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Summary Bullets:

SOHO and SMB users have the opportunity to migrate to cloud services in a single move.
Larger enterprises and MNCs tend to adopt more slowly, virtualizing one IT system at a time.

How to make the switch from owning premises-based infrastructure to having all IT hosted in a cloud environment is a tricky question for IT managers to
consider.  There are so many ‘cloud’ flavours out there, such as public and private clouds, hybrid VPNs and hybrid cloud solutions. Whether it happened by
intent or by some coincidence, the multi-service converged access rollout by carriers investing in NGN has paved the way for smaller companies to place
all of their ICT needs, should they so desire, into the cloud in one quick-fix move.  The capability of running voice, data and video over an Ethernet or IP
interface at the customer premises has been around for a while, but telcos have realized that, once the multiservice access is in place, the customer can
then be presented with a wide range of cloud add-ons, including all the ‘as-a-service’ possibilities: software, communications, storage, security, cloud
computing and so on.  A SOHO or SME has fewer applications to run in most cases; thus, the market is seeing more prospects within this segment
entirely embracing cloud services, and at reasonable price points, where infrastructure can be shared and non-critical traffic can run on the public Internet.
Read more of this post at http://bit.ly/QOE5uy
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About IT Connection

IT Connection is the premier source of unbiased analysis and assessments of IT equipment and telecom services.  IT Connection provides easy-to-access,
cost-effective, non-vendor-sponsored research to enterprise IT professionals.  The assessments on IT Connection allow you to quickly, easily, and efficiently
assess suppliers, access side-by-side product comparisons, determine the best technology solution to fit your needs, and receive real-time updates and
analysis on breaking market-changing events.  To join our community and interact with your peers and our analysts, visit us at
www.currentanalysis.com/ITC.
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