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Disclaimer (1/2)

THIS PRESENTATION IS NOT FOR PUBLICATION NOR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO AUSTRALIA, CANADA OR THE UNITED STATES (INCLUDING ITS
TERRITORIES AND POSSESSIONS, ANY STATE OF THE UNITED STATED AND THE DISTRICT OF COLUMBIA) OR ANY OTHER JURISDICTION IN WHICH THE RELEASE, PUBLICATION OR DISTRIBUTION
WOULD BE UNLAWFUL. THE DISTRIBUTION OF THIS PRESENTATION MAY IN CERTAIN JURISDICTION BE RESTRICTED BY LAW. PERSONS INTO WHOSE POSSESSION THIS RELEASE COME SHOULD
INFORM THEMSELVES ABOUT AND OBSERVE ANY SUCH RESTRICTIONS.

This company presentation (the “Presentation”) has been prepared by Observe Medical ASA (the “Company”) for information purposes only.

This Presentation speaks as of 10 November 2026, and there may have been changes in matters which affect the Company subsequent to the date of this Presentation. The Company does not intend, and assumes
no obligation, to update or correct any information included in this Presentation. Recipients are advised, however, to inform themselves about any further public disclosures made by the Company, such as filings
made through the Oslo Stock Exchange news system or press releases.

The Presentation has not been reviewed or registered with, or approved by, any public authority, stock exchange or regulated marketplace. No representation or warranty (whether express or implied) as to the
correctness or completeness of the information contained herein is given, and neither the Company nor any of its subsidiaries, directors, officers, employees or advisors shall have any liability whatsoever (in
negligence or otherwise) arising directly or indirectly from the use of the Presentation and/or the statements set out herein, including (without limitation) for errors, inaccuracies, omissions or misleading statements
in this Presentation, or violation of distribution restrictions.

The information included in this Presentation may contain certain forward-looking statements relating to the business, financial performance of and results of the Company and/or the industry in which it operates.
Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”, “expects”, “predicts”, “intends”, “projects”,
“plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements contained in this Presentation, including assumptions, opinions and views of the Company
or cited from third party sources are solely opinions and forecasts which are subject to risks, uncertainties and other factors that may cause actual events to differ materially from any anticipated development.

There is no assurance that the assumptions underlying such forward-looking statements are free from errors.
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Disclaimer (2/2)

This Presentation is intended to present background information on the Company and its business and is not intended to provide complete disclosure upon which an investment decision could be made. Should the
Company choose to pursue an offering of its securities in Norway or elsewhere, any decision to invest in such securities must be made on the basis of information contained in relevant subscription material to be
prepared by the Company in connection therewith. The merit and suitability of an investment in the Company should be independently evaluated. Any person considering an investment in the Company is advised
to obtain independent legal, tax, accounting, financial, credit and other related advice prior to making an investment. An investment in the Company and/or the Company’s securities is suitable only for investors
who understand the risk factors associated with this type of investment and who can afford a loss of all or part of their investment.

This Presentation does not constitute any solicitation for any offer to purchase or subscribe any securities and is not an offer or invitation to sell or issue securities for sale in any jurisdiction, including the United
States. Distribution of the Presentation in or into any jurisdiction where such distribution may be unlawful, is prohibited.

An investment in the Company involves risk, and several factors could cause the actual results, performance or achievements of the Company to be materially different from any future results, performance or
achievements that may be expressed or implied by statements and information in this Presentation, including, among others, risks or uncertainties associated with the Company’s business, segments, development,
growth management, financing, market acceptance and relations with customers, and, more generally, general economic and business conditions.

This Presentation and the information contained herein is not intended for publication or distribution, directly or indirectly, in whole or in part, in, and does not constitute an offer of securities in, the United States
(as defined in Regulation S under the U.S. Securities Act of 1933, as amended (the “Securities Act”)), Canada, Australia, Japan or any other jurisdiction where such distribution or offer is unlawful. The securities of
the Company have not been and will not be registered under the Securities Act or with the securities regulatory authority of any state or other jurisdiction of the United States and may not be offered or sold in the
United States except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. By accepting the delivery of this Presentation, the recipient warrants and
acknowledges that it is outside the United States. Neither this Presentation nor any copy of it may be taken, transmitted or distributed, directly or indirectly, in whole or in part, into the United States. Any failure to
comply with the foregoing restrictions may constitute a violation of U.S. securities laws.

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts with Oslo District Court (Oslo tingrett) as exclusive
venue. By receiving this Presentation, you accept to be bound by the terms above.

%observe
medical



Continuous sales growth
+51%* year to date, growth on value-based products

Order intake accelerating
+49%%* year to date, with NOK 5.7m in November alone

Continuous
ambition growth,

Go-To-Market model shaped and proved, scaling
has started

Focus markets has grown up to 700%, Scaling through sales capacity and
competence

stronger platform

Establishing clinical leadership

Two publications on UnoMeter™ Safeti™ Max by Karolinska clinicians —
now we execute towards clinical and financial decision makers

Sippi™: first step into the US
Northwell Health ICU team asks to be the first users in the US

*GROWTH IN EUR: REPORTED NOK AT AVERAGE EUR/NOK JAN-OCT (NORGES BANK 11.70/ 11.04),

OTHER CURRENCIES NOT ADJUSTED - UNAUDITED
observe
4 medical




Strategic Vision:

Nordic Medtech Platform — with global reach

Scalable and profitable growth, product development, regulatory performance and effective
manufacturing

Proprietary
products

Platform for innovative
Nordic ecosystem

Commercialisation and portfolio
development of proprietary
products

Start-ups/Scale-ups to use
commercial, regulatory and
manufacturing competencies
and capacity

& & =

Patient welfare Health economics Data accuracy
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Observe Medical
Nordic Medtech company with global reach

Strong Medtech Portfolio | UnoMeter™ Family
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Taking the position as global leader....

Upsell Sippi and Safeti Max to existing Expand portfolio to
clients at higher price points and better allow access to full
margins market potential

Recapture the market through UnoMeter family of

products

UnoMeter™ 500  Abdo-Pressure™ UnoMeter™ UnoMeter™ Safeti™ Max UnoMeter™/ UnoMeter™ Safeti™ Max
Safeti™ Plus with patented infection Sippi® - US design with patented
control technology infection control technology




We are reaching out to an
addressable global market
value of NOK ~2.6bn

Sippi® to expand market value | e
to NOK ~5bn v Yy Sippi® full;implemented

NOK 5+ bn

Value of market - manual systems

and closed system bags
NOK ~2.6bn

Value of current market manual
systems OM Design NOK ~670m




Trading Update



REVENUE - YTD 10 NOV 2026 VS 2025 - % IN EUR*

Continued market confirmation in prioritized markets

REVENUE GROWTH, TOP FIVE MARKETS (% VS LY) REVENUE BY PRODUCT (SHARE OF YTD 2026)
Revenue, YTD 10 Nov Share of YTD 2026

swizertand | +393%
UnoMeter™ 500 incl. bags _ 33%
Spain - +165%
.

Abdo-Pressure™
Thaitand [l +136%

Italy - +115% Other incl. Safeti™ Max | 1%
HIGHLIGHTS * We have continued market confirmation on our market * Increased internal capacity and competencies in sales
offering — strong growth from focus markets allows increasing number of focus markets
* Continued development of distribution platform necessary but * NEXUS partnership portal will allow better and broader
we have the go to market model ready implementation of go to market model
* UnoMeter Safeti Plus is as expected driving the majority of the * UnoMeter Safeti Max is an unexploited new solution that
growth — so far only recaptured a small part of historic sales will allow faster penetration and improved profitability
*GROWTH IN EUR: REPORTED NOK AT AVERAGE EUR/NOK JAN-OCT (NORGES BANK 11.70/ 11.04), OTHER CURRENCIES NOT ADJUSTED - UNAUDITED - %obsewe
medical
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OPERATING REVENUES - YTD 10 NOV 2026 - ESTIMATE

YTD sales +51%%*, surpassing full year 2025

YTD REVENUE, MEUR YTD VS LY, EUR HIGHLIGHTS

° 1 1 T™
+ 5 1 . 2% Penetration strategy with UnoMeter

Safeti™ Plus as main driver is going as

+EUR 0.7m - +43% in NOK planned

2,1 (NOK 23.1m) * Hospital conversions in the Netherlands and
Switzerland lifted sales 5-8x in both markets

1,4 (NOK 16.2m) + Focused markets with strong alignment with

the local distributor are delivering growth of
+115% to +658%

* Increased competition from aggressive pricing
in some markets

YTD 2025 YTD 2026e

EUR MILLION* - UNAUDITED - YTD = 1JAN-10NOV - 2026 = ESTIMATE INCL. SCHEDULED DELIVERIES - *GROWTH IN EUR: REPORTED NOK AT AVERAGE EUR/NOK JAN-OCT
(NORGES BANK 11.70/11.04), OTHER CURRENCIES NOT ADJUSTED
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ORDER INTAKE - YTD 10 NOV 2026

Order intake YTD +49%*, two new markets added

ORDER INTAKE YTD, MEUR YTD VS LY, EUR HIGHLIGHTS

+48.8%

+EUR 0.8m - +40% in NOK

2,4 (NOK 26.0m)

1,6 (NOK 18.5m)

YTD 2025 YTD 2026

Tender wins in Spain and Thailand; new distributor
in Portugal (+131%)

Two new markets added in 2026: India and the
Philippines

New significant orders from India
First tender win in France

Significant order from Thailand on UnoMeter™
Safeti™ Max

Some hesitation in markets where distributors are
considering converting business to UnoMeter™
Safeti™ Max

EUR MILLION* - UNAUDITED - ORDERS BY ORDER DATE (INVOICED + OPEN BACKLOG) - YTD = 1 JAN-10 NOV, 2026 - *GROWTH IN EUR: REPORTED NOK AT AVERAGE

EUR/NOKJAN-OCT (NORGES BANK 11.70/ 11.04), OTHER CURRENCIES NOT ADJUSTED
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Commercial traction
— building a clinical and commercial leadership position



PRODUCT - UNOMETER™ SAFETI™ MAX

UnoMeter™ Safeti Max well
received

Distributors see Safeti Max as a product that strengthens their
position as a provider of innovative solutions that supports the
hospitals to achieve both their financial and clinical objectives

INTRODUCTION IN KEY MARKETS
* Improving Distributor competencies and implementation of verified Go-To-
Market model is ongoing

* Introduction to leading hospitals in several markets during Q3 and Q4 —
approximately 20 key hospitals in November 2026

NEXT STEP - ONGOING

* Rolling out go-to-market model with local Case studies with KOLs in
leading markets, showing how lowering CAUTI risk has an overall positive
effect on healthcare spending

%observe
medical

UnoMeter” Safeti” Max

\ 14 days of documented
patient safety

INTENSIVE CARE CONGRESS,
BOLOGNA, 4-6 NOVEMBER 2026
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UNOMETER™ SAFETI™ MAX

Establishing Clinical leadership

0 Abstract has been published by Q ,\EI:ZASTRICH KAROLINSKA

UNIVERSITY HOSPITAL
International Continence Society. 6 - 9 OCTOBER 2026

MAASTRICHT, NETHERLANDS

AUTHORS
Jan Van Der Linden, Professor Emeritus

o Martin Slettengren, PhD
Article has been published by official

Infection ') Both from Karolinska University Hospital in
0 P 2 Prevention
0 J urna.ll of the Hef:\lth.care Inf.ectlon Society ( S Stockhol
Infection Prevention in Practice (IPIP) e et

\

Publish Health-Economic article
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https://www.his.org.uk/

UNOMETER™ SAFETI™ MAX - ESTABLISHING CLINICAL LEADERSHIP

Present at the leading European congresses

LIVES 2026 - ESICM Y ICS 2026
Lisbon, 10-14 October " Maastricht, 6—9 October
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UNOMETER™ SAFETI™ MAX - COMMERCIAL ENABLERS

Digital tools to convert interest into orders

OBSERVEMEDICAL.COM NEXUS PARTNERSHIP PORTAL

Converting market interest into measurable commercial traction Driving competencies and focus at distributors

Welcome, Jorgen

What a 14-day closed Seleet a product
system changes

Fighting infection and
improving workflows

432,000
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Strategic Next steps S

UnoMeter™ Sippi™ R
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UNOMETER™ SIPPI™ . STRATEGY

Improved strategic positioning

UNMET NEED NEW MARKETS
Closing the gap on unmet Access to new markets and
needs W expanding market potential

HIilIH\l\HH

PORTFOLIO e POSITIONING
a Completes the portfolio to sippl o Strategic repositioning —
take both clinical and stepping into the world of
portfolio leadership . capital equipment
|
(o9
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UNOMETER™ SIPPI™ . WHY NOW

The platform is in place

Observe Medical now has the commercial platform to take Sippi™ to more markets.

DISTRIBUTION
* Distributor network and market access established as a platform for expanded geography

* Building on distributors competencies within value-based sales is developing with the launch of
UnoMeter™ Safeti™ Max and UnoSafeCoat™

CLINICAL DOCUMENTATION AND HEALTH ECONOMIC ELEMENTS
* Clinical performance related to CAUTI confirmed through published UnoSafeCoat™ abstract and
article.

* Increasing pressure on nursing capacity

CONNECTIVITY

* Connectivity hubs: Development in hospital PDMS platforms and Service-Oriented Device
Connectivity (SDC) offerings from major hospital apparatus suppliers is lowering the entry barriers
for Sippi adaptation.
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UNOMETER™ SIPPI™ . US MARKET

US interest confirmed

The ICU team at Northwell Health, the largest not-for-profit
health system in the US Northeast, has asked to be the first
Sippi™ users in the US.

NORTHWELL HEALTH
» 28 hospitals and more than 105,000 employees

* Observe Medical visit as part of official delegation

MARKET
* Continuous requests from existing customers

* A still unpenetrated market segment

%observe
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Summary



SUMMARY - TRADING UPDATE 10 NOVEMBER 2026

Strong growth and a platform for the next step

%* 9%* Scalabl Sippi

+51% +49% calable IppI

SALES ORDER INTAKE GO TO MARKET MODEL NEXT STEP

YTD sales in EUR, YTD in EUR. New Focus markets have Commercial platform in
significant orders from delivered growth between place, with first US
India. First tender win in 100-700%. Increased interest from Northwell
France. Order intake in organizational capacity Health
November so far of NOK allows for scaling

5.7m

*GROWTH IN EUR: REPORTED NOK AT AVERAGE EUR/NOK JAN-OCT (NORGES BANK 11.70 / 11.04), OTHER CURRENCIES NOT ADJUSTED - UNAUDITED
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Global distribution with a
network of distributors
established in 46 countries

Distributors covering 28
countries has placed
orders for UnoMeter™
Safeti™ Max

Highly qualified &
relevant distributors
globally

Strategically expanded
product portfolio from 3

to 7 products

Total addressable
market NOK ~2.6bn

Growth in order
intake vs LY

Growth in sales vs
LY
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www.observemedical.com
sales@observemedical.com

Oslo - Gothenburg - Copenhagen

OBSERVE MEDICAL ASA
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