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About InCoax Networks AB

Corp. Reg. No. 556794-1363 • Tel: +46 26 420 90 42 • www.incoax.com

InCoax Networks AB (publ) is innovating the future of broadband access. InCoax 
MoCA Access 2.5 platform provides the next generation cost-efficient multi-gigabit 
Fiber Access Extension solutions to the world’s leading telecom, cable- and broad-
band service providers. 

To keep updated on corporate information, visit incoax.com. Augment Partners AB,  
tel. +46 8-505 651 72  info@augment.se, is acting as the company’s Certified Adviser.
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Quarterly development in brief

Field test order from big US ISP, Project agreement with a North American Tier-1 operator, as 
well as entered three distributor- and VAR-agreements in Germany, US and Canada.

Financial performance
April–June 2020
• Net sales amounted to SEK 440,445 (1,108,187), corre-

sponding to a year-on-year decrease of 60%.
• The operating loss was SEK –14,623,807 (–18,654,944), 

an improvement primarily driven by the focusing of 
activities and reduced consultant costs.

• The loss after tax was SEK –14,696,125 (–18,695,898), 
corresponding to earnings per share of SEK –0.80 
(–1.51).

• Cash flow including financing activities during the 
quarter was SEK 908,106 (19,419,413).

January–June 2020
• Net sales amounted to SEK 682,212 (2,066,573), corre-

sponding to a year-on-year decrease of 67%.
• The operating loss was SEK –31,995,688  

(–33,460,704), an improvement primarily driven by the 
focusing of activities and reduced consultant costs.

• The loss after tax was SEK –32,107,284  
(–33,544,129), corresponding to earnings per share of 
SEK –1.75 (–2.71).

• Cash flow including financing activities during the 
period was SEK –16,214,700 (18,624,640).

Key ratios

SEK Apr–Jun 2020 Apr–Jun 2019 Jan–Jun 2020 Jan–Jun 2019 Full–year 2019

Net sales 440,445 1,108,187 682,212 2,066,573 2,822,067
Gross profit/loss 1,626,4391 517,011 1,787,0011 –90,500 259,277
Gross margin, % Neg.2 38% 64%2 Neg. 9%
Operating loss (EBIT) –14,623,807 –18,654,944 –31,995,688 –33,460,704 –65,108,321
Operating margin (EBIT %) Neg. Neg. Neg. Neg. Neg.
Loss after financial items –14,696,125 –18,695,898 –32,107,284 –33,544,129 –65,760,609
Loss after tax –14,696,125 –18,695,898 –32,107,284 –33,544,129 –65,760,609
Earnings per share –0.80 –1.51 –1.75 –2.71 –3.59
Earnings per share after dilution –0.78 –1.39 –1.71 –2.50 –3.51
Equity ratio, % 20.3 65.5 20.3 65.5 74.9
Cash flow, including financing activities 908,106 19,419,413 –16,214,700 18,624,640 21,745,099
Cash flow per share  0.05     1.57    –0.89     1.51     1.19    
Cash flow per share after dilution  0.05     1.45    –0.87     1.39     1.16    
Number of shares outstanding at the end of the period  18,294,931     12,361,442     18,294,931     12,361,442     18,294,931    
Number of shares outstanding at the end of the period after 
dilution  18,734,924     13,410,730     18,734,924     13,410,730     18,909,899    
Average number of shares outstanding during the period  18,294,931     11,161,442     18,294,931     10,548,109     12,423,128    
Average number of shares outstanding during the period  
after dilution

 18,734,924     12,189,730     18,822,412     11,576,397     13,293,376    

1) The gross profit (for Q2 and and six-month period 2020) includes accrued other operating income regarding contributions from short-term work 
from the Swedish Agency for Economic and Regional Growth of SEK 1,217,595.
2) When calculating the gross margin, the effect of the contribution from Swedish Agency for Economic and Regional Growth has been deducted 
from the amount from the result according to 1) above.
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Significant events during the quarter
April
• Review of costs arising from the COVID-19 pandemic 

and new dates for the Annual General Meeting and 
publication of the Annual Report.

• Value Added Reseller (VAR) agreement with the system 
integrator Hirschmann Multimedia for the Dutch and 
Belgian markets.

• Helge Tiainen appointed new Head of Product Man-
agement, Marketing & Sales. 

• Emil Bendroth appointed new CFO.
• Distributor and VAR agreement with TDL for Canada.
• The Swedish Agency for Economic and Regional 

Growth approved a grant for short-time working.

May
• Secured bridge financing of SEK 15 million.
• Distributor and VAR agreement signed with Core for 

the US.
• VAR agreement signed with Anedis for Germany.

June
• Field test order from expansive US Fiber/LAN operator.
• Kevin Foster was elected as a board member.

Significant events after the end of the quarter
July
• Project agreement with a North American Tier-1  

operator.
• InCoax completed a fully guaranteed rights issue of 

around SEK 48 million, communicated new goals  
and entered into an agreement on a set-off issue of 
convertibles. 
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Following our strategic review, we 
are focused on moving forward 
with clear goals in both the short 
and long term.

fiber/LAN) where we know that In:xtnd™ is suitable and 
will quickly yield high customer value. This market seg-
ment comprises small and mid-sized fiber operators, 
ISPs and hotels (Hospitality). At present, we are primar-
ily focusing on the first two segments as the Hospital-
ity market has been affected markedly by the COVID-
19 pandemic and many companies have postponed 
their investment plans.

• Complete business transac tions in accordance with 
clear targets, by focusing on fewer markets and 
custom ers based on a qualified understanding of their 
use cases and roll-out plans. In this way secure sales in 
the near future of our current product generation.

• Increase focus on supporting Value Added Resellers 
(VARs) and distributors to get indirect sales of In:xtnd™ 
underway in well-defined and standardized use cases. 
So far, we have signed agreements with six resellers 
and distributors in the North American and EU markets.

• Become a solution partner for major Tier-1 operators, 
formalize collaboration agreements and accelerate 
efforts by evolving our system solution to full carrier 
class, which means complying with the standards and 
protocols used by major operators for integration into 
their networks. For this segment, interoperability with 
existing networks is essential for being able to take 
orders and maintain relevance. The goal is to forge col-
laborations with major Tier 1 operators who have sub-
scriber bases that can be counted in the millions. As a 
relatively small company in the market, InCoax has a 
unique opportunity to leverage the fact that we are 
active in several important standardization bodies, 
where we will increasingly link this knowledge to our 
system architecture and software functionality based 

CEO’s comments

When I took office as CEO on March 17 2020, I initiated a 
strategic review of the company together with the new 
company management team. The conclusions of this 
review can be summarized in the following points: 

• Focus on near-term sales of the current product gen-
eration of In:xtnd™ in the customer segments where 
our solutions are compatible with the customers’ 
specification requirements. This means that we can 
sell the product with its existing functionality without 
any major customizations/further development and 
with a greater focus on dedicated use cases (primarily 
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• a major North American Tier-1 operator has signed a 
project agreement with us, whereby we will work in 
close collaboration with the operator to develop a solu-
tion that builds on our existing MoCA 2.5 Access plat-
form, but also add functionality equivalent to what is 
typically called carrier grade. The project is progressing 
well in accordance with the agreed plan in an intensive 
collaboration with the Tier-1 operator’s project team. 
Assuming that lab and field tests are successful, this 
operator represents a very significant business opportu-
nity given that the operator has an addressable sub-
scriber base of several million.dialog har initierats med 
ytterligare en stor Tier-1 operatör.

• a dialogue has been initiated with an additional large 
Tier-1 operator.

• we have carried out training with several Value Added 
Resellers (VARs) and distributors with whom we have 
agreements before receiving initial orders of In:xtnd™ 
from two of them. 

• the cost reduction program is proceeding according to 
plan and is expected to reach full effect in the fourth 
quarter. 

• a healthy collaboration has been initiated with our new 
Board member Kevin Foster. Given Kevin’s extensive 
experience holding senior positions at BT and BBF, he 
possesses a very large contact network with key indi-
viduals at several Tier 1 operators that InCoax will 
greatly benefit from.

In conclusion, I look to the future with great confidence. 
Naturally, we have many challenges ahead, but I note 
that we are moving in the right direction with a focused 
approach. One prerequisite for being able to carry out 
our plan is of course financing. As we previously 
announced at the end of July, we are now carrying out a 
fully guaranteed rights issue that, together with our gen-
erated cash flow, will ensure the implementation is com-
pleted and make the company cash flow positive.

Gävle, August 2020

Jörgen Ekengren
CEO

on what we know are or will be the requirements of 
major operators. We are planning to intensify work on 
specific projects for major operators that offer us an 
opportunity to create significant added-value and 
where, through a collaborative working approach with 
operators, we will design and develop systems and 
solutions that can be rolled out commercially on a large 
scale in 2021, 2022 and beyond.

• Develop the business model to enable taking orders 
from major operators. Substantial operating capital is 
required to be able to obtain and execute large volume 
orders from Tier-1 operators. To avoid the need to have 
a large operating capital, we must conduct business of 
this type together with partners and with a business 
model that can be royalty based. The efforts to identify 
potential partners will commence in the second half of 
2020. Tier-1 operators already have selected distribu-
tors in place that they are working with.  

• Consolidate operations to reduce fixed costs without 
compromising our core competence. The goal is to 
have reduced fixed overheads by 40% in the fourth 
quarter of 2020 compared with the corresponding 
period in 2019. We will mainly use internal resources 
that we know can create added-value and which cus-
tomers are prepared to pay for. The goal is to gradually 
strengthen our expertise in project management, MoCA 
design concepts, system design, system architecture, 
requirement specifications and testing/verification. As a 
result, we will continue to enhance our external collabo-
rations with HW designhus, SW partners and ODM part-
ners. These collaborations entered a more intensive 
phase during the second quarter. Fundamentally, these 
are long-term and strategic collaborations that in the 
short term allow us to pay only for services when we 
need them and allow us to focus our internal resources 
on strategic value creation as a solution partner. With 
this approach, we will be able to gradually build a more 
cost-efficient structure over time.

We are currently working intensely to implement the 
plan. It is particularly gratifying to note that:

• we have received orders for, and are conducting, field 
tests with a major US internet operator with consider-
able potential for the next stage. This ISP is operational 
in several metropolitan areas across the US. This use 
case is highly compatible with what our current prod-
uct line In:xtnd™ supports in fiber/LAN.
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The company’s development

Net sales and earnings
April–June 2020
Net sales amounted to SEK 440,445 (1,108,187), corre-
sponding to a year-on-year decrease of 60%. The main 
reason for the decrease is that ongoing activities 2019 
have not continued in 2020 as the effects of COVID-19 
have largely put a stop to normal activity, particularly in 
Europe. The operating loss for the quarter was SEK 
–14,623,807 (–18,654,944), a year-on-year improvement, 
and was mainly attributable to the focusing of activities 
and reduced consultant costs. The loss after tax for the 
period was SEK –14,696,125 (–18,695,898), correspond-
ing to earnings per share of SEK –0.80 (–1.51).

January–June 2020
Net sales amounted to SEK 682,212 (2,066,573), corre-
sponding to a year-on-year decrease of 67%.

The operating loss was SEK –31,995,688  
(–33,460,704), an improvement primarily driven by the 
focusing of activities and reduced consultant costs.

The loss after tax was SEK –32,107,284  
(–33,544,129), corresponding to earnings per share of 
SEK –1.75 (–2.71).

Net financial items and tax
Net financial items in the quarter amounted to SEK 
–72,318 (–40,954), a year-on-year reduction attributable 
to higher interest costs. Net financial items for the six-
month period amounted to SEK –111,596 (–83,426).

Cash flow
Cash flow from operating activities during the quarter 
amounted to SEK –9,181,062 (–17,840,364), which was 
lower than in the year-earlier period, partly due to lower 
operating expenses, particularly related to consultants. 
Cash flow from investments during the quarter 
amounted to SEK 0 (–90,242). Cash flow from financing 
activities for the quarter amounted to SEK 10,089,168  
(37,350,020), with the negative change compared with 
the year-earlier period attributable to the absence of a 
new share issue in the second quarter of 2020, but 
bridge financing of SEK 10 million. The Annual General 
Meeting approved bridge loan of SEK 5 million (of the 
SEK 15 million that was announced in a press release on 
May 15). The loan was first implemented on July 1 and 
consequently received after the quarter. Cash flow 
including financing activities during the quarter was SEK 
908,106 (19,419,413) and for the six-month period was 
SEK –16,214,700 (18,624,640).

Investments
The company’s investments during the quarter 
amounted to SEK 0 (90,242) and for the six-month 
period to SEK 0 (685,633). 

Financial position
The company’s total assets at the end of the quarter 

amounted to SEK 38,329,761 (45,818,916). The equity 
ratio was 20.3% (65.5) and cash and cash equivalents at 
the end of the period were SEK 13,261,765 (26,356,037). 

The company’s net liabilities at the end of the quarter 
amounted to SEK  
–9,181,109 (–22,275,351). The change in net liabilities is 
mainly related to decreased cash and cash equivalents 
as a result of negative earnings.
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Other company information

Accounting policies
The interim report has been prepared in accordance 
with the Swedish Annual Accounts Act (1995:1554) and 
the Swedish Accounting Standards Board’s general rec-
ommendation, BFNAR 2012:1 Annual reports and consoli-
dated financial statements (K3). The accounting policies 
applied correspond to the accounting policies applied 
to the presentation of the Annual Report for 2019. 
Amounts are stated in Swedish kronor unless otherwise 
indicated. Figures in parenthesis pertain to the corre-
sponding period in the preceding year. 

Risks and uncertainties
The company has identified a number of different risks 
and uncertainties, such as: Customer demand for 
InCoax’s technology and products, competing technolo-
gies, product liability, supplier dependence, depen-
dence on key persons and employees, financing and 
capital requirements, and currencies and prices of key 
components. 

The company continuously engages in preventive 
measures to minimize these risks and uncertainties as far 
as possible. For a full account of the risks to which the 
company is subject, refer to the prospectus created in 
conjunction with the company’s rights issue in the third 
quarter of 2019.

Related-party transactions
No related-party transactions took place.

Seasonal variations
InCoax does not experience any seasonal variations in 
its sales.

Annual Report 2019
The annual report was published on the company’s web-
site on May 15, 2020.

Annual General Meeting
The Annual General Meeting was held on June 30, 2020, 
in Gävle.
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Income statement
SEK Apr–Jun 2020 Apr–Jun 2019 Jan–Jun 2020 Jan–Jun 2019 Full–year 2019

Sale of services 28,405 524,129 29,525 1,354,180 1,490,797
Sale of goods (including discounts) 412,051 584,078 665,444 712,565 1,318,735
Other –11 –20 –12,757 –172 12,535
Total net sales 440,445 1,108,187 682,212 2,066,573 2,822,067

Other operating income 1,369,970 260,681 1,428,983 328,297 467,630
Total sales 1,810,415 1,368,869 2,111,195 2,394,870 3,289,697

Cost of sales –183,976 –851,858 –324,194 –2,485,370 –3,030,420

Gross profit/loss 1,626,439 517,011 1,787,001 –90,500 259,277
Gross profit margin Neg. 38% 64% Neg. 9%

Premises costs –369,466 –355,560 –736,384 –732,702 –1,416,639
Market costs, including sales fees –1,741,231 –2,143,786 –2,954,493 –3,597,160 –6,906,986
Data/tele –62,704 –95,744 –129,563 –175,796 –383,209
Accounting/auditing –401,726 –418,291 –884,165 –672,515 –1,337,036
Other (including consulting fees) –5,016,000 –9,194,165 –11,372,095 –15,264,711 –29,293,215
Total other expenses –7,591,127 –12,207,546 –16,076,700 –20,442,884 –39,337,086

Personnel costs –8,427,258 –6,845,551 –17,207,283 –12,694,950 –25,436,961
Total personnel –6,845,551 –6,845,551 –17,207,283 –12,694,950 –25,436,961

Depreciation and amortization –153,947 –118,857 –307,893 –232,370 –550,743
Other operating expenses –77,914 –190,813 0 –42,808
Loss before financial items –14,623,807 –18,654,944 –31,995,688 –33,460,704 –65,108,321

Interest income 0 0 0 0 3,529
Interest expenses –72,318 –40,954 –111,596 –83,426 –655,817
Total financial items –72,318 –40,954 –111,596 –83,426 –652,288

Loss after financial income and expenses –14,696,125 –18,695,898 –32,107,284 –33,544,129 –65,760,609
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Balance sheet
SEK June 30, 2020 June 30, 2019 Full-year 2019

Equity subscribed for, not paid-up
Non-current assets 1,367,289 1,757,788 1,675,181
Inventories 17,533,925 13,850,348 17,838,815
Current receivables 6,166,752 3,854,743 4,190,376
Cash and cash equivalents 13,261,795 26,356,037 29,476,495
Total current assets 36,962,472 44,061,128 51,505,686
Total assets 38,329,761 45,818,916 53,180,868

Equity 7,777,683 29,990,150 39,807,405
Non-current liabilities 0 3,245,786 0
Current liabilities 30,552,078 12,582,979 13,373,462
Total equity and liabilities 38,329,761 45,818,916 53,180,868

Cash flow
SEK Apr–Jun 2020 Apr–Jun 2019 Jan–Jun 2020 Jan–Jun 2019 Full-year 2019

Opening cash flow 12,353,689 6,936,623 29,476,495 7,731,397 7,731,397
Cash flow from operating activities –9,181,062 –17,840,364 –26,214,700 –33,361,068 –72,038,577
Cash flow from investments 0 –90,242 0 –685,633 –921,399
Cash flow from financing activities 10,089,168 37,350,020 10,000,000 52,671,340 94,705,075
Closing cash flow 13,261,795 26,356,037 13,261,795 26,356,037 29,476,495
Cash flow for the period 908,106 19,419,413 –16,214,700 18,624,640 21,745,099

SEK Apr–Jun 2020 Apr–Jun 2019 Jan–Jun 2020 Jan–Jun 2019 Full–year 2019

Equity at the start of the period 22,307,078 48,638,168 39,807,405 26,184,260 26,184,260
New share issues and subscription rights 166,730 47,880 77,562 37,350,020 79,383,755
Loss for the period –14,696,125 –18,695,898 –32,107,284 –33,544,129 –65,760,609
Equity at the end of the period 7,777,683 29,990,150 7,777,683 29,990,150 39,807,405
Changes in equity for the period –14,529,395 –18,648,018 –32,029,722 3,805,891 13,623,146

Changes in equity
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Ownership structure on June 30, 2020

Name Number of shares Holding, %

Saugatuck Invest AB 5,040,000 27.5%
Norrlandspojkarna AB 2,094,128 11.4%
BLL Invest AB 2,038,216 11.1%
Charles Tooby 1,279,914 7.0%
Richard Tooby 595,634 3.3%
Försäkringsaktiebolaget Avanza Pension 506,893 2.8%
Nordnet Pensionsförsäkring AB 453,432 2.5%
Handelsbanken Liv Försäkringsaktiebolag 411,876 2.3%
Lars Axelsson 395,278 2.2%
GetITsafe Security Partner Norden AB 288,132 1.6%
Other shareholders (approximately 1,041) 5,191,428 28.4%
Total 18,294,931 100.0%

Source: On the basis of lists from Euroclear on June 30, 2020, and information known by the company from major shareholders.

Share and shareholders
Ownership structure
The number of shareholders at June 30, 2020, was 1,051. 
The largest shareholder was Saugatuck Invest AB, with 
27.5% of the shares and votes in InCoax. 
 The company’s ten largest shareholders together hold 
shares equivalent to 71.6%.

Shares and share capital
The company’s share capital at the end of the period 
amounted to SEK 4,573,732.75, distributed between 
18,294,931 shares of the same type, each with a quota 
value of SEK 0.25. Shares in the company are denomi-
nated in SEK. Shares in the company were issued in 
accordance with Swedish law.

All shares issued are fully paid-up and freely transferable. 
According to InCoax’s Articles of Association, adopted 
by the General Meeting on June 30, 2020, the share cap-
ital must not be less than SEK 4,550,000 and not exceed 
SEK 18,200,000, distributed between no fewer than 
18,200,000 shares and no more than 72,800,000 
shares.

Dividend
The InCoax Board of Directors is of the opinion that 
focus going forward should primarily be on promoting 
growth and there is no prospect of a dividend in the near 
future.

11



Definitions

Financial
Total assets The company’s combined assets.

Gross profit/loss Net sales less cost of goods sold.

Net sales Main revenue from operations, invoiced 
costs, subsidiary income and income adjustments.

Profit/loss after financial items Profit/loss after finan-
cial income and expenses, but before extraordinary 
income and expenses.

Profit/loss after tax Profit/loss after financial items, 
including tax costs.

Operating margin (EBIT) Operating profit/loss as a 
ratio of net sales.

Operating profit/loss Profit/loss before net financial 
items and tax.

Equity ratio (%) Adjusted equity (equity and untaxed 
reserves less deferred tax) as a percentage of total 
assets.

Technical
CAT cable CAT cable is a twisted-pair signal cable, 
comprising twisted conductors. The conductors are 
twisted to counteract disturbance, primarily cross-talk. 
Cat6 cable is primarily used in data communication. 
The two main disadvantages of twisted-pair cable are 
its high power loss, referred to as dampening per meter, 
which means that no more than a score or maximum of 
100 meters of this cable can be laid without needing a 
repeater station.

Chip-set A chip-set is a set of integrated chips 
designed to work together on the motherboard.

Fiber Optical fiber contains a special type of mineral 
glass fiber for the transfer of light signals over long dis-
tances at very high capacity, such as for data and tele-
communication.

Hospitality Customer segment that includes hotels, 
holiday parks, hospitals, prisons, cruise ships and 
accommodation platforms.

Coaxial cable Coaxial cable is a two-pole electrical 
cable comprising a metallic conductor, the center con-
ductor, surrounded by insulating material, the dielectric, 
which in turn is enclosed by a conductive casing, the 
screen. Coaxial cables can transfer signals at high fre-
quencies with low dampening, meaning they can trans-
fer data traffic at high capacity.

Symmetrical products Symmetrical products can 
handle communication at the same data speed in both 
directions.
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Financial reports

Further operational information is available from InCoax Net-
works AB’s website: www.incoax.com 
 

For questions concerning the report, please contact: 

Jörgen Ekengren, CEO
jorgen.ekengren@incoax.com

or 

Emil Bendroth, CFO
emil.bendroth@incoax.com

Financial statements in digital form can be ordered by e-mailing 
info@incoax.com or phoning +46 26 420 90 42.

Financial calendar

Interim report Jan–Sep 2020 November 26, 2020
Interim report Jan–Dec 2020 February 25, 2021
Interim report Jan–Mar 2021 May 26, 2021

This interim report has not been 
reviewed by the company’s auditors. 
The Board of Directors certifies that the 
interim report gives a true and fair view 
of the company’s operations, financial 
position and results.

Other contact

InCoax Networks AB
Utmarksvägen 4
SE–802 91 Gävle 
Sweden

Tel: +46 26 420 90 42
Email: info@incoax.com

www.incoax.com

InCoax Networks AB – Malmö 
Stortorget 27, SE–211 34 Malmö  
Sweden

About InCoax Networks AB

InCoax Networks AB (publ) is innovating 
the future of broadband access. In:xtnd™ 
provides the next generation of smart and 
sustainable networking products and solu-
tions to the world’s leading telecom and 
broadband service providers. InCoax was 
founded in 2009, with its headquarters 
located in Gävle and offices in Malmö, 
 Sweden. 

Since January 3, 2019, the company’s share 
(INCOAX) has been admitted to trading on 
Nasdaq First North Stockholm, with Augment 
Partners AB, tel. +46 8 505 651 72 and  
info@augment.se, as its Certified Adviser. 
Pareto Securities AB is the company’s 
 liquidity provider.
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