
Interim report  
January–March 2020



About InCoax

Corp. Reg. No. 556794-1363 • Tel: +46 26 420 90 42 • www.incoax.com

Quarterly development in brief ......... 3
CEO’s comments..................................... 4
The company’s development ..............7
Other company information ............... 8

Income statement................................... 9
Balance sheet ......................................... 10
Cash flow.................................................. 10
Changes in equity ................................. 10
Share and shareholders .......................11

Definitions .................................................12
Shareholder information .....................13

Contents

InCoax develops innovative broadband connection solutions  
for hotels, apartment buildings and residential housing areas.  
With In:xtnd™ we are offering market operators the next generation  
of smart and sustainable network solutions over existing infrastructure. 
Keep updated about the company on www.incoax.com and about  
our product solutions on www.inxtnd.com.
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Quarterly development in brief

Substantial progress in efforts to establish collaborations with major operators and three 
distributor and VAR agreements signed, of which two in North America.

Financial performance
January–March 2020
• Net sales amounted to SEK 241,767 (958,386), which is 

equivalent to a decrease of 72% compared with the 
corresponding period in the preceding year.

• The company posted an operating loss of SEK –17,371,881 
(–14,805,760), a reduction driven primarily by organiza-
tional growth and costs related to severance pay for 
the former CEO.

• The loss after tax was SEK –17,411,159 (–14,848,232), cor-
responding to earnings per share of SEK –0.95 (–1.20).

• Cash flow including financing activities during the 
quarter was SEK –17,122,806 (–794,774). 

Significant events during the quarter
February
• NetNordic installs gigabit network at a hotel  

in Gothenburg based on In:xtnd™. 

March
• Jörgen Ekengren appointed new CEO for the company 

on March 17, 2020.
• New reseller agreement with Swedish Barcom. 

Significant events after the end of the quarter
April
• Review of costs arising from the COVID-19 pandemic 

and new dates for the Annual General Meeting and 
publication of the Annual Report.

• The Nomination Committee proposes Kevin Foster as 
new Board member.

• Value Added Reseller (VAR) agreement with the system 
integrator Hirschmann Multimedia for the Dutch and 
Belgian markets.

• Helge Tiainen appointed new Head of Product 
 Management, Marketing & Sales. 

• Emil Bendroth appointed new CFO.
• Distributor and VAR agreement with TDL for Canada.
• The Swedish Agency for Economic and Regional 

Growth approved a grant for short-time working, which 
has now been implemented. 

May
• Secured bridge financing of SEK 15 million.
• Distributor and VAR agreement signed with Core 

for the US.
• VAR agreement signed with Anedis for Germany.

Key ratios

SEK Jan–Mars 2020 Jan–Mars 2019 Full-year 2019 Full-year 2018

Net sales 241,767 958,386 2,822,067 1,486,816
Gross profit/loss 160,562 –607,510 259,277 –2,657,321
Gross margin, % 66% Neg. 9% Neg.
Operating loss (EBIT)  –17,371,881 –14,805,760 –65,108,321 –49,115,341
Operating margin (EBIT %) Neg. Neg. Neg. Neg.
Loss after financial items –17,411,159 –14,848,232 –65,760,609 –49,315,174
Loss after tax –17,411,159 –14,848,232 –65,760,609 –49,315,174
Earnings per share –0.95 –1.20 –3.59 –5.29
Earnings per share after dilution –0.93 –1.13 –3.51 –4.86
Equity ratio, % 58.9 75.3 74.9 64.3
Cash flow, including financing activities –17,122,806 –794,774 21,745,099 4,379,126
Cash flow per share –0.94 –0.06  1.19     0.47    
Cash flow per share after dilution –0.91 –0.06 1.16     0.43    
Number of shares outstanding at the end of the period 18,294,931 12,361,442 18,294,931 9,321,442
Number of shares outstanding at the end of the period after dilution  18,734,924 13,193,755 18,734,924 10,153,755
Average number of shares outstanding during the period 18,294,931 10,841,442 12,423,128 7,126,094
Average number of shares outstanding during the period after dilution 18,909,899 11,848,730 13,293,376 7,975,385
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Lower costs, focus on sales of 
In:xtnd™ and substantial progress 
in efforts to establish collaborations 
with major operators.

• Consolidating operations to reduce fixed costs without 
compromising our core competences. I intend to 
increase our focus on solutions for major operators. 
This requires us to strengthen our expertise in project 
management, MoCA design concepts, system design, 
system architecture, requirement specifications and 
test/verification. As a result, we will continue to enhance 
our external collaborations with HW designhus, SW 
partners and ODM partners. These collaborations were 
initiated at the end of last year and will now enter a 
more intensive phase to shorten lead times in product 
development. Fundamentally, these are long-term and 
strategic collaborations that in the short term allow us 
to pay only for services when we need them. In so 
doing, we will be able to build a more cost-efficient and 
lean structure over time. We are planning to intensify 
work on specific projects for major operators that offer 
us an opportunity to create significant added value, 
and where we together with operators design and 
develop systems and solutions that can be rolled out 
commercially on a large scale in 2021, 2022 and beyond.

• Driving In:xtnd™ sales with a greater focus on dedicated 
user cases (primarily fiber/LAN) when we know that 
In:xtnd™ is suitable and will quickly yield high customer 
value. This market segment comprises small and mid-
sized fiber operators, ISPs and hotels (Hospitality). I can 
also see a need at this time to concentrate on fewer 
markets and solely on customers that provide us with 
the greatest potential to quickly achieve volume sales 
of In:xtnd™. The agreements we have now signed with 
distributors and Value Added Resellers (VAR) are 
expected to help achieve greater leverage from our 
sales. We will not sell In:xtnd™ when investments are 
needed in additional product and feature developments 

CEO’s comments

When I took office as CEO on March 17, I initiated a stra-
tegic review of the company. This review is expected to 
continue during the second quarter. Its main thrust is to 
more clearly position the company, focusing it more on 
system design and solutions for major operators and on 
sales via partners to create greater customer and share-
holder value: 
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To strengthen the company’s management, I appointed 
Helge Tiainen as Head of Product Management, Market-
ing & Sales. Helge has extensive experience in IT and 
telecom, with a background from Nokia as VP Multimedia, 
CEO of MultiQ, COO of Clavister and a number of business 
development roles at SME companies, including InCoax. 
Helge is Chairman of the MoCA Access Working Group 
and is a Board member of the Broadband Forum (BBF), 
which has more than 160 of the world’s leading telecoms 
and is engaged in the standardization of the next gener-
ation fixed broadband. I am very confident that Helge 
will be a strong driver in efforts to strategically guarantee 
InCoax’s offering as a system and software solution- 
orientated design and value chain partner for Tier 1 
 operators. Helge will also push focused tactical sales of 
In:xtnd™ to customers (ISPs and smaller operators) that 
we view as suitable user cases and that require less time- 
consuming evaluations before a purchasing decision.

Emil Bendroth has been appointed as new CFO. Emil 
has more than 20 years of solid experience in accounting, 
budgeting, business controlling, reporting, regulatory 
issues and driving change projects in SME companies. 
Emil has held the position of CFO at several companies 
with strong ties to business activities and investor rela-
tions. The list of companies that Emil has worked for 
includes Prisjakt, ProstaLund (publ), ArjoHuntleigh, 
 Lekolar, Biomain and Doro (publ).

Thomas Svensson will remain as CTO at the company.
It is very gratifying that Kevin Foster agreed to the offer 

from the Nomination Committee and has been proposed 
as new Board member from July 2020. Kevin has profound 
technical expertise gained from extensive experience 
from senior positions at a Tier 1 operator, and a very large 
contact network and drive in the operator sphere through 
his recently concluded 10 years as Chairman of the 
Broadband Forum (BBF). Kevin will be a very valuable 
Board member, discussion partner and consultant for 
the company in order to ensure that we make the right 
strategic decisions. Kevin’s network of contacts will facili-
tate our sales to the major Tier 1 operators, which will offer 
us a unique opportunity for substantial value creation in 
a relatively short timespan. It is naturally a confirmation 
of InCoax’s quality that Kevin Foster has agreed to begin 
work with us as a Board member and as a consultant.

to secure orders in the fiber/LAN market segment. This 
approach is expected to gradually generate sales and 
own cash flow during the year. We have many customer 
leads, which with the right focus are highly likely to be 
realised in the form of customer contracts. One such 
example is a major ISP in the US with a national presence 
in more than ten metropolitan areas. In this case, there 
is a high degree of compatibility between In:xtnd™’s 
current capabilities and the customer’s user case. 

• Expanding current and new collaborations with major 
Tier 1 operators, formalizing collaboration agreements 
and accelerating developments by evolving our system 
solution to full carrier class, which means complying 
with the standards and protocols used by major opera-
tors for integration into their networks. As the company 
announced in the previous interim report, we are in dis-
cussions with two major Tier 1 operators, one of which 
we are now holding detailed talks concerning a formal-
ized collaboration for a system solution based on our 
concept design. The projects are being run using sepa-
rate dedicated internal resources and with external 
partners in hardware and software development for 
carrier class platforms that are technically future-proof 
and cost-efficient. Using this collaborative approach, 
the necessary prerequisites are also in place for risk 
sharing with the customer in joint-financed develop-
ment. I consider this highly promising for the future 
when we, despite our relative size, have received such 
interest from this type of operator. This reflects the 
value the company possesses in MoCA Access, global 
standard applications, expertise in system solutions 
and how these can be realized. Assuming a positive 
future with this customer, I believe we can expand to 
more Tier 1 leads in 2020 and reuse the development 
investment we have made. We will now step up work 
identifying these leads now that the management 
group and Board have been strengthened. Based on 
the progress made with the operator in question, I am 
convinced that this is the right strategy and that we as 
a company can create excellent conditions to increase 
shareholder value in 2020 and over the next few years. 
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Comments on the financial results for the first 
 quarter and events after the end of the quarter
During the quarter, our net sales declined 72% to 
SEK 241,767 (958,386). The main reason for the decrease 
was a non-recurring order for an evaluation study from a 
company in the building materials industry in the US for 
SEK 1.26 million, which was not repeated in 2020. The 
operating loss widened year-on-year to SEK –17,371,881 
(–14,805,760) as a result of costs related to the severance 
pay for the former CEO and higher costs generally for 
previously planned marketing activities.

For the first quarter, I can note that sales have not 
accelerated in the manner indicated in earlier plans. The 
quarter was marked to a large extent by the COVID-19 
situation, which meant many customers found it very 
 difficult to conduct business normally. This was particu-
larly true of the Hospitality market, which was hit hard 
by travel restrictions and the resulting drop in hotel 
bookings. We are carefully monitoring developments 
and our basic assumption is that the impact has been 
substantial and will affect the industry for some time. 
The situation has affected ongoing customer evaluations 
and our sales activities to new customers. During the 
first quarter, we successfully completed the installation 
of In:xtnd™ at a NetNordic hotel in Sweden. Continued 
roll-out is planned but the customer is now awaiting the 
outcome of the current COVID-19 situation.

Market outlook
Despite the current situation, there are a number of posi-
tive indications that we possess an attractive offering. 
Rising demand for broadband in the home has also been 
underlined during this period. We have secured several 
orders for evaluation packages from ISPs in the US and 
these are now conducting evaluations/lab tests. We also 
signed distributor and VAR agreements with three new 
partners, of which two in North America. Unlike Europe, 
customers in North America have remained more active 
during the COVID-19 period. Taken together, this gives us 
a positive view of the North American market and this 
market has shown a substantial interest in our solutions.

Financing
The company must continuously review its financing in 
2020, but the recently signed bridge financing from the 
company’s largest shareholder has secured financing 
for operations for more than six months, though work is 
naturally continuing to find effective financing for the 
company in 2020 until major customer orders begin to 
generate cash flow to cover the company’s costs and 
produce healthy profit.

Future prospects
The need for faster broadband has become very apparent 
both today and in the future as many countries, operators, 
companies and end-users/subscribers spend more time 
working from home or remotely. However, the roll-out of 
gigabit solutions must be cost-efficient and not be too 
labor or time-intensive. In this environment, InCoax can 
create substantial customer value with our solutions that 
utilize existing coaxial cables.

I am very much looking forward to working with the 
Board, the new management team, with other employees 
at InCoax, and our established partners in hardware, 
software, supply chain and distribution. This cluster 
will provide the right conditions to put into place the 
 components that will: 
1)   deliver substantial added value for the operators that 

we chose to work with and sell to in the future, and  
2)  create a sharp increase in shareholder value. 

Gävle, May 2020

Jörgen Ekengren
CEO
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The company’s development

Net sales and earnings
January–March 2020
Net sales amounted to SEK 241,767 (958,386), which is 
equivalent to a decrease of 72% compared with the 
 corresponding period in the preceding year. The main 
reason for the decrease was a non-recurring order for 
an evaluation study from a company in the building 
materials industry in the US for SEK 1.26 million, which 
was not repeated in 2020. The gross loss for the quarter 
included costs related to the change of CEO in March 
and generally higher costs for previously planned mar-
keting activities. The operating loss for the quarter was 
SEK –17,371,881 (–14,805,760), a wider loss compared 
with the year-earlier period, mainly attributable to an 
organizational expansion ahead of the commercialization 
of the In:xtnd™ product generation and greater intensity 
in marketing activities in North America. The loss after 
tax for the period was SEK –17,411,159 (–14,848,232), corre-
sponding to earnings per share of SEK –0.95 (–1.20).

Net financial items and tax
Net financial items in the quarter amounted to 
SEK –39,278 (–42,472), a slight year-on-year increase 
attributable to lower interest costs.

Cash flow
Cash flow from operating activities during the quarter 
amounted to SEK –17,033,638 (–15,520,703), which was 
lower than in the year-earlier period, partly due to 
increased operating expenses. Cash flow from invest-
ments during the quarter amounted to SEK 0 (–595,391). 
Cash flow from financing activities for the quarter 
amounted to SEK –89,168 (15,321,320), with the negative 
change compared with the year-earlier period attribut-
able to the absence of a new share issue in the first 
 quarter of 2020. Cash flow including financing activities 
during the quarter was SEK –17,122,806 (–794,774).

Investments
The company’s investments during the quarter amounted 
to SEK 0 (595,391).

Financial position
The company’s total assets at the end of the quarter 
amounted to SEK 37,887,810 (64,579,698). The equity 
ratio was 58.9% (75.5) and cash and cash equivalents at 
the end of the period were SEK 12,353,689 (6,936,623). 

The company’s net liabilities at the end of the quarter 
amounted to SEK –7,824,702 (–2,855,937). The change in 
net liabilities is mainly related to increased cash and cash 
equivalents as a result of new share issues.
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Other company information

Accounting policies
The interim report has been prepared in accordance 
with the Swedish Annual Accounts Act (1995:1554) and 
the Swedish Accounting Standards Board’s general 
 recommendation, BFNAR 2012:1 Annual reports and 
 consolidated financial statements (K3). The accounting 
policies applied correspond to the accounting policies 
applied to the presentation of the annual report for 2019. 
Amounts are stated in Swedish kronor unless otherwise 
indicated. Figures in parenthesis concern the corre-
sponding period in the preceding year. 

Risks and uncertainties
The company has identified a number of different risks 
and uncertainties, such as: Customer demand for InCoax’s 
technology and products, competing technologies, 
product liability, supplier dependence, dependence on 
key persons and employees, financing and capital require-
ments, and currencies and prices of key components. 

The company continuously engages in preventive 
measures to minimize these risks and uncertainties as far 
as possible. For a full account of the risks to which the 
company is subject, refer to the prospectus created in 
conjunction with the company’s rights issue in the third 
quarter of 2019.

Related-party transactions
No related-party transactions took place.

Seasonal variations
InCoax does not experience any seasonal variations in 
its sales.

Annual Report 2019
The annual report will be published on the company’s 
website on May 15, 2020.

Annual General Meeting
The Annual General Meeting will be held on June 30, 
2020, at 1 p.m. on Utmarksvägen 4, Gävle, Sweden.
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Income statement
SEK Jan–Mar 2020 Jan–Mar 2019 Full-year 2019 Full-year 2018

Sale of services 1,120 830,051 1,490,797 7,003
Sale of goods (including discounts) 253,393 128,487 1,318,735 1,458,604
Other –12,746 –152 12,535 21,210
Total net sales 241,767 958,386 2,822,067 1,486,816

Other operating income 59,013 67,615 467,630 134,447
Total sales 300,780 1,026,002 3,289,697 1,621,264

Cost of sales –140,218 –1,633,512 –3,030,420 –4,278,585

Gross profit/loss 160,562 –607,510 259,277 –2,657,321
Gross profit margin 66% Neg. 9% Neg.

Premises costs –366,918 –377,143 –1,416,639 –1,383,441
Market costs, including sales fees –1,213,262 –1,453,373 –6,906,986 –6,207,824
Data/tele –66,859 –80,051 –383,209 –343,741
Accounting/auditing –482,439 –254,225 –1,337,036 –246,396
Other (including consulting fees) –6,356,095 –6,070,546 –29,293,215 –17,332,879
Total other expenses –8,485,573 –8,235,338 –39,337,086 –25,514,280

Personnel costs –8,780,025 –5,849,399 –25,436,961 –19,273,676
Total personnel –8,780,025 –5,849,399 –25,436,961 –19,273,676

Depreciation and amortization –153,946 –113,513 –550,743 –1,670,064
Other operating expenses –112,899 0 –42,808 0
Loss before financial items –17,371,881 –14,805,760 –65,108,321 –49,115,341

Interest income 0 0 3,529 0
Interest expenses –39,278 –42,472 –655,817 –199,833
Total financial items –39,278 –42,472 –652,288 –199,833

Loss after financial income and expenses –17,411,159 –14,848,232 –65,760,609 –49,315,174
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Balance sheet
SEK Jan–Mar 2020 Jan–Mar 2019 Full-year 2019

Equity subscribed for, not paid in 38,000,000
Non-current assets 1,521,235 1,786,403 1,675,181
Inventories 17,714,569 13,999,298 17,838,815
Current receivables 6,298,337 3,857,374 4,190,376
Cash and cash equivalents 12,353,689 6,936,623 29,476,495
Total current assets 36,366,595 24,793,295 51,505,686
Total assets 37,887,830 64,579,698 53,180,868

Equity 22,307,078 48,638,168 39,807,405
Non-current liabilities 0 3,245,786 0
Current liabilities 15,580,751 12,695,744 13,373,462
Total equity and liabilities 37,887,830 64,579,698 53,180,868

Cash flow
SEK Jan–Mar 2020 Jan–Mar 2019 Full-year 2019 Full-year 2018

Opening cash flow 29,476,495 7,731,397 7,731,397 3,352,272
Cash flow from operating activities –17,033,638 –15,520,703 –72,038,577 –52,215,892
Cash flow from investments 0 –595,391 –921,399 –1,032,268
Cash flow from financing activities –89,168 15,321,320 94,705,075 57,627,286
Closing cash flow 12,353,689 6,936,623 29,476,495 7,731,397
Cash flow for the period –17,122,806 –794,774 21,745,099 4,379,126

SEK Jan–Mar 2020 Jan–Mar 2019 Full-year 2019 Full-year 2018

Equity at the start of the period 39,807,405 26,184,260 26,184,260 1,405,893
New share issues and subscription rights –89,168 37,302,140 79,383,755 74,093,541
Loss for the period –17,411,159 –14,848,232 –65,760,609 –49,315,174
Equity at the end of the period 22,307,078 48,638,168 39,807,405 26,184,260
Changes in equity for the period –17,500,327 22,453,908 13,623,146 24,778,367

Changes in equity
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Ownership structure on March 31, 2020

Name Number of shares Holding, %

Saugatuck Invest AB 5,040,000 27.5%
Norrlandspojkarna AB 2,094,128 11.4%
BLL Invest AB 2,038,216 11.1%
Charles Tooby 1,279,914 7.0%
Richard Tooby 595,634 3.3%
Försäkringsaktiebolaget Avanza Pension 505,351 2.8%
Nordnet Pensionsförsäkring AB 440,670 2.4%
Handelsbanken Liv Försäkringsaktiebolag 411,876 2.3%
Lars Axelsson 395,278 2.2%
Fredrik Lundgren 336,214 1.8%
Other shareholders (approximately 1,055) 5,157,650 28.2%
Total 18,294,931 100.0%

Source: On the basis of lists from Euroclear on March 31, 2020, and information known by the company from major shareholders.

Share and shareholders
Ownership structure
The number of shareholders at March 31, 2020, was  
1,065. The largest shareholder was Saugatuck Invest AB, 
with 27.5% of the shares and votes in InCoax. The com-
pany’s ten largest shareholders together hold shares 
equivalent to 71.8%.

Shares and share capital
The company’s share capital at the end of the period 
amounted to SEK 4,573,732.75, distributed between 
18,294,931 shares of the same type, each with a quota 
value of SEK 0.25. Shares in the company are denomi-
nated in SEK. Shares in the company were issued in 
accordance with Swedish law.

All shares issued are fully paid and freely transferable. 
According to InCoax’s Articles of Association, adopted 
by an extraordinary general meeting on November 20, 
2018, the share capital must not be less than SEK 
1,825,000 and not exceed SEK 7,300,000, distributed 
between no fewer than 7,300,000 shares and no more 
than 29,200,000 shares.

Dividend
The InCoax Board of Directors is of the opinion that focus 
going forward should primarily be on promoting growth 
and there is no prospect of a dividend in the near future.
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Definitions

Financial
Total assets The company’s combined assets.

Gross profit/loss Net sales less cost of goods sold.

Net sales Main revenue from operations, invoiced costs, 
subsidiary income and income adjustments.

Profit/loss after financial items Profit/loss after finan-
cial income and expenses, but before extraordinary 
income and expenses.

Profit/loss after tax Profit/loss after financial items, 
including tax costs.

Operating margin (EBIT) Operating profit/loss as a 
ratio of net sales.

Operating profit/loss Profit/loss before net financial 
items and tax.

Equity ratio (%) Adjusted equity (equity and untaxed 
reserves less deferred tax) as a percentage of total assets.

Technical
CAT cable CAT cable is a twisted-pair signal cable, com-
prising twisted conductors. The conductors are twisted 
to counteract disturbance, primarily cross-talk. Cat6 
cable is primarily used in data communication. The two 
main disadvantages of twisted-pair cable are its high 
power loss, referred to as dampening per meter, which 
means that no more than a score or maximum of 100 
meters of this cable can be laid without needing a 
repeater station.

Chip-set A chip-set is a set of integrated chips designed 
to work together on the motherboard.

Fiber Optical fiber contains a special type of mineral 
glass fiber for the transfer of light signals over long 
 distances at very high capacity, such as for data and 
telecommunication.

Hospitality Customer segment that includes hotels, 
holiday parks, hospitals, prisons, cruise ships and 
accommodation platforms.

Coaxial cable Coaxial cable is a two-pole electrical 
cable comprising a metallic conductor, the center con-
ductor, surrounded by insulating material, the dielectric, 
which in turn is enclosed by a conductive casing, the 
screen. Coaxial cables can transfer signals at high 
 frequencies with low dampening, meaning they can 
transfer data traffic at high capacity.

Symmetrical products Symmetrical products can 
 handle communication at the same data speed in both 
directions.

INTERIM REPORT JANUARY–MARCH 2020

12



Financial reports

Further operational information is available from 
InCoax Networks AB’s website: www.incoax.com 

For questions concerning the report, please contact: 

Jörgen Ekengren, CEO
jorgen.ekengren@incoax.com

or 

Emil Bendroth, CFO
emil.bendroth@incoax.com

Financial statements in digital form can be ordered by e-mailing 
info@incoax.com or phoning +46 26 420 90 42.

Financial calendar

2020 Annual General Meeting June 30, 2020
Interim report Jan–Jun 2020 August 14, 2020
Interim report Jan–Sep 2020 November 5, 2020

This interim report has not been 
reviewed by the company’s auditors. 
The Board of Directors certifies that the 
interim report gives a true and fair view 
of the company's operations, financial 
position and results.

Other contact

InCoax Networks AB
Utmarksvägen 4
SE-802 91 Gävle 
Sweden

Tel: +46 26 420 90 42
Email: info@incoax.com

www.incoax.com

InCoax Networks AB – Malmö 
Stortorget 27, SE-211 34 Malmö  
Sweden

About InCoax Networks AB

InCoax Networks AB (publ) is innovating 
the future of broadband access. In:xtnd™ 
provides the next generation of smart and 
sustainable networking products and solu-
tions to the world’s leading telecom and 
broadband service providers. InCoax was 
founded in 2009, with its headquarters 
located in Gävle and offices in Malmö, 
 Sweden. 

Since January 3, 2019, the company’s share 
(INCOAX) has been admitted to trading on 
Nasdaq First North Stockholm, with Augment 
Partners AB, tel. +46 8 505 651 72 and  
info@augment.se, as its Certified Adviser. 
Pareto Securities AB is the company’s 
 liquidity provider.
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