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Free float 77.3% 
Market cap SEK 900m 
Website www.xbrane.com 
Average daily volume 
(Apr 17- Jun 01) SEK 1.5m 

Xbrane provides an exceptionally attractive exposure to the rapidly 
growing biosimilars market without the significant clinical and 
regulatory risks that are often present in biotech companies. 

2019 proved to be a real tipping point with rapid uptake of the more 
recent biosimilar launches. For instance, Amgen’s biosimilar Mvasi 
(bevacizumab-awwd) captured 10% of the originator biologic market 
in just 4 months. Furthermore, Coherus’s Neulasta biosimilar 
Udenyca (pegfilgrastim-cbqv) launched Jan 2019 and had by Dec 
2019 captured >20% of the pegfilgrastim market in the US. It is 
nowadays trivial to question the attractiveness of the biosimilar 
market opportunity; the interesting question is rather which players 
have the best fit to capture this opportunity. We believe that Xbrane 
stands well-positioned for this with Xlucane progressing through the 
low-risk pivotal phase III study and with well-reputed, established 
commercial partners covering Europe and North America targeting 
global launch in mid 2022.  

With the recent progress, Xbrane has reinforced its ownership base 
with institutional investors and secured funding to take Xlucane to 
the market and to accelerate development of the preclinical 
candidates that are biosimilars to Opdivo (Xdivane) and Cimzia 
(Xcimzane). Moreover, the exclusive licensing agreement with 
Bausch + Lomb – a global leader in eye health with a well-established 
sales infrastructure to leverage - for commercialization of Xlucane in 
the US and Canada is a significant de-risking factor that maximizes 
the likelihood of a successful launch and rapid market penetration. 
The competitors that will launch the two other Lucentis biosimilars 
in North America are far from having a comparable sales presence 
in ophthalmology.   

We view the increasing focus on other pipeline candidates as an 
important step. We see Xdivane and Xcimzane as particularly 
interesting assets and expect the advancements of these to be key 
long-term value drivers for Xbrane, offering significant upside to our 
base case with Xlucane.  

We maintain the Outperform rating and raise the target price to SEK 
155 per share, corresponding to an equity value of SEK 3 bn non-
diluted, derived from a project-based, risk-adjusted DCF valuation 
of Xlucane with fairly conservative estimates; real-world data on 
biosimilars supports an even more bullish outlook. As the majority of 
development risk-reduction is achieved early on in biosimilar 
development, we will include Xdivane and Xcimzane in our model as 
Xbrane provides updates on preclinical progress and data packages.  

We view Xbrane as one of the cleanest stories in biotech on the 
Swedish stock exchange.  

Felicia Rittemar 
Healthcare Analyst 
felicia@vatorsec.se 
+46 76 014 45 55 

Update Report 
 

Target price: SEK 155 
Current price: SEK 46.7 

Implied upside potential: 232% 
 
 
 
 

Xbrane Biopharma AB is a biotechnology company 
focused on development and manufacturing of 
high-quality biosimilars based on its patented 
biologics production platform. 
 

Xbrane’s leading product candidate is Xlucane, a 
ranibizumab biosimilar to the originator drug 
Lucentis® that is used in the treatment of various 
eye diseases, mainly in the wet form of age-
related macular degeneration (wAMD). 
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The problem solved by biosimilars 
 
While biological drugs have revolutionized the treatment of many serious and life-
threatening diseases, they are often very costly and generally only accessible for a 
limited proportion of patients with the financial means, via public or private funding. 
Coupled with stringent and reduced pharmaceutical budgets through austerity 
measures, biological drugs pose financial challenges for healthcare systems even of 
wealthy developed countries. However, the introduction of biosimilars as a result of 
biological originators’ patent expiries has been expected to increase price competition, 
reduce healthcare costs, and expand patient access, thereby paving the way for a fairly 
priced and sustainable supply of biological medicines.  
 
 
Targeting a burgeoning global market delivering according 
to the cost-effective promises 
 
We believe that the equity market has yet to fully grasp the increasingly obvious 
potential of the biosimilar market around the corner as some of the world’s top-selling 
medicines, with sales in excess of USD 100billion1, will go off patent in the coming 
years. Xbrane’s core pipeline, with the lead asset and Lucentis biosimilar Xlucane, is 
focused on the so called third wave of biosimilars, that is versions of the more complex 
mAbs or antibody fragment multi-billion blockbuster drugs coming off patent after 
2020. As the majority of attention has been on products with patent expiration prior to 
2020, the third wave space represents an untapped opportunity where biosimilars’ 
chance to reach their potential has never been greater. Although the relatively young 
biosimilar market has initially developed slower than anticipated, increasingly 
advancing regulatory support and adoption among payers, physicians, and patients 
have accelerated expansion of the market, predominantly in Europe, and positions it 
for continued rapid growth worldwide. 
 
Since the regulatory framework for biosimilars was enacted in Europe in 2005 and in 
USA in 2015, the global biosimilar market reached nearly USD 5.5 billion in 2017 and is 
set to exceed USD 69 billion by 2025, with an annual growth rate of 27% from 2019 
through 20252. The major drivers of commercial adoption are loss of biological 
originator exclusivity of a high number of drugs, regulatory clarity and cost saving 
initiatives, and increasing prevalence of chronic diseases.  
 
The biosimilar market is predominantly developed in Europe, approving more 
treatments the past decade than anywhere else in the world. In the last few years, the 
adoption and uptake of biosimilars have significantly increased; hence challenging the 
established order of care, reducing healthare costs for biological drugs  and expanding 
access to these medicines for patients. Several companies have reported increased 
regulatory and commercial progress for biosimilar products. In 2019, Eli Lily’s insulin 
biosimilar Abasalgar became the first biosimilar to exceed USD 1 billion in annual sales. 
During the same year, in  Q1 2019, AbbVie reported for the first time since launch in 

 
1 Article from Business Insider- businessinsider.com/the-potential-for-biosimilars-is-huge-2016-9?r=UK 
2 Biosimilars Market Analysis - Global Share Outlook Report 2019-2025, Global Market Insights: GMI3328 
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early 2003, declining y/y sales for the world’s best-selling medicine Humira (2018 FY 
sales at USD 19.9 billion) due to biosimilar competition in Europe (European patents 
expired in October 2018). During 2019, Humira biosimilars had already captured 35% 
of the multi-billion-dollar market.  In UK, NHS spent GBP 400 million per year before 
striking a deal with biosimilar manufacturers. With Humira biosimilars, NHS can save 
GBP 150 million per year which is enough to pay for the equivalent of 11 700 nurses or 
19 800 breast cancer treatments3. In addition the EU countries Germany, France, Italy, 
Spain and UK has since 2006, when the first biosimilar was launched in Europe, 
generated healthcare savings of SEK 1.8 billion4.  
 
Since 2006, an average of 1-5 biosimilars have been launched per originator biologic 
in Europe, achieving a market penetration of up to 90% of the originator biologic’s 
respective market. The uptake of biosimilars that are sold to, and adminstered in a 
hospital setting, like Xlucane will be if approved, has particularly accelerated. The 
penetration for hospital biosimilars such as Infliximab, Rituximab, and Etanercept have 
reached as high as between 83-95% in comparisons between the five largest EU 
countries within a few years. It should be noted that biosimilar penetration of the 
originator biologic’s market varies widely across EU markets. Further on, biosimilars are 
on average priced 20-40% below originator biologic which has over time generally 
resulted in reduced treatment prices of the originator biologic with a corresponding 
degree. Importantly, the price competition introduced by biosimilars has enabled 
expanded patient access; the treatment volume has since biosimilar introduction 
increased with up to 51% in 2006-2017 in Europe5.  
 
The US biosimilar market has developed slower than the European, with the first 
biosimilar approved in 2015 and with legal patent disputes and anti-competitive 
biosimilar practices preventing some biosimilars accessing and penetrating the US 
market. However, 2019 proved to be a real tipping point with a rapid uptake of the 
more recent biosimilar launches. For instance, Amgen’s biosimilar Mvasi (bevacizumab-
awwd) captured 10% of the originator biologic market in just 4 months. Furthermore, 
Coherus’s Neulasta biosimilar Udenyca (pegfilgrastim-cbqv) launched January 2019 
and had by December 2019 captured >20% of the pegfilgrastim market in the US. 
Coherus became cash flow positive already two quarters post launch and Udenyca 
generated USD 356 million in revenues during 2019, making it the most successful US 
launch to date and one of the largest selling branded medicine of 2019 in the US, 
including among innovative protected medicines.6,7 Further on, Amgen, Pfizer, Biogen, 
and Novartis (Sandoz) reported steady growth for biosimilars in first quarter 2020 
results, largely driven by increasing US adoption. At the same time, US regulators are 
ramping up efforts to stimulate biosimilar competition. In February FDA released  a 
joint statement together with the Federal Trade Commission, declaring that the 

 
3 2018 in review: Humira Biosimilars arrive in Europe. PharmaPhorum, 2018. pharmaphorum.com/views-
analysis-sales-marketing/2018-review-humira-biosimilars-europe/  
4 Global Health and Aging report (BCC Research: BIO090C Biosimilars: Global Markets).  
5 IQVIA- The impact of Biosimilar Competition in Europe, September 2018 
6 Coherus Biosciences Corporate Presentation 38th JP Morgan Global Healthcare Conference, January 
2020. investors.coherus.com/static-files/f2430395-8ac6-4fed-8ca1-ecc249d03ef2 
7 US Biosimilar Launches About to Turn a Corner. Regulatory Focus, 2019. raps.org/news-and-
articles/news-articles/2019/12/us-biosimilar-launches-about-to-turn-a-corner 
 

https://pharmaphorum.com/views-analysis-sales-marketing/2018-review-humira-biosimilars-europe/
https://pharmaphorum.com/views-analysis-sales-marketing/2018-review-humira-biosimilars-europe/
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agencies intend to take actions to stimulate biosimilar competition and prevent anti-
competitive actions in the biologics market.8  
   
With the rising number of US approvals and launches combined with an increasing 
amount of quick uptake, biosimilars are forecasted to continue to grow the US market 
share in 2020 and beyond, leading to meaningful price erosion. The RAND corporation 
predicts that biosimilar competition in the US will reduce healthcare spending by USD 
54 billion over the next decade.9  A recent study presented at ASCO20 demonstrated 
that the use of pegfilgrastim biosimilar, since its introduction in mid- 2018 until mid-
2019, results in significant cost savings.10  
 
It is clear that the biosimilars market is increasingly opening up and maturing, delivering 
according to the promises of cost-effectiveness and expanded patient care. Although 
there still remain work to create a robust and sustainable framework for biosimilar 
adoption, the case for biosimilar use is compelling for healthcare systems and 
continued growth is inevitable. Success of the biosimilars market is also important for 
biotech companies developing innovative medicines. A robust biosimilars market for 
off-patent biologics will reduce spending on drugs, free financial resources in 
healthcare budgets for new novel medicines and diminish pressures to regulate or 
control prices of all drugs. 
 
We also believe that the rapid development of the COVID-19 pandemic will add 
significant impact on the budget for healthcare systems worldwide, enhancing and 
underscoring the importance and need of biosimilar use.  
   
It is irrelevant to question the biosimilar market opportunity; the interesting question 
is rather which players will be efficient and effective enough to leverage profitably on 
the market potential. We believe that Xbrane stands well-positioned for this.     
 

 
Lead asset undergoing pivotal phase III study with financial 
risk eliminated and a high 90-95% LOA 
 
Xlucane, a biosimilar of Lucentis (ranibizumab, Roche/Novartis, 2019 sales EUR 3.6 
billion), is currently undergoing the fully financed pivotal phase III study Xplore in 
patients with  wet age-related macular degeneration (wAMD). There is a high 90-95%11 
likelihood that Xlucane will progress successfully through the study and obtain market 
approval. Xplore’s primary objective is to demonstrate therapeutic equivalence to the 
branded originator biologic.  
 

 
8  FDA raises concerns on ‘anti-competitive’ biosimilar practices. BioPharma-Report, February 2020. 
biopharma-reporter.com/Article/2020/02/10/FDA-concern-over-biosimilar-market-competition  
9 Biosimilar Drugs May Reduce U.S. Health Spending by $54 Billion Over Next Decade. RAND Corporation, 
2017. rand.org/news/press/2017/10/23.html  
10 Biosimilar Pegfilgrastim Cuts OCM Expense, ASCO Study Finds. The Center for Biosimilars, 2020. 
https://www.centerforbiosimilars.com/conferences/asco-2020/biosimilar-pegfilgrasim-cuts-ocm-expense 
11 Biomedtracker 2019 
 

https://www.biopharma-reporter.com/Article/2020/02/10/FDA-concern-over-biosimilar-market-competition
https://www.rand.org/news/press/2017/10/23.html
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Xbrane released recently an update on the clinical study which we believe is 
encouraging in the context of the COVID-19 pandemic. While there has been an 
upward trend in clinical trial delays and suspension with >1200 trials impacted as of 
June 0212, Xplore remains open for recruitment of new patients and treatment for 
patients currently in the trial. The pandemic will inevitably result in a reduced 
recruitment rate and study delay, but the important fact is that Xlucane is still on track 
according to plan towards regulatory approval ahead of Lucentis patent expiration in 
EU July 2022. There are a few key factors that limit the pandemic’s impact on the study 
and thus the risk for additional delay:  

• Patients in Xplore are treated for a critical eye-disease, which if left untreated 
can lead to blindness. Therefore, demand from patients remains high to receive 
either Lucentis or Xlucane. 

• Importantly, participation in Xplore does not lead to significantly more visits to 
the clinics than if the patients would receive standard treatment outside of the 
clinical trial. This means that the study does not demand any significant 
additional resources from the clinics that may otherwise have been needed 
elsewhere.   

• Over 50% of clinics are private eye-clinics located separately from general 
hospitals, which leads to a lower risk of contamination of patients and clinical 
personnel during patient visits. 

 
Approximately 60% of the 580 planned patients have been recruited into Xplore. In 
order to stay on track and target the planned launch timing, Last Patient In needs to be 
recorded latest by the end of Q3 2020. Provided that Xbrane recruits the last patient 
into Xplore during Q2/Q3 2020, we can expect topline data from the primary efficacy 
endpoint in late Q4 2020/Q1 2021 and regulatory submissions during the first half of 
2021. The development of Xlucane is fully financed to advance the candidate through 
marketing approval, and launch is - as previously communicated - planned in mid 2022 
in Europe and North America.  
 
A new retrospective evaluation on the contribution of clinical studies for all biosimilar 
approvals in the EU and in the USA between 2006 and November 2019 shows that 95% 
of all phase III comparative efficacy studies added no value to the scientific review 
process to approve a biosimilar: they merely confirmed similarity demonstrated earlier 
in the development process13. Data confirms that today’s state-of-the art analytical 
methods, including physiochemical and functional assays, along with pharmacokinetic 
studies best inform efficacy outcomes without routine need for comparative efficacy 
(Phase III) trials while maintaining regulatory robustness. These findings highlight the 
importance of analytical assessmets and clinical pharmacokinetc studies in biosimilar 
development and that the majority of development risk-reduction is achieved through 
these early phases, in contrast to development of novel pharmaceuticals. As such, the 
potential of a biosimilar company’s pipeline can be evaluated with a higher certainity 
already at the early stages of drug development, given robust evidence. 
 
Xlucane has already a robust analytical package. Blinded follow-ups conducted for the 
Xplore’s patients for ethical reasons continues to give no indications of different safety 

 
12 Global Data 2020 
13 Schiestl, M., Ranganna, G., Watson, K. et al. The Path Towards a Tailored Clinical Biosimilar 
Development. BioDrugs (2020). https://doi.org/10.1007/s40259-020-00422-1 
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or efficacy profile for Xlucane compared to Lucentis. We see this as reassuring, 
strengthening our confidence in a successful study outcome followed by regulatory 
approval.  
 
 
With the commercial partners STADA and Bausch + Lomb, 
the risk for failing a successful launch of Xlucane is low 
 
We believe that the co-development and commercialization agreement signed with 
STADA for Xlucane during 2018 significantly improves the probability for successful 
commercialization of Xlucane and, furthermore, positions Xbrane for strong growth in 
the coming years. As STADA’s capabilities are first and foremost focused in Europe, 
MENA and APAC markets while less in the US, we deem the exclusive outlicensing of 
commercial rights to Bausch + Lomb for the North American market to be an important 
achievement that maximizes the likelihood of a successful launch of Xlucane on key 
markets. Moreover, it gives Xbrane a significant competitive edge over the other 
players that intends to launch Lucentis biosimilars.  
 
Bausch + Lomb, a division of Bausch Health located in Canada, is one of the world’s 
largest supplier of eye health products and specifically one of the reputed health care 
brands in North America. It has a comprehensive portfolio with the three main 
components being contact lenses, ophthalmic pharmaceuticals and surgical 
technologies. Through its established sales infrastructure, Bausch + Lomb covers 
essentially all 2500 ophthalmic clinics in North America that administers anti-VEGFa 
treatments such as Lucentis and Eylea to patients for the treatment of wAMD.  
Naturally, these clinics will be key customers for a biosimilar to Lucentis. The fact that 
Bausch + Lomb has a strong brand recognition among ophthalmologists and a well-
established sales infrastructure already in place to leverage makes it an optimal partner 
for commercialization of Xlucane in the US and Canada. Biogen and Coherus, which will 
market the two other biosimilars to Lucentis that are underway, are far from having a 
comparable sales presence in this specialty.      
 
Under the terms of the agreement,  Bausch + Lomb will be responsible for sales and 
marketing in North America and STADA and Xbrane will be responsible for finalization 
of development, regulatory filing and commercial supply of Xlucane. Bausch + Lomb 
will pay an undisclosed amount in license fee, consisting of upfront and pre-lauch 
payments, and share gross profits generated from sales and marketing of Xlucane in 
North America. Xbrane and STADA will, under the co-development agreement 
between the parties, share all proceeds from the partnership with Bausch equally. 
 
STADA is a leading biosimilar and generic company with approximately 11,100 
employees and marketing and sales as core strengths through established sales 
presence in more than 130 countries. The company has a proven track record in the 
biosimilar field, through for example with its EPO biosimilar generating annual EU sales 
of EUR 200 million. When Bain Capital and Cinven became controlling shareholders in 
2017, the business focus was shifted towards biosimilars as means to increase margins. 
The CEO Peter Goldschmidt, appointed in 2018, has documented ability to 
commercialize biosimilars from previously help positions including as President of 
Sandoz USA and the Head of North America, where he rapidly expanded the 
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company’s generics and biosimilar business to generate revenues in excess of USD 3 
billion. 
 
The partnership with Xbrane is a perfect strategic fit for STADA. With full year 2019 
adjusted EBITDA at EUR 625.5 million on EUR 2.6 billion revenues, we note that Xlucane 
with a sales target of EUR 350 million three years after launch could become a very 
significant sales and earnings driver for STADA. This should highlight STADA’s 
commitment to the partnership. In addition, STADA has an equity stake in Xbrane and 
it is also in discussion with Xbrane on further joint opportunities with patent expiration 
2025-2027 as well as evaluating collaboration around Xbrane’s preclinical biosimilars 
Xcimzane and Xdivane.   
 
One could argue that STADA should just accquire Xbrane, given the current entry point 
in Xbrane shares. However, it is not unusual that various partnerships are initially 
preferred over acquisitions. For instance, in july 2019, Gilead and Galapagos entered 
into a research and development collaboration under which Gilead committed to an 
investment of USD 5.1 billion in total14 – a deal value that was over 60% of the market 
cap of Galapagos at the time of the deal. Why didn’t Gilead buy Galapagos? According 
to the CEO of Gilead; “Innovation, particularly in the early stages of our value chain, is 
about engaging people, motivating them correctly, getting the very best scientists and 
keeping a certain independence”.15  This line of thinking, i.e. that mergers and 
acquisitions can disrupt a smaller company’s engine, is also shared by STADA, which is 
why they currently focuses on partnerships.  
 
The fact that STADA chose to enter into a strategic partnership with Xbrane for a 
Lucentis biosimilar, over other biosimilar developers, validates the quality and 
commercial viability of Xbrane’s technology platform and expertise within the 
development of biosimilars. The two parties stand competitiely positioned together 
with Bausch among  the two other players that are expected launch Lucentis biosimilars: 

• Formycon/Bioeq/ Coherus: Formycon AG, a german manufacturer, has given 
Bioeq IP AG exclusive global commercial rights to its biosimilar. In late 2019, 
Coherus Biosciences acquired exclusive rights from Bioeq to commercialize the 
biosimilar in the US.  Formycon is a close peer to Xbrane, and is through the 
agreement with Bioeq entitled to development and sales success-based 
payments which over the total lifetime of the project may add up to a value in 
the lower range of three digit EUR million, 100-200 MEUR according to 
consensus estimates. Forymcon received a single-digit EUR million upfront 
payment at the time of the deal. 

• Samsung Bioepsis/ Biogen: Biogen has commercialization rights to the Lucentis 
biosimilar developed by Samsung Bioepsis in the US, Europe, Japan and 
Australia. The commercial agreement was announced in late 2019 and includes 
other biosimilars in Samsung Bioepsis’s pipeline. Samsung Bioepsis received 
USD 100 million in upfront payment and may receive up to USD 210 million in 
total based on development and sales milestones.   
 

 
14 Gilead Press Release July 14,2019. gilead.com/news-and-press/press-room/press-
releases/2019/7/gilead-and-galapagos-enter-into-transformative-research-and-development-collaboration  
15 LSP Life Sciences Fund – 2019 Review: The end of a year, the end of a decade. 

https://www.gilead.com/news-and-press/press-room/press-releases/2019/7/gilead-and-galapagos-enter-into-transformative-research-and-development-collaboration
https://www.gilead.com/news-and-press/press-room/press-releases/2019/7/gilead-and-galapagos-enter-into-transformative-research-and-development-collaboration
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Compared to the deal-structures described above, Xbrane’s agreement with STADA 
stands out favorably as the future income to Xbrane is not capped. Xbrane and STADA 
contributes equally to development expenses and will share profits from 
commercialization and proceeds from the partnership with Bausch + Lomb in a 50/50 
split, targeting EUR 100 million in annual income for Xbrane.   
 
In relation to Biogen and Coherus, Bausch+Lomb is a highly competitive commercial 
player in the North American ophthalmic market. The company is well established and 
highly regarded in eye health with an existing sales infrastructure to leverage. This is 
not the case for Coherus, which must to build up and establish a sales force in eye 
health from start. Biogen, which is primarily focused on neurodegenerative diseases, 
has over the past year put greater emphasis on its ambitions in eye diseases. We 
therefore assume that Biogen also has to strengthen its sales infrastructure targeting 
ophthalmologists. In this context, it becomes evident that the commercial partnership 
with Bausch+Lomb is a significant de-risking factor that maximizes the likelihood of a 
successful launch and a rapid market penetration of Xlucane.   
 
With Lucentis’s patents expiring in 2022 in Europe and 2020 in the US, we forecast that 
Coherus, Biogen and STADA together with Bausch will launch approximately at the 
same time in 2022 in Europe and North America, given the companies’ and their 
partners’ current development status and taking potential patent disputes in the US 
into account. We believe that this could be positive since several biosimilars to an 
originator biologic drives larger uptake16. Bioeq’s commercial plan for Europe is 
unclear. As BioEq is a pure development company, we expect that it is looking for a 
commercial partner in Europe.    
 
Novartis has a new follow-up to Lucentis, Beovu, that received FDA approval in Oct 
2019. The drug is like Lucentis and Eylea an VEGFa inhibitor, using the same biological 
pathway, and has demonstrated non-inferiority to Eylea. Beovu was seen as Novartis’s 
chance to continue to expand the wAMD market, increase its market share among new 
patient starts and to strengthen its position relative Eylea (Bayer, Regeneron).  While 
Beovu offers increased convenience with longer treatment intervals, we do not believe 
that the product pose any risk to the uptake of biosimilars due to the fact that the 
Lucentis biosimilars will, if approved, produce equivalent efficacy at a significantly lower 
cost. For the same reason, we do not view other novel VEGFa inhibitors under 
development - offering convenience through longer treatment intervals at higher price-  
as competitiors to biosimilars. In addition, a higher risk of vision-related side effects of 
Beovu were recently confirmed and Novartis will have to amend the product label to 
raise these new warnings. Further on, the VEGFa inhibitor Abicipar pegol by Allergan, 
which is under registration, has also demonstrated inferior saftey in trials with Lucentis 
as comparison. The inferior saftey profile vs Lucentis and Eylea will inevitably affect the 
adoption of the newer VEGFa inhibitors. On that note, we also do not see that 
biosimilars to Avastin, used off-label for treatment of wAMD, should be a drag on 
Lucentis biosimilars since the use of Avastin for the indication is limited by a 25-30% 
higher risk of serious side effects (stroke, cardiovascular disease, etc) 17. In conclusion, 

 
16 Rémuzat C et al. Key drivers for market penetration of biosimilars in Europe. J Mark Access Health Policy. 
2017;5(1):1272308. doi:10.1080/20016689.2016.1272308 
17 CATT and IVAN trials as well as meta-analysis of approx. 220,000 patients in Medicare by Curtis et. al and 
Gower et. al. 
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our assesment of the competitive landscape is that in absence of a novel product that 
produces superior efficacy, with a safety profile that is at least clinically equal to Eylea 
and Lucentis, the case for biosimilar use with significantly lower price remains 
compelling for healthcare systems and will drive biosimilar adoption.      
 
There are several add-on therapies to be used in combination with standard VEGFa 
inhibitors to boost efficacy under development. As they are intended to be used in 
combination with VEGFa inhibitors, they do not compete with biosimilars.  
 
We see the commercial execution risk - controlled by the partners - as the most 
prominent risk in Xbrane. While we deem STADA as truly committed to the partnership 
and the risk for a poor launch and commercialization of Xlucane in Europe and other 
territories as low, we are keen to understand how Xbrane and STADA will regulate 
Bausch + Lomb  and demand accountability on commercial execution.   
 
 
The Udenyca launch is a US proxy for Xlucane  
 
We argue that uptake of Udenyca, launched by Coherus Biosciences in the US in 
January 2019,  is a proxy for launch and uptake of Xlucane and other Lucentis 
biosimilars in the US. 
 
The California-based, biosimilar pure-play Coherus Biosciences (founded 2010) 
launched the Neulasta (pegfilgrastim) biosimilar Udenyca in the US in Jan 2019. The 
launch has exceeded expectations and there is strong uptake across all segments of 
the market. Udenyca generated USD 356 million in revenues during 2019, making it the 
most successful biosimilar launch in the US to date and top pharmaceutical launch in 
2019 according to IQVIA sales figures. The biosimilar is capturing market share from 
the originator product (AMGEN) and Mylan’s biosimilar Fulphila. The market share was 
greater than 20% in Dec 2019 and continued growth through 2020 is expected by 
analysts as well as the company. Already in Q2 2019, i.e. two quarters post launch, 
Coherus became cash-flow positive. 
  
We believe that this  recent examples sheds light on how the uptake and penetration 
of Lucentis biosimilars could reasonably develop, given successful commercial 
execution 

1. Firstly, the uptake of pegfilgrastim and filgrastim biosimilars, which have been 
widely broad in Europe with 90% penetration of the originator biologic, is 
largely due to the fact that these classes of drugs give a quick clinical respone, 
making physicians more confident and inclined to prescribe biosimilar 
medicines. The confidence of physicians is acknowledged as one key 
component to acceptance of biosimilar medicines, and Xbrane’s biosimilar to 
Lucentis gives a quick clinical response similarly to  pegfilgrastim and filgrastim 
biosimilars. 

2. The Udenyca uptake demonstrates that the US biosimilar market is increasingly 
opening up and maturing, allowing for biosimilar adoption and uptake. 

3. Lastly,  Coherus’s success highlights that a relatively young, specialty company 
founded in 2010 can successfully enter a market and compete with Big Pharma. 
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The context provided above focuses solely on the US market. Biosimilar adoption in 
Europe has overall advanced at a higher pace, where recent launches have generated  
between 40-60% in market share and EU sales of EUR 400-440 million two years after 
launch. Taken together, we can conlude that Xlucane’s sales target of EUR 350 million 
in the US and EU three years after launch is not a tall order.   
 

Pipeline 

Apart from Xlucane, Xbrane’s development portfolio consists of Spherotide, a 
biosimilar version of triptorelin (brand name: Decapeptyl); Xcimzane, a biosimilar to 
certolizumab pegol (brand name: Cimzia); Xoncane, a biosimilar to pegaspargase 
(brand name: Oncaspar);  and Xdivane, a biosimilar to Opdivo. These are all currently 
in preclinical development.  

We see Xdivane and Xcimzane as particularly interesting assets and expect these to be 
key longer-term value drivers for Xbrane to establish itself as a world-leading biosimilar 
developer. Importantly, we anticipate that advancing development of these assets 
could trigger broader investor interest in the company and its pipeline, providing 
opportunity for share appreciation. 

Opdivo is an immuno-oncology product that has revolutionized the treatment of many 
different types of cancer in recent years. The chairman of Xbrane, Anders Tullgren, is 
well familiar with the market as he was previously responsible for its launch in various 
parts of the world. Opdivo generated annual sales of EUR 6.4 billion in 2019 and is 
forecasted to witness continued growth until the main patents expire during 2026-
2030, dependent on country. Xbrane is among the first in the world to develop a 
biosimilar to Opdivo and expects to be able to launch its biosimilar Xdivane at patent 
expiration. 

Cimzia is a TNF inhibitor indicated for a range of inflammatory disorders, including 
rheumatoid arthritis and Crohn’s disease. The product sold for EUR 1.7 billion in 2019. 
Xbrane’s biosimilar Xcimzane is presently the only known one in development, probably 
due to the fact that it is difficult to develop a cost-effective production process for this 
specific type of antibody molecule. Xbrane, however, has with its unique high yield 
production technology good potential to establish a cost-effective commercial 
production process, giving Xbrane the important advantage of being competitive on 
price. Xcimzane could very well be the only one Cimzia biosimilar, or one of few, to 
reach the market and introduce price competition, translating into a significant 
commercial opportunity for Xbrane. Xbrane expects to launch its biosimilar at patent 
expiry, occurring in 2025 in Europe and in 2024 in the US. 

Spherotide is developed by Primm Pharma, a wholly-owned Italian subsidiary. We 
believe that Xbrane will at some point divest the subsidiary as Spherotide is a non-core 
asset. Our view is that this is a necessary action in order to focus on core business 
operations that are in line with Xbrane’s strategy of focusing on high-quality biosimilars 
based on its patented production platform. 
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Outlook 

Below follow near-term events that we forecast.  

• Q2-Q3 2020: Last patient enrolled into the phase III study Xplore  

• H2 2020: Divestment of Spherotide and Primm Pharma  

• Q4 2020/Q1 2021: Data readout of the primary efficacy endpoint in Xplore 

• H2 2020- H1 2021: Outlicensing of commercial rights to Xlucane in Latin 
America, Japan, RoW. 

• H1 2021: Regulatory submission (including six-month data) to FDA/EMA. 

• H1 2022: Regulatory approvals 

• Q3 2022: Launch North America/Europe 
 

 

Valuation 
 

We maintain the Outperform rating and raise the target price to SEK 155 per share. 
Our target price is based on a project-based, risk-adjusted DCF valuation combined 
with comparison to peer group valuation. Since Xbrane is presently a project-driven 
company using its resources to develop their candidates to generate future revenue 
streams, we argue that a project-based, risk-adjusted DCF analysis is the most 
appropriate valuation method. It is inherently difficult to apply the peer valuation 
approach on companies like Xbrane since there are few comparable companies. In 
particular, fundamental company specific circumstances differ between peers resulting 
in a wide spread of key ratios. Therefore, we mainly use the peer group valuation 
approach to put the project-based, risk-adjusted DCF-derived value into context.   

Our valuation is only based on future revenue streams and costs for the Xlucane-
project. We presently consider the preclinical pipeline assets as upside to our base 
case, where we deem particularly Xdivane and Xcimzane to offer substantial value-
generating potential. Once we receive further updates and insights into the 
development plan, data package, funding and partnering strategy, we will include 
these assets in our model.   
 
Project-based, risk-adjusted DCF valuation 
 
We forecast a peak income of SEK 1.1 billion to Xbrane in 2027 from US and 
EU sales 

In our base case financial outlook, we assume that Xlucane will be commercialized by 
STADA in Europe and Bausch + Lomb in the US. We only include US and Europe in our 
model, and we estimate the following key parameters for our forecast: 

• 90% LOA for Xlucane based on empirical data18. To date, all EMA-approved 
biosimilars have been launched upon originator biologic patent expiration, 
whereas the corresponding figure for FDA-approved biosimilars is 70%. 

 
18 Biomedtracker 2019 

Outperform rating and 
target price SEK 155 
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However, the majority of the 30% FDA-approved biosimilars that have not been 
launched upon originator biologic patent expiration are Humira biosimilars 
under settlements until 2023. We therefore ascribe no risk for delayed market 
entry for Lucentis (ranibizumab) biosimilars. 

• We assume a conservative growth scenario for Lucentis (ranibizumab) of 2% in 
Europe and in the US until patent expiries, i.e. mid 2020 in the US and mid 2022 
in Europe.  

• We forecast that Coherus, Biogen and STADA together with Bausch+Lomb will 
launch approximately at the same time in 2022 in Europe and the US given the 
companies’ and their partners’ current development status and taking potential 
patent disputes in the US into account.  

• Real-world data on the impact of biosimilar competition demonstrates overall 
price reduction and increase in treatment volumes, i.e. expanded patient 
access. Predicting this dynamic is complex but nevertheless essential, in our 
view, for sound financial modeling. Based on real-world data, we assume an 
overall price discount of 30% in the ranibizumab market from mid-2022 upon 
entry of the three Lucentis (ranibizumab) biosimilars, increasing to 50% over the 
forecast period. We estimate a 25% growth in volume of ranibizumab treatment 
doses over the forecast period. This is a relatively conservative estimate given 
the volume growth seen since the entrance of for instance 
pegfilgrastim/filgrastim biosimilars and infliximab biosimilars in Europe. 
Moreover, patients receiving Lucentis are generally treated with fewer doses 
than recommended for optimal effect due to price, and it is therefore 
reasonable that a price reduction will spark an increase in treatment volumes in 
patients already on treatment.  

• We assume that biosimilars will capture up to 70% and 60% in peak market 
share of the ranibizumab market in Europe and the US, respectively, by 2027 
i.e. six years post launch in 2022. This is quite conservative in relation to the 
rapid penetration of comparable biosimilars such as filgrastim biosimilars and 
for hospital biosimilars such as Infliximab, Rituximab and Etanercep in Europe. 
We expect a faster uptake in Europe than in the US. Although recent launches 
in the US demonstrate an increasingly faster uptake, we are initially more 
cautious in our forecast pending more real-world data. Of the ranibizumab 
biosimilars, we believe that Xlucane could at least achieve a peak market share 
of 33% in the US and Europe. We currently do not foresee entry of additional 
ranibizumab biosimilars other than the ones announced.  

• Xbrane and STADA contribute equally to development expenses. Profits from 
STADA’s commercialization of Xlucane will be split 50/50 on an EBIT level 
between STADA and Xbrane. STADA will reimburse Xbrane for production and 
product supply costs. For STADA, we assume SG&A at about 30% of sales and 
COGS at 10% of sales.  

• Bausch+Lomb will share profits from sales of Xlucane in the US and Canada. 
Given the limited information on the terms disclosed, we assume a profit 
sharing in line with the one outlined above between STADA and Xbrane. For 
Bausch+Lomb, we assume sales and marketing costs related to Xlucane at 25% 
of sales and COGS at 10% of sales. The resulting net profit is divided between 
Bausch+ Lomb and STADA, which in turn is equally shared between Xbrane 
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and STADA. Further on, we estimate a quite conservative license fee with 
upfront and milestone-based payments of EUR 25m in total until approval. All 
proceeds are shared equally with STADA. In our forecast, we have distributed 
the upfront and milestone-payments between 2020-mid 2022.   

• Gradual sales decline of 10% y/y in Europe and US from 2028. This is a quite 
conservative estimate of the life cycle for a biosimilar19 which does not seem to 
be supported by real-world data. However, given the complexity of forecasting 
sales that lie far ahead in the future and have a considerable impact on the DCF 
model, we take a more conservative standpoint for now and apply a sales 
decline of 10% y/y from 2028.  

• Research and development costs are through 2021 mainly driven by the pivotal 
Xplore study. For 2020 we estimate higher costs for the pivotal trial due its 
delay as a result of the ongoing COVID-19 pandemic. We only consider an 
organisational build up related to the Xlucane-project. 

• Development of working capital to sales ratio based on the peers Formycon 
and Coherus Biosciences.  

 

Source: Vator Securities 

Xbrane and STADA have set a target of EUR 350 in annual sales of Xlucane three years 
after launch, which is expected to generate an annual income generation of EUR 100 
million to Xbrane after cost deduction and profit sharing with STADA. Our forecast 

 
19 Nickisch, Klaus & Bode-Greuel, Kerstin. (2013). NPV modelling for the selection of value-creating 
biosimilar development candidates. Journal of Commercial Biotechnology. 19. 24-32. 10.5912/jcb.578. 

Risk-adjusted P&L (SEK m) 

P&L (SEK million) FY18A FY19A FY20E FY21E FY22E FY23E FY24E FY25E FY26E FY27E FY28E FY29E FY30E FY31E
Net sales 0 0 0 0 143 530 799 955 1 053 1 126 1 013 912 821 739
Probability, % 0% 0% 100% 100% 90% 90% 90% 90% 90% 90% 90% 90% 90% 90%
Probability Adjusted Net Sales 0 0 0 0 129 477 719 859 948 1 013 912 821 739 665
Sales growth (YoY) n/a 0 0 0 0 3 1 0 0 0 (0) (0) (0) (0)
COGS 0 0 0 0 0 0 0 0 0 0 0 0 0 0
Gross Profit 0.0 0.0 0 0 129 477 719 859 948 1 013 912 821 739 665
Gross margin n/m n/m n/m n/m 100% 100% 100% 100% 100% 100% 100% 100% 100% 100%

Other revenues 97 4 0 0 0 0 0 0 0 0 0 0 0 0
Personnel costs (19) (22) (36) (44) (48) (53) (58) (64) (67) (69) (71) (73) (76) (78)
R&D expenses (70) (103) (130) (39) (15) (15) (15) (15) (15) (15) (15) (15) (15) (15)
Other operating costs (18) (10) (11) (12) (15) (16) (18) (20) (22) (24) (26) (29) (32) (35)
Total operating costs (107) (134) (178) (95) (78) (85) (91) (99) (104) (108) (113) (118) (123) (128)
Operating costs as % of Net Sales n/m n/m n/m n/m 55% 16% 11% 10% 10% 10% 11% 13% 15% 17%

EBITDA (10) (130) (178) (95) 51 392 628 760 844 905 799 703 616 537
EBITDA-margin n/m n/m n/m n/m 35% 74% 79% 80% 80% 80% 79% 77% 75% 73%

Depreciation (5) (2) (1) (1) (0) (1) (3) (4) (5) (6) (6) (6) (6) (6)
EBIT (15) (132) (179) (96) 50 391 625 756 839 899 793 697 610 531
EBIT-margin n/m n/m n/m n/m 35% 74% 78% 79% 80% 80% 78% 76% 74% 72%

Net financial items (2) (1) (1) (1) (1) (1) (1) (1) (1) (1) (1) (1) (1) (1)
EBT (17) (133) (180) (97) 49 390 624 755 838 898 792 696 609 530

Tax 0 0 0 0 0 (35) (135) (163) (181) (194) (171) (150) (132) (115)
Net income (17) (133) (180) (97) 49 355 489 592 657 704 621 546 478 416
Profit margin n/m n/m n/m n/m 34% 67% 61% 62% 62% 63% 61% 60% 58% 56%
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suggests that Xbrane will be close to achieving its annual income target of EUR 100 
million target in 2025, i.e. four years after launch. We believe that we have used realistic 
but still conservative assumptions based on real-world data when establishing our 
forecast. Hence, we do not consider the sales target set by Xbrane and STADA to be a 
tall order.  

There are several upsides to our base-case financial outlook for Xbrane: 
• We only consider treatment of wAMD. The other indications that Lucentis is 

approved for (diabetic macular edema, diabetic retinopathy and retinal vein 
occlusion) are not included.   

• Additional commercial agreements with Xlucane and sales from Canada and 
rest of the world 

• Xlucane taking market share from Eylea. The main patents on Eylea expire in 
2023 in the US and in 2025 in Europe.  

• Income from divestment of Primm Pharm and Spherotide 
• Advancements of the preclinical assets and updates on datapackages will 

trigger update of our financial model to include these projects.  

 
We see a clear disconnect between Xbrane’s stock price and our DCF 
valuation of the Xlucane project.  

We use a discount rate (WACC) of 12.9% and a 2% terminal growth rate (in line with 
GDP growth). The risk-free rate is 0%, based on the Swedish government ten-year 
bond, and the risk premium is 10.1%, based on a size and market risk premium of 2.9% 
and 7.2% respectively. Lastly, we use an equity beta value of 1.4. We have also included 
a net present value of the cumulative tax shield. With our estimates and DCF input 
variables, our DCF model indicates an equity value for Xbrane of SEK 3 billion, 
equivalent to SEK 155 per share (based on approximately 19.3m outstanding shares) 
 

Our project-based, risk-adjusted implied DCF valuation highlights that the current 
market value in comparison is extremely low. We suspect that the low consensus 

DCF valuation (SEK m) 

DCF output SEK million
Terminal value 4 178
Life cycle adjustment TV 100%
Adjusted Terminal value 4 178
Net Present Terminal Value 1 171
Net Present Value FCF  1 604
NPV of FCF incl. TV 2 775
Tax shield value, NPV 40
Interest bearing net debt (164)
Equity Value 2 979
Number of shares, non-diluted, million 19.3

SEK/Share 155

DCF (SEKm) FY18A FY19A FY20E FY21E FY22E FY23E FY24E FY25E FY26E FY27E FY28E FY29E FY30E FY31E
EBIT (15.4) (131.8) (179) (96) 50 391 625 756 839 899 793 697 610 531
Paid tax 0.0 0.0 0 0 0 35 135 163 181 194 171 150 132 115

NOPLAT (15.4) (131.8) (179) (96) 50 356 490 593 658 705 622 547 479 417
Adj. for non-cash items 5.2 1.9 1 1 0 1 3 4 5 6 6 6 6 6
Changes in NWC (61.6) 21.5 (1) (1) 4 23 92 96 31 3 (31) (28) (33) (37)
Capex 6.8 2.1 0 0 3 10 10 10 10 5 5 5 5 5

Free cash flow 44.7 (153.6) (177) (94) 44 324 391 492 622 703 654 576 513 4 178
Discount factor (formula based) - - 1.06 1.20 1.35 1.53 1.72 1.95 2.20 2.48 2.80 3.16 3.57 3.57

Net Present Value - Free Cash Flows n/a n/a (167) (78) 32 212 227 252 283 283 234 182 144 1 171

Source: Vator Securities 
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expectations does not recognize Xbrane’s commercial prospects due to the history of 
an unclear generic focus and scattered ownership. We also believe that there is an 
obvious element of undereducation in the market regarding the dynamics of 
biosimilars. This is an opportunity for deep value investors. 

The main risk to our thesis and target price is commercial execution, which will be 
controlled by partners. With STADA’s track record, establishment, and financial 
interests in Xbrane and Xlucane, we are confident in its commitment to the partnership 
with Xbrane and we believe that the risk for failing a successful launch in Europe and 
other territories is low. We are also confident that Bausch+Lomb, with its strong brand 
recognition among ophthalmologists and a well-established sales infrastructure already 
in place to leverage, is an optimal partner for commercialization of Xlucane in the US 
and Canada, maximizing the likelihood of a successful launch and a rapid market 
penetration of Xlucane.  Going forward, we are keen to understand how Xbrane and 
STADA will regulate the commercial partner for North America and demand 
accountability on commercial execution.   
 
 
Peer group comparison 

Xbrane has no direct relevant listed local peer companies. It is difficult in this case to 
use the peer group valuation approach and draw any conclusions from it, in particular 
due to the small selection of peers and fundamental circumstances differing between 
them, resulting in a wide spread of key ratios. However, we include a comparison to 
put the DCF-derived value into context.  

Source: Vator Securities, data as of 200529 

The closest peer to Xbrane is the German-based biosimilar developer Formycon AG, 
which has developed a Lucentis biosimilar that will be commercialized by Coherus 
Biosciences in the US. Similar to Xbrane, Formycon currently focuses on development 
of biosimilars and outlicenses commercial rights to partners. Xbrane has as an at least 
as attractive portfolio of pipeline candidates as Formycon and a significantly more 
favorable commercial agreement for its Lucentis biosimilar, which may translate into + 
EUR 100 million in annual income to Xbrane. This stands out in sharp contrast to 
Formycon’s deal with Bioeq, through which Formycon is entitled to development and 
sales success-based payments that over the total lifetime of the Lucentis biosimilar may 
add up to a value in the lower range of three digit million EUR. Even so, Formycon’s 
market value is nearly 3x times Xbrane’s current market value.  

Formycon’s market cap rose to approximately SEK 2 000 million in Oct 2015 when it 
announced that it had, together with its development partner Bioeq, initiated a pivotal 
Phase III study with its Lucentis biosimilar. From Oct 2015 until early May 2017 the 
market cap ranged between SEK 1 500-2 500 million and rose to nearly SEK 3 500 

Sales CAGR

FY20E FY21E FY22E FY20A FY21E FY22E FY20A FY21E FY22E 2017-19 FY20E FY21E

XTRA:FYB Formycon AG Germany 2 692 2 455 6.2x 7.7x 4.6x NM 195.4x 29.2x NM 178.2x 26.3x 6.9% -6.4% 4.3%
NASDAQGS:MNTA Momenta Pharmaceuticals, Inc United States 36 228 32 129 125.6x 130.1x 53.1x NM NM NM NM NM NM -58.5% -720.6% -847.1%
NASDAQGM:CHRS Coherus BioSciences, Inc. United States 13 105 13 098 3.0x 2.9x 2.7x 13.0x 17.4x 11.8x 11.2x 14.7x 10.1x 1412.7% 27.1% 20.0%
KOSDAQ:A068760 Celltrion Pharm, Inc. South Korea 24 075 25 234 NA NA NA NA NA NA NA NA NA 13.0% NA NA

Average 44.9x 46.9x 20.1x 13.0x 106.4x 20.5x 11.2x 96.4x 18.2x 343.5% -233.3% -274.2%
Median 6.2x 7.7x 4.6x 13.0x 106.4x 20.5x 11.2x 96.4x 18.2x 10.0% -6.4% 4.3%

EBIT marginEV/Sales

Peer universe

Country
Market 

cap EV
P/E EV/EBIT

CIQ Identifier Company Name
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million after Formycon announced successful 2016 financial year results, based on 
licensing fees, and details of its preclinical pipeline. The market cap ranged around SEK 
3 000 million until early May 2018, when it increased beyond SEK 3 500 million upon 
positive outcome of the pivotal phase III study with its Lucentis biosimilar. Since then, 
the market cap has varied around SEK 3 100 million. In Feb 2020, the market cap 
declined below SEK 3 000 million when Formycon announced that Bioeq decided to 
withdraw its BLA application since FDA has requested additional manufacturing data. 
The application will be resubmitted once the requested data has been generated, 
targeting Q4 2020. 

Formycon’s pipeline candidates, i.e. biosimilars to Eylea and Stelara, are presently at 
more advanced stages than Xbrane’s and details on development plan and 
commercialization for Formycon’s candidates have been clarified to the public to a 
larger extent than in Xbrane’s case. Naturally, this has triggered a broader 
understanding of and interest in Formycon and its pipeline, providing opportunities for 
share appreciation. However, we want to highlight that the upside potential with 
Xbrane’s candidates, particularly the biosimilars to Opdivo (Xdivane) and Cimzia 
(Xcimzane), are at least just as attractive as Formycon’s biosimilars to Stelara and Eylea. 
While the main patents on Eylea (2023-2025) expire earlier than the patents on Opdivo 
(2026-2030), the commercial opportunity with Opdivo is substantially larger and 
Xbrane’s Xdivane is one of the front-runner biosimilars to this originator biologic. The 
commercial opportunity with a biosimilar to Cimzia can be put on par with Formycon’s 
biosimilar to Stelara; 

• Cimzia: EUR 1.7 billion, Xcimzane only known biosimilar in development, launch 
2025. 

• Stelara: EUR 5.2 billion, +3 biosimilars under development, launch 2024.    
 
With the new financing in place, we look forward to an increasing focus on Xdivane and 
Xcimzane with further clarification and updates around development plan and 
commercialization. We believe that Xbrane can sign significantly more favorable 
commercial agreements than what Formycon has done so far for all of its candidates 
(low double-digit royalty on sales of Eylea biosimilar and 25% of profits from sales of 
biosimilar to Stelara).  Xbrane has already demonstrated its ability to attract strong 
partners and negotiate favorable commercial agreements; we are confident that it will 
also be able to do so for Xdivane and Xcimzane. STADA and Xbrane are in discussion   
regarding collaboration on these biosimilars, as well as potential additional biological 
drugs. Finally, we want to highlight once again that evidence20 demonstrates that the 
potential of a biosimilar company’s pipeline can be evaluated with a high certainity 
already at the early stages of drug development, given robust evidence.  

Our project-based, DCF-derived value is in line with the market value of Formycon 
before it announced positive outcome of its pivotal phase III study. We argue that the 
actual value of Xbrane should be higher than Formycon’s, given its pipeline, high-yield 
technology platform and commercial agreement for the Lucentis biosimilar that 
currently renders the financial prospects more favorable.  

 

 
20 Schiestl, M., Ranganna, G., Watson, K. et al. The Path Towards a Tailored Clinical Biosimilar 
Development. BioDrugs (2020). https://doi.org/10.1007/s40259-020-00422-1 
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Key personnel 
 
Martin Åmark, CEO. Martin Åmark holds a M Sc. in industrial engineering and 
management from Linköping Institute of Technology and an MBA from INSEAD. He 
has 8 years of experience from Bain & Co as a management consultant. At Bain, Martin 
worked mainly with M&A, strategy and organization with Nordic clients across multiple 
industries, including life science and pharmaceuticals. 
 
Siavash Bashiri, COO and Head of Biosimilars. Siavash Bashiri holds a M Sc. in Molecular 
Biotechnology from Uppsala University. His latest position was with Agilent 
Technologies where he was head of sales in EMEA for one of Agilent Technologies’ 
products within the Genomics department. He also has substantial knowledge of the 
commercialization of biotech start-ups from previous experiences. 
 
David Vikström, CTO. David has a Ph.D. in expression and targeting of proteins in E. 
coli. He joined Xbrane in 2010 and successfully developed new technologies and strains 
for vaccine candidates. He is currently heading the development of Xbrane’s new E. 
coli-based expression systems. 
 
Susanna Helgesen, CFO. Susanna Helgesen holds a M Sc. in Business Administration 
and Finance from Stockholm University. She has a background in the finance industry 
and worked four years as equity research analyst at Remium Nordic. She has also many 
years’ experience from the energy and raw materials sector and her latest position was 
as CFO at Dome Energy. 
 
Dina Jurman, Head of Clinical Affairs. Dina holds a M.Sc. in Biomedicine from Uppsala 
University and has previously worked as Director Clinical Operations at IRW Consulting 
AB as well as Clinical Operations Manager consultant at Amgen Sweden. 
 
Maria Edebrink, Head of Regulatory Affairs. Maria holds a M. Sc. in Chemistry from 
Stockholm University. She has over 28 years of experience from Pharmaceutical 
Development and Regulatory Affairs from AstraZeneca, Galderma and Medivir. Maria 
has been instrumental in the development, approval and maintenance of regulatory 
approvals of multiple pharmaceutical and medical device products, amongst them 
Brilinta®/Brilique® at AstraZeneca currently generating annual sales of USD 1.5 
billion.  
 
Anders Wallström, Head of Manufacturing and Supply Chain. Anders holds a M.Sc. in 
Biotechnology from Royal Institute of Technology in Stockholm.  Anders has over 19 
years of experience from process development, manufacturing and validation of 
biological products at SOBI and Biovitrum. In Anders last role at SOBI he was end-to-
end supply chain director for specialty care products including Kineret® and 
Orfadin®.  
 
Xiaoli Hu, Head of Business Development. Xiaoli received her Medical Doctor degree 
from Shanghai Jiaotong University, and holds a PhD in Medical Science from 
Karolinska Institute. Xiaoli Hu will join Xbrane as Head of Business Development on 
May 1st, 2020 and will be primarily responsible for the establishment of new 
partnerships for commercialization of Xbrane’s pre-clinical biosimilars. Most recently, 
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she was Business Development Director at Affibody, where she led the work towards 
the USD 650 million commercial partnership deal with Alexion and the co-
development deal with GE Healthcare. Prior to that, Xiaoli spent nearly four years at 
HealthCap, a leading Nordic Healthcare investor.  

 
Board of Directors  
 
Anders Tullgren, Chairman of the Board. Anders has over 30 years of global experience 
in the pharmaceutical industry and has had senior leadership roles in the US, Germany, 
France, the United Kingdom and the Nordic region. His latest role, until 2017, was 
President of the Intercontinental region of Bristol Myers Squibb with responsibility for 
over 30 countries, 5,000 employees and a turnover of over SEK 20bn. He is board 
member of Trialbee AB, Sweden and BrandingScience Ltd, UK. He holds a MSc in 
Pharmacy from Uppsala University. Anders is chairman of the board since 2018. 
 
Eva Nilsagård, Board Member. Eva holds an Executive MBA in Economics and a Bsc in 
accounting and finance from the School of Business, Economics and Law in 
Gothenburg. Eva is currently interim CFO at OptiGroup AB and founder and CEO of 
Nilsagård Consulting AB which offers assignments as CEO and CFO. Previously, Eva 
has, among other things, served as CFO of Plastal Industry and Vitrolife, Senior Vice 
President Strategy & Business Development at Volvo Group and held senior positions 
in finance and business development in, for example, Volvo, AstraZeneca and SKF. Eva 
is a board member and chairman of the audit committee of Addlife, Bufab and Irras 
and board member of SEK (Swedish Export Credit Company). Eva has more than ten 
years of experience as a mentor for young female managers with high potential. Eva is 
a board member since 2019. 
 
Mats Thorén, Board Member. Mats has over 20 years of experience 20 years of 
experience in the financial market where he has worked primarily in the Life Science 
sector both as an analyst and in Corporate Finance. He has  also 12 years of experience 
as a professional investor, and he manages his own investment company , Vixco Capital, 
He has previous board experience from C-Rad AB, Cellartis AB and MIP Technologies 
AB. Mats is currently a board member of Arcoma Aktiebolag and Arcoma Incentive AB, 
board member and CEO of Vixco Capital AB and deputy board member of Eggelbertus 
Holding AB and board member of Herantis Pharma Oy. Mats has an educational 
background in economics, business economics and medicine.  
 
Karin Wingstrand, Board Member. Karin has a broad experience of the international 
pharmaceutical industry from senior positions within regulatory, pharmaceutical and 
analytical R&D, project leadership as well as clinical. Most recently Karin held the 
position of Global Head and Vice President of Clinical Development at AstraZeneca. 
Karin holds a Master’s degree in Pharmaceutical Science, and she is a board member 
since 2015. 
 
Peder Edman, Board Member. Peter has an extensive experience in drug development 
from the pharmaceutical industry and has held a number of senior research leadership 
positions within Orexo, Sobi, Biovitrum, AstraZeneca, Astra and Pharmacia. He has also 
held a position as Associate Professor at the Swedish Medical Product Agency. In 
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addition, Peter has been Professor in Pharmaceutical Formulation and Adjunct 
Professor in Drug Delivery at the Faculty of Pharmacy, University of Uppsala. Peter is a 
board member since 2015. 
 
Georgio Chirivi, Board Member. Giorgio is educated in finance and business 
administration at the University Luigi Bocconi in Italy and operates as Head of Mergers 
& Acquisitions at UBI Banca SpA. Giorgio also has a board assignment for Axxam SpA. 
Georgio is a board member since 2016. 
 

Ivan Cohen-Tanugi, Board Member. Ivan Cohen-Tanugi holds an M.D. from Grenoble 
School of Medicine and MBA from H.E.C Business School. Ivan led the development of 
the Global Biosimilar platform & portfolio at Teva from R&D to business development 
and commercialization, then led the US commercial division (Teva Biologics & Specialty 
Products) focusing on biosimilars, branded generics and niche specialty products. More 
recently Ivan, amongst other things, was interim CEO and board member of Kuros 
Biosciences AG, CEO president of the board of Evevensys Biotechnology. Ivan has also 
held positions as Head Europe/International Business Unit Nephrology at Amgen 
International. Ivan is a board member since 2019. 
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Disclaimer  
 
ANALYST CERTIFICATION 
 
I, Felicia Rittemar, the author of this report, certify that notwithstanding the existence of any such 
potential conflicts of interests referred to below, the views expressed in this report accurately 
reflect my personal view about the companies and securities covered in this report. 
 
Meaning of Vator Securities Research Ratings 
Vator Securities publishes investment recommendations, which reflect the analyst’s assessment 
of a stock’s potential relative return. Our research offers 4 recommendations or ‘ratings’: 
 

OUTPERFORM - Describes stocks that we expect to provide a relative return (price appreciation 
plus yield) of 15% or more within a 12-month period. 
 

NEUTRAL - Describes stocks that we expect to provide a relative return (price appreciation plus 
yield) of plus 15% or minus 10% within a 12-month period. 
 

UNDERPERFORM - Describes stocks that we expect to provide a relative negative return (price 
appreciation plus yield) of 10% or more within a 12-month period. 
 

NON-RATED – Describes stocks on which we provide general discussion and analysis of both up 
and downside risks but on which we do not give an investment recommendation. 

 
IMPORTANT INFORMATION ABOUT CONFLICTS OF INTERESTS  
 
This report is marketing material and has been commissioned and paid for by 
Xbrane Biopharma AB. It is deemed to constitute an acceptable minor non-monetary benefit (i.e. 
not investment research) as defined by MiFID II. 
 

This report has been prepared by Vator Securities AB’s research department (“Vator Securities”) 
on behalf of Xbrane Biopharma. Vator Securities has received compensation from Xbrane 
Biopharma to prepare this report.  
 
This report has not been prepared in accordance with legal requirements designed to promote 
the independence of investment research. The compensation is fixed and agreed upon on 
beforehand and is in no way connected to the content, the conclusions or judgements expressed 
in the report. The content of the report is based on generally known information available to the 
public and has been compiled based on sources deemed reliable. 
 
Xbrane Biopharma may have had the opportunity to go through and review the material before 
publishing, however only to ensure that the factual information contained in the research report 
is correct. Xbrane Biopharma’s review may have resulted in changes in the factual information, 
however not in conclusions or judgements made by Vator Securities.  
 
Vator Securities has adopted internal rules that, inter alia, prohibits its employees from trading 
securities in companies that Vator Securities produces marketing material for, such as this report.  
 
Vator Securities, its owners, staff or affiliates, may also perform services for, solicit from, hold 
long or short positions or have other interests in any company mentioned. 
 
Vator Securities acted as Xbrane Biopharma’s financial adviser in connection with the company’s 
IPO on Nasdaq First North on 3 February 2016, rights issue in Q1 and rights issue in Q2 2019 



  
21 

 Marketing material commissioned by Xbrane Biopharma  

                      Marketing material commissioned by Xbrane Biopharma – June 02, 2020                           Healthcare, Sweden 
 

and as sole bookrunner in connection with the company’s directed issue in Q2 2019 and Q2 
2020. 
 
DISTRIBUTION RESTRICTIONS 
This report is for distribution only under such circumstances as may be permitted by applicable 
law. 
 
This report does not address U.S Persons (as defined in Regulation S in United States Securities 
Act and interpreted in United States Investment Companies Act 1940) and may not be distributed 
to those persons. Nor does this report address any natural or legal persons in jurisdictions where 
the distribution of this report may be restricted by law. Persons into whose possession this 
document comes should inform themselves about and observe any such restrictions.  
 

NO INVESTMENT ADVICE 
This report has been prepared by Vator Securities only as general information. The information 
contained in this report has no regard to the specific investment objectives, the financial situation 
or needs of any recipient.  It is not intended to be a personal recommendation to buy or sell any 
financial instrument or to adopt any investment strategy. The investments referred to in this 
report may not be suitable for all investors, and if in doubt, an investor should seek advice from 
a qualified investment adviser. 
 
Opinions or suggestions from Vator Securities’ research department may deviate from one 
another or from opinions from other departments in Vator Securities. Different opinions are a 
result from different time horizons, contexts or other factors.  
 
Regardless of source, all opinions and estimates in this report are given in good faith and may 
only be valid as of the stated date of this report and are subject to change without notice. This 
report is based on generally known and published information and is compiled from sources that 
is evaluated as reliable.  
 

Limitation of liability 

Vator Securities assumes no liability as regards to any investment, divestment or retention 
decision taken by the investor on the basis of this report. In no event will Vator Securities be 
liable for direct, indirect or incidental, special or consequential damages (regardless of being 
considered as foreseeable or not) resulting from the information in this report.  
 

Risk information  

The risk of investing in certain financial instruments, including those mentioned in this report, is 
generally high, as their market value is exposed to a lot of different factors, such as the 
operational and financial conditions of the relevant company, growth prospects, change in 
interest rates, the economic and political environment, foreign exchanges rates, shifts in markets 
sentiments etc.   
 

Where an investment or security is denominated in a different currency to the investor’s currency 
of reference, changes in rates of exchange may have an adverse effect on the value, price or 
income of or from that investment to the investor. Past performance is not a guide to future 
performance. Estimates of future performance are based on assumptions that may not be 
realized. When investing in individual shares, the investor may lose all or part of the investments.  
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