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Interim information 
January 1–September 30, 2017  
 

• Operating income amounted to SEK 24,241 thousand (SEK 17,073 thousand). 
• Profit after financial items amounted to SEK -13,293 thousand (SEK -9,908 thousand). 
• Earnings per share before dilution SEK -0.49 (SEK -0.17). 
• Earnings per share after dilution SEK -0.49 (SEK -0.17). 

 

Significant events during the period 
 

• In August Brighter’s main patent was approved in the USA. This patent includes Actiste 
and its unique ability to integrate all functions in a patient’s activity chain into one and 
the same device.  

• An extraordinary shareholders’ meeting in September determined the incentive program 
for the Board and management team. 

• The number of shares in Brighter AB increased on several occasions during the period.  
The total number of shares and votes increased from 53,506,020 to 62,410,093.  

• Brighter strengthened the company’s financing by SEK 6.4 million for the launch, 
through a targeted issue to Recall Capital.  

• Brighter called upon a second tranche of SEK 10 million from L1 Capital and issued 
additional free warrants to its existing shareholders. 

• Brighter and its former development partner Amundsen Engineering Stockholm AB 
(formerly HotSwap Stockholm AB) reached a settlement agreement, which concluded all 
legal processes between the companies.  

 

Significant events after the period 
 

• Brighter called upon a third tranche of SEK 10 million from L1 Capital and issued 
additional free warrants to its existing shareholders.  

• Brighter has strengthened its management team by recruiting Ann Zetterberg as its 
CFO.  

• Brighter secured SEK 5.3 million by exercising warrants in series TO3, which has now 
been completed. Brighter’s management team, including the CEO and COO, and all of 
the company’s Board members fully subscribed.  

• The number of shares in Brighter AB has increased on several occasions.  The total 
number of shares and votes increased from 62,410,093 till 64,329,277.  

• PRV in Sweden will approve Brighters patent application nr. 1550571-2, regarding the 
method and device for logging injections of medication made by a medical technology 
device with an injector.  



	

 

 

A message from the CEO 
Swedes have clearly become more concerned this summer and autumn about what is happening 
to healthcare. This has been reflected in the high number of newspaper articles about the crisis in 
healthcare in virtually every part of Sweden. Swedes are worried about the quality of care, 
queues and waiting times. When Dagens Industri, a Swedish financial newspaper, held its major 
Healthcare event at the end of October, most of its speakers, which numbered just over a dozen, 
focused on these issues, as well as the need for innovation. 

It is easy to understand why chronically ill patients feel worried if they find it more difficult and 
time-consuming to get help when they, or their relatives, need care. However, it must be 
remembered that Swedish healthcare is definitely world class. I recently went to a seminar, where 
I spoke to a number of diabetes nurses. There are no words to fully describe their competence 
and their commitment to their patients. Sweden also has a national diabetes register, which is 
unique in the world. Provided that valid data is entered in a verifiable way, this register is 
incredibly valuable for research and development into better processes and therapies. 

It is logical to compare healthcare in Sweden with the USA. Swedish healthcare is just as good, 
but only costs half as much. This naturally opens up a huge potential market for companies that 
can automate therapies for chronically ill patients and can also help them to change their 
behavior. A study by the management consultancy firm McKinsey revealed that almost 70% of 
healthcare costs for the chronically ill are a result of patients not following their prescriptions. The 
approval of Brighter’s main patent in the USA this August was therefore an incredibly important 
milestone for us. There are almost 30 million diabetics in the USA – and almost 90 million are in 
pre-diabetic stage, mostly because of poor diet and exercise habits. 

During the third quarter we have also accelerated and 
coordinated all the processes needed for the launch of Actiste. It 
is all about finding the right partners for marketing, logistics, 
sales, testing and other areas. 

Finally, I would like to take this opportunity to welcome our new 
CFO, Ann Zetterberg, who formally started in the fourth quarter. 
Ann’s experience of all aspects of the role of CFO will be 
invaluable to our future investments. 

As the founder and CEO, I am eagerly anticipating Brighter’s 
progress in the coming months! 

 

Truls Sjöstedt, Founder and CEO of Brighter AB.



	

 

 

 

 

 

 

 

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
  



	

 

 

Brighter in brief 
Brighter develops solutions for data-driven and mobile healthcare. Thanks to its intellectual 
capital and innovative aids the company is creating a more efficient care chain with the 
individual in focus. The aim is to simplify the information flow of relevant and reliable data 
between patient and care provider, to make it stronger and more efficient, and to enable the 
behavioral changes that are required.  

Initially, Brighter is focusing on diabetes care, with the company’s mobile-connected diabetes 
solution Actiste®. However, Brighter sees opportunities moving forward to act on a general level 
that spans several diseases and care directions. This can be achieved because of The Benefit 
Loop®, Brighter’s cloud-based service that links the digital and physical collection of healthcare 
and treatment data on the user’s terms. Brighter’s IP platform can be applied and scaled within a 
variety of clinical areas in order to create new smart solutions for the administration and follow-
up of drug treatment.  
 
The company is listed on NASDAQ First North/BRIG.  

For more information: 
www.brighter.se  

Vision.  
We are Human Innovation. 
Brighter’s vision is to be the world leader in mobile health and data-driven care, serving as both 
the key to, and the market for, user-generated health data. The company develops innovative and 
smart technical solutions by adopting a user-friendly and intuitive design. Brighter’s concept, 
products and services must help to change behaviors, to simplify treatment and to enhance the 
quality of life of its users, gather, analyze, process and market valid data as well as generate 
financial returns for the company and its investors. 
 

Mission.  
Creating behavioral changes. 
Brighter operates in the global market for computer-driven healthcare, IoT (“Internet-of-Things”) 
and mobile health. We use both state-of-the-art and groundbreaking innovations and adopt a 
clear position based on a strong and clear Swedish heritage. 

The products and services provided by Brighter aim to drive quality improvements for everyone 
involved in the care chain. Brighter enables healthcare providers, patients and society to 
enhance the health of the individual. This is done by making it easier to change behaviors and by 
making more valid and effective measurement points/real life data available that can be shared 
continuously.  

 
 



	

 

 

Strategy. 
Brighter is a Swedish company listed on NASDAQ First North in Stockholm, Sweden. By 
establishing global collaboration models primarily with the companies and organizations in the 
industries concerned, we have laid the foundation for our success. 

In order to ensure the highest quality along with global market access, we have opted for 
Sanmina as our partner for manufacturing and Sonat for logistics. We collaborate with 
companies that have in-depth knowledge and resources that Brighter can utilize and benefit 
from, and that see opportunities in working with Brighter as a way of pursuing their own 
innovation processes. 

The dynamic that is created in combination with smart and cost-effective communications and 
marketing strategies is designed to ensure the rapid spread of the products and services that we 
offer on the market. And this will ultimately ensure financial growth both in the short and long 
term. 

The Brighter offer 
Brighter develops products and services that meet a clear and easily identifiable user need in the 
care chain. At present, the Actiste diabetes solution is in its pre-launch phase and the Company 
estimates that it will be launched towards the end of 2017. 

The Benefit Loop.  

The Benefit Loop is a cloud-based service that processes, analyzes and returns health data in the 
treatment chain from various connected tools and apps. It has been developed to package and 
visualize relevant information and send feedback to the user in a smart and user-friendly way. 
Brighter’s vision is to promote behavioral change. This includes not only developing smart 
assistive devices, but also becoming a leading company in mobile health and data-driven 
healthcare. We can help to provide a clearer picture of an individual’s health by making reliable 
readings continually available. The individual can also personally decide who, for example a 
clinic, relative or researcher, can be given access to such health data. The Benefit Loop puts the 
patient and their disease at the center and offers a number of benefits based on different 
functions and perspectives. 

Diabetes is our first clinical application, but there are many other chronic diseases that have a 
need for monitoring and treatment that can also be done remotely. In the long term, our thinking 
is to pave the way for other suppliers to connect different types of instruments and apps to The 
Benefit Loop.  

By opening up the platform to others, we can obtain more data that can be used to improve 
treatments, utilize care resources more efficiently, plan care better, develop better drugs and 
treatment methods, but above all, improve the quality of life for people who live with a chronic 
disease. 

The Benefit Loop comprises four helpful steps in one loop.  

Treatment 
The treatment of chronic diseases, of which diabetes is one example, must be simple to monitor in 
order to avoid secondary diseases and suffering for patients and high costs to society. Providing 



	

 

 

a better picture of how the body responds makes it easier 
for the patient and healthcare to achieve the treatment 
goals. 

Logging. 
By automatically logging as much information as 
possible you create a continuous flow of correct data, 
which can be used by the patient’s doctor or nurse to 
optimize and improve treatment. 

Analysis 
The patient data readings that are automatically logged 
can be analyzed and used to adjust the treatment 
regimen or to justify a change in lifestyle. These readings 
can also be matched against the best methods of 
treatment and personal goals which can optimize the 
treatment results and increase the quality of life in the future. By significantly increasing access 
to information, healthcare receives better data for treating and supporting the patient, while 
doctors can identify patterns and predict consequences.  

Improvement 

Everyone involved in the care chain, i.e. the patient, care providers, society and other related 
parties such as the pharmaceutical industry, can benefit from being able to monitor patients and 
their diseases. By getting feedback, it will be possible to improve and check compliance with 
treatment, gain better supervision of medicines and their costs, and improve data and statistics 
on which the development of new drugs is based, which can increase the quality of the entire 
care chain. 

The IP platform. 

Brighter’s patent portfolio makes it possible for Brighter to log the measurement of a biomarker 
consistently, continuously and in a correlated manner as well as the actual injected dose of a 
drug in a single unit, and then transfer data continuously through a mobile connection. Actiste is 
the first application of the IP platform. 

Actiste. 

Diabetes is a globally growing public health crisis. In Sweden, around 450,000 people live with 
diabetes; in the Nordic countries, the corresponding figure is 1.5 million people and globally, 
there are an estimated 415 million diabetics. The International Diabetes Federation (IDF) 
forecasts that there will be up to 642 million diabetics by 2040. With today’s medicines and well-
controlled diabetes, diabetics can enjoy a good quality of life as well as a long life. However, the 
risks associated with increased blood sugar levels must be taken seriously, and in this respect 
healthcare and patients have a major responsibility to work together to avoid damage to blood 
vessels caused by high blood sugar levels. 

Over time, excessively high blood sugar creates problems in different organs in the body, such as 
in the form of heart, vascular, kidney and eye complications. There are also risks associated with 



	

 

 

the overdosage of insulin and immediate complications caused by excessively low blood sugar 
levels (hypoglycemia).  

Actiste is a service that simplifies the lives of people with insulin-treated diabetes. Actiste groups 
the necessary functionality into a single flexible, mobile connected device. By using Actiste, the 
user can measure blood glucose levels and inject insulin, and all the values are saved and can be 
shared automatically via the built-in mobile connection. Data can be shared with those selected 
by the user, such as family members and healthcare professionals. In this way, the care offered 
can help increase motivation in order to change behaviors and simplify follow-up.  

Actiste is a mobile-connected device that introduces a brand new way of creating an overview of 
a disease, its treatment and its follow-up. As well as providing healthcare services with this 
overview, patients find Actiste extremely easy to use. This also relieves the pressure on the daily 
routines in healthcare by automating, for example, the ordering of consumables for the patients. 

To ensure a successful launch, we have established working relationships with a number of 
different partners. For the manufacturing process, we signed an agreement with Sanmina in 
2016. Sanmina is a global Tier 1 supplier of integrated production solutions that has extensive 
experience of producing advanced medical devices, including millions of other diabetes tools. 
Sanmina also has a comprehensive launch and manufacturing capacity both in Sweden and 
around the world, holds ISO 13485 certification and has the capacity to scale up the process.  

The Actiste team has shifted its focus from development and production to the pre-launch phase. As part of 
the pre-launch phase, we are continuing to market Actiste to potential target groups. In the third quarter we 
took part in Telia’s event in Almedalen and at DI’s Healthcare Conference 2018.	

In Indonesia, as part of our forthcoming launch, we have signed an agreement that will enable us 
to participate in and develop the first care initiative within the framework of Indonesia Mampu, a 
development program headed by Palladium and the Indonesian Government’s National Team 
Secretariat for Accelerating Poverty Reduction (TNP2K). In this work, focus will be placed on the 
treatment and prevention of diabetes, an area where Brighter’s expertise and technical know-how 
is a crucial component. The partnership will help Brighter to establish itself on the Indonesian 
market by strengthening the current work with Indosat Ooredoo and Ericsson. 

In parallel with this development work, Brighter has commissioned focus groups that have given a 
very favorable response. An impressive 92% of participants in the focus groups say that Brighter 
has succeeded in making the process for diabetics much simpler and easier compared to existing 
equipment, which is significant confirmation that further reinforces our belief that Actiste will be 
beneficial when it is launched. The remaining 8% of the participants say that Brighter has made 
the process simpler and easier, which gives Actiste full marks – 100%. 

Business goals. 
The overall business goal for Brighter is to be at the forefront of mobile and data-driven health, by 
being the key to, and the market for, user-generated health data. In addition, we have developed 
a number of overall ambitions for our business and our products and solutions:  

• Improved health. 
• Reduced direct and indirect health costs. 
• Promote behavioral change. 
• Environmental benefits by adopting the concept of “cradle to cradle”. 



	

 

 

Brighter has chosen to initially focus on diabetes as this disease is a growing global health 
problem where we see that by applying a range of solutions, we can enhance our care 
significantly and consequently improve the quality of life for the sick.  

Market focus and target groups. 
Brighter’s products and solutions are directed at a range of target groups that anyone can 
benefit from or who need our products or services. The primary target groups identified by 
Brighter are as follows:  

• Consumers and patients. 
• Mobile network operators. 
• Payers: healthcare providers, governments/authorities, insurance companies, consumers, 

companies/employers.  
• Clinical Research Organizations (CRO). 
• R&D organizations and authorities, and the academic world. 
• Pharmaceutical companies. 

 

Business model. 
Brighter’s business model assumes that there are a number of different target groups (see above) 
for our products. These target groups have their specific driving forces or needs that underpin 
demand for our products and services. Brighter has also identified a number of ways on how to 
connect with our customers.  

1. The agreement on roll-out and delivery specifications with mobile network operators 
(leverage impact on their customer base) in key markets for selling and reselling in the form 
of: 
a. B2C, to end customers. 

• For Actiste – patients who live with diabetes and are treated with insulin at least once 
a day. They will pay as they already pay for a less convenient and less efficient 
service than Brighter offers through Actiste and because Actiste will be sold as a 
subscription service at a competitive fixed fee.  

• For the IP platform – to be notified later, but Brighter currently defines this market as 
consisting of patients living with a chronic disease that requires recurring 
measurement of biomarkers and injecting medication. But we also consider patients 
with long-term acute diseases that are tied to expensive treatments and require a 
disease or pharmaceutical biomarker measurement. The willingness to pay for 
different applications of the IP platform is based on the fact that new biological 
drugs, proteins or antibodies are not absorbed by the body if taken orally. 

b. B2B2C; to end customers via:  
• Public and private health insurance, which will pay because it will generate 

significant savings. 
• Pharmaceutical companies that will pay because we offer them an opportunity to 

differentiate from competitors and access actual, continuous, effective and valid 
data. 

2. Volume roll-out agreement with Clinical Research Organizations (CRO).  
a. B2B, to CROs 



	

 

 

• For Actiste – This group will pay because Actiste provides them with a new way of 
selling its services that will be both cost-effective and generate more reliable data for 
its customers. 

3. Data volume agreement, B2B. 
a. Pharmaceutical companies for clinical research that will pay because we facilitate 

reduced costs and continuous, effective and valid data. 
b. CRO that will pay because we facilitate reduced costs and continuous, effective and 

valid data. Different from 2 above, as here we sell the data we have received permission 
from the users to sell. 

c. Government authorities that will pay because we provide reduced costs and continuous, 
effective and valid data, including positioning data that can enable better community 
planning, regardless of the user’s explicit consent. 

4. Marketplace for health data. 
a. The IP platform, where Actiste is the first launch, is the key to collecting, processing and 

trading with actual, valid, continuous and effective data. This allows the owner of data – 
the user – and the buyer of the data – pharmaceutical companies, CROs, authorities, 
etc. – to trade data efficiently, with Brighter providing the transaction platform. 

5. Royalty payments based on existing and future patents currently consist of Brighter’s patent 
portfolio of six patent families. 

 

Possibility. 
As the need for care in society increases, there will be a need to streamline healthcare by 
adopting a range of technical solutions. We see how new solutions in m-health and e-health are 
gaining momentum. With its strong patent portfolio and its unique instrument Actiste, Brighter 
has a real chance of succeeding in the huge diabetes market.   

Size of the global market. 
• Actiste Diabetes – Insulin. 

150 million potential subscribers. About 37% of the total number of diabetes patients of 415 
million should be using insulin on a daily basis (2016). 

• Brighter’s IP platform. 
There is major potential in applying this platform to administer many new drugs to improve 
the treatment of chronic diseases, particularly in oncology, cardiovascular endocrinology. 
o Oncology: The IP platform can be applied to more than 66 substances that are currently 

under clinical development. The potential lies in the drugs that can be developed from 
them and that can be used to treat different types of cancer. More than 15 million new 
cancer patients are currently registered every year. 

o Cardiovascular endocrinology: These is also a lot of potential in this area, with 
approximately 70 new drug candidates in an area with approximately 600 million 
patients. 

Please note that the above refers to the number of substances/drug candidates currently known 
by Brighter.  

The size of the markets selected to date. 
• Sweden: 150,000 subscribers (2016; 1.5% annual growth). 
• Indonesia: 4 million subscribers (2016; 6% annual growth). 
• Thailand: 1.5 million subscribers (2016; 6% annual growth). 



	

 

 

Competitors in selected industries. 
Direct:  
• None today. 
Indirect: 
• BGM (Blood Glucose Meters): majority 
• Continuous/Flash Glucose Meter (C/FGM): majority 
• Insulin pens: majority 
• Insulin pumps: majority 
• Apps: majority 
• Communication and motivation systems/platforms that address the compliance and 

effectiveness of the disease treatment. 
Competitive advantages. 
1. IP – Brighter currently has a family of six patents and a strategy for applying for at least two 

new patents per year. Brighter is in a unique position as the basic patent family refers to a 
solution patent in the intersection between medical technology and in vitro diagnostics. 
Subsequent patents serve as layers around the first, further expanding the strength and 
maturity of the patent portfolio. In addition, Brighter ensures registered trademarks for its 
products and services, such as Actiste®, Benefit Loop®, Digital Endorphins®, Brighter®, etc. 

2. In terms of user experience, as described by our focus groups, 100% of respondents consider 
Actiste to be better or much better than their current solution. Please note that up until now, 
the focus groups do not consider all of Actiste Diabetes Management as a Service, but only 
the unit. 

3. The business model – Brighter will be selling a subscription service and utilizing mobile 
operators as strategic and tactical partners, increasing the reach per invested marketing 
Swedish krona as well as providing synergy effects based on their regulatory and 
administrative infrastructures. 

4. Price model – By focusing on data revenue potential from B2B customers and market 
transaction fees, Brighter can enjoy a highly competitive position in both the B2C and B2B2C 
segments. 

 

The team. 
The team can boast over 200 years of combined experience from various backgrounds, including 
but not limited to: 

Medical Devices | Pharmacology | Diabetology | Endocrinology | Oncology | Behavioral Science | 
Business Development | Project Financing | Software Development | Development of Mobile 
Applications | Market Launches| Advertising | Quality Assurance & Regulatory Affairs | Medical 
Affairs | Mechanical Development | Electronics Development | Marketing & Sales | Back-end 
Development | etc. 

Impact. 
Brighter sees a major potential for the following changes. 
1) The treatment of chronic diseases using injectable drugs, enhances compliance with 

treatment through improved user experience and a subscription model, allowing space to 
move toward agreed treatment targets. 



	

 

 

2) The perception of patients in terms of their condition and the costs for this, by giving them the 
opportunity to share and market their tasks 1) in favor of research and 2) to take control of 
their own costs for the treatment. 

3) The clinical research and public research industry by offering a marketplace where they can 
access real life, valid, continuous and effective user-generated health data, at a market value. 

4) The socio-economic costs of secondary diseases resulting from complications from chronic 
diseases. The costs for society and the suffering of patients can be significantly reduced in 
cases where continuous, measurable feedback is extremely beneficial for providing effective, 
customized care.    

  



	

 

 

The shares 
Brighter AB (publ) is listed on NASDAQ First North with the stock symbol BRIG. NASDAQ First 
North is a Multilateral Trading Facility (MTF). As of Saturday, September 30, 2017, 62,410,093 
shares were issued. All shares have equal rights to company profits and assets.  

The Brighter Certified Adviser on NASDAQ OMX First North is Remium Nordic AB.  

 

Insider holdings 
Shares 9/30/2016 Change 9/30/2017 

Truls Sjöstedt – CEO 5,680,990 + 29,020 5,710,010 
Gert Westergren – Chair of the Board 639,796 - 113,662 526,134 
Henrik Norström – Deputy CEO 599,451 + 45,357 644,808 
Lars Flening – Director 212,839 0 212,839 
Afsaneh Ghatan Bauer – Director 51,600 + 3,000 54,600 
Sara Murby Forste – Director 23,100 0 23,100 
Jan Stålemark – Director 18,670 +18,230 36,900 
Petra Kaur Ljungman – Director 14,725 + 19,131 33,856 
Nadezda Ershova – Head of QA/RA 5,889 0 5,889 

 

 

Options 9/30/2016 Change 9/30/2017 

Henrik Norström – Deputy CEO 1,788,085 +42,401 

 

1,830,486 
Truls Sjöstedt – CEO 1,277,755 +407,107 1,684,862 
Gert Westergren – Chair of the Board 286,495 0 286,495 
Åsa Hallin Dahlberg 200,000 0 200,000 
Sara Murby Forste – Director 182,500 0 182,500 
Afsaneh Ghatan Bauer – Director 131,650 0 131,650 
Jan Stålemark – Director 125,000 0 125,000 
Nadezda Ershova – Head of QA/RA 19,277 0 19,277 
Petra Kaur Ljungman – Director 16,500 0 16,500 
Lars Flening – Director 7,893 +4,948 12,841 



	

 

 

Income statement in SEK thousand (summary) 
 
	 1/1/2017 1/1/2016 
	 9/30/2017 9/30/2016 
	   
Operating income 24,241 17,073 
Sales 646 0 
Capitalized production costs 22,778 16,924 
Other income 817 150 

   
Direct costs 0 0 

   
Other external costs -29,541 -22,100 
Staff costs -6,276 -4,524 
Depreciation, amortization and impairment -150 -142 
Other costs -9 -124 

   
Operating profit -11,735 -9,817 
Profit from other items -1,558 -91 
Profit after financial items -13,293 -9,908 
Profit for the period -13,293 -9,908 
    
Earnings per share, before dilution -0.49 -0.17 

Earnings per share, after dilution -0.49 -0.17 

Number of shares, before dilution 62,410,093 45,937,263 

Number of shares, after dilution 87,962,983 51,437,263 

Average number of shares, before dilution 27,338,368 43,775,542 

Average number of shares, after dilution 52,891,258 49,275,542 
 
 



	

 

 

Balance sheet in SEK thousand (summary) 
 
 9/30/2017 9/30/2016 
ASSETS   
Capitalized expenditure 66,451 38,791 
Patents and trademarks 3,107 2,707 
Property, plant and equipment 223 363 
Financial assets 12,645 16,032 
Total fixed assets 82,426 57,892 

   
Short-term receivables 8,731 4,384 
Cash at bank and in hand 6,472 1,972 
Total current assets 15,202 6,356 

    
TOTAL ASSETS 97,629 64,248 
   
EQUITY AND LIABILITIES    
Share capital 3,121 2,507 
Share premium 154,290 99,241 
Development expenses fund. 44,831 0 
Share issue proceeds 0 0 
Profit carried forward -102,982 -40,241 
Projected profit -13,293 -9,908 
Total Equity 85,967 51,599 

   
Convertible loans   
Long-term liabilities -396 6 
Total long-term liabilities -396 6 

   
Trade payables 7,725 4,924 
Other liabilities 2,711 6,418 
Accruals and deferred income 1,622 1,301 
Total current liabilities 12,058 12,642 

   
TOTAL EQUITY AND LIABILITIES 97,629 64,248 
     
PLEDGED ASSETS 2,208 2,208 



	

 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



	

 

 

Cash flow statement in SEK thousand 
(summary) 
 
 1/1/2017 1/1/2016 
 9/30/2017 9/30/2016 
   
Cash flow from operating activities before changes in 
working capital 

-13,143 -9,774 

   
Changes in working capital   
Decrease/increase in current receivables -4,292 -3,084 
Decrease/increase in current liabilities -2,705 -1,888 

    
CASH FLOW FROM OPERATING ACTIVITIES -20,141 -14,746 

   
Investment activities   
Acquisition of intangible fixed assets -23,025 -17,436 
Acquisition of tangible fixed assets -26 0 
Acquisition of financial assets 3,527 -222 
Changes in stock 0 0 

   
CASH FLOW FROM INVESTMENT ACTIVITIES -19,523 -17,658 

   
Financing activities   
Loans raised/Amortized loans 0 1,800 
New share issue (net after issue costs) 44,406 31,856 
Client funds 0 0 

     
CASH FLOW FROM FINANCING ACTIVITIES 44,406 33,656 
    
Cash flow for the period 4,742 1,251 
Opening cash and cash equivalents 1,730 720 
     
CLOSING CASH AND CASH EQUIVALENTS 6,472 1,972 

 



	

 

 

Accounting principles 
This interim information has been prepared in accordance with the Swedish Annual Accounts Act 
and the general advice of the Swedish Accounting Standards Board BFNAR 2012:1 Annual Report 
and Consolidated Financial Statements unless otherwise stated. Brighter AB (publ) is the parent 
company of a group, but does not prepare consolidated financial statements with reference to 
the exception rule in the Swedish Annual Accounts Act Chapter 7 Section 3 (smaller group).

Dates for financial information 
Year-end report 2017: 2/23/2018 

Interim information Jan–Mar 2018: 4/20/2018 

Half-year report Jan-June 2018: 8/24/2018 

Company audit 
This Interim information has not been audited by the company’s auditors. 

Certified Adviser 
The Brighter Certified Adviser on NASDAQ OMX First North is Remium Nordic AB. 

 

Submission of Interim information. 

Stockholm, November 24, 2017. 

Brighter AB (publ). 

The Board 

For more information, please contact: 
Truls Sjöstedt, CEO 
Tel: +46 709 73 46 00 
Email: truls.sjostedt@brighter.se 

      Ann Zetterberg, CFO 
      Tel: +46 708 37 21 23 

Email: ann.zetterberg@brighter.se 

 

  



	

 

 

 

Brighter AB (publ). 
Corp. ID. 556736-8591 

Norgegatan 2 4tr | SE-164 28 Kista | Sweden 

tel: +46 8 55 00 88 20 | fax: +46 8 55 00 88 30 

 

www.brighter.se 


