-
=
P

J =
=z

“Revenues from RayStation® rose 100 percent to SEK 107.8 M (53.9) and prospects are favorable for the rest of the year.

The development of RayCare” is progressing as planned and we will demonstrate the system at the 2016 ASTRO radiation

therapy conference in Boston at the end of September,” says Johan Léf, President and CEO of RaySearch.

SECOND QUARTER (APRIL - JUNE 2016)
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Net sales SEK 119.0M (77.3),
of which RayStation SEK 107.8 M (53.9)

Profit after tax SEK 28.8 M (loss: 2.6) and
earnings per share were SEK 0.84 (loss: 0.08)

Operating profit SEK 37.5M (loss: 2.1)
Cash flow negative SEK 21.0 M (neg: 10.1)

Order intake excl. service agreements SEK 129.1 M
(72.0), of which RayStation SEK 120.8 M (55.3)

Order backlog for RayStation was SEK 65.2 M (40.2)
atthe end of the period

Total sales and operating profit
(MSEK, rolling 12 months)
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HALF-YEAR (JANUARY - JUNE, 2016)
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SIGNIFICANT EVENTS DURING THE SECOND QUARTER

1 RaySearch has continued to secure more major orders from some of the world’s largest and most respected cancer clinics,

Net sales SEK 214.4 M (165.1),
of which RayStation SEK 188.6 M (116.6)

Profit after tax SEK 46.6 M (22.4), and
earnings per share SEK 1.36 (0.65)

Operating profit SEK 60.8 M (31.0)
Cash flow negative SEK 26.3 M [neg: 2.3)

Order intake excluding service agreements SEK211.0 M
(158.3), of which RayStation SEK 193.4 M (124.4)

Order intake and revenues for RayStation
(MSEK, rolling 12 months)
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including the University of California San Francisco and the Miami Cancer Institute in the US, a number of proton clinics in

Japan, and the Holland Particle Therapy Centre in the Netherlands.

SIGNIFICANT EVENTS AFTER THE END OF THE REPORTING PERIOD

9 Victoria Sérving, General Counsel, has decided to leave the company effective September.

FINANCIAL SUMMARY
AMOUNTS IN SEK 000S APR-JUN
2016
Net sales 118,982
Operating profit/loss 37,493
Operating margin, % 315
Profit/loss for the period 28,837
Earnings/loss per share, SEK 0.84
Cash flow from operating activities 14,908
Cash flow before financing activities -11,439
Return on equity, % 9.2
Closing equity/assets ratio, % 643
Closing share price, SEK 119.00

2015
77,342
-2,114
2.7
-2,605
-0.08
18,458
-9,088
-1.1
63.4
108.00
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JAN-JUN JUL 2015- FULL-YEAR
2016 2015 JUN 2016 2015
214,383 165,073 446,910 397,600
60,845 30,957 125,232 95,344
28.4 188 28.0 24.0
46,597 22,418 94,388 70,209
1.36 0.65 2.75 2.05
36,771 57,109 91,088 111,426
-15,651 -603 -7,477 7,571
148 9.5 300 24.6
64.3 63.4 643 65.9
119.00 108.00 119.00 122.50
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STRONG SALES IN THE SECOND QUARTER

The long-term positive trend set by RayStation continues. In the second quarter, order intake for
RayStation rose a full 118 percentto SEK 121 M (55) driven by a very robust order intake in
North America in conjunction with continued strong demand in Europe.

RayStation is well established in all major markets worldwide as the most advanced
treatment planning system for radiation therapy, with support for, among other things, adaptive radiation therapy, automated
workflows and unique multi-criteria optimization. No other treatment planning system supports such a wide range of
treatment delivery machines. RayStation helps to improve the radiation therapy process and extends the lifetime of therapy
machines, which means they can be used more efficiently. This means that clinics that want to improve and develop their
care are no longer dependent on buying the latest hardware. Instead they can achieve similar, positive outcomes by choosing
RayStation as their treatment planning system.

We are continuing to expand our global marketing organization and now have subsidiaries in the US, Germany, France,
Belgium, the UK, Singapore and Japan, and several additional subsidiaries are being formed.

RECORD RESULTS
During the quarter, revenues from RayStation rose 100 percent to SEK 108 M (54), while sales via partners decreased to
SEK 11 M (23). Overall, revenues rose 54 percent to SEK 119 M (7?7] in the second quarter and the operating profit increased
sharply to SEK 37 M (loss: 2).

In the first half of the year, revenues were up 30 percent to SEK 214 M (165) and the operating profit increased to
SEK 61 M (31], corresponding to an operating margin of 28.4 (18.8) percent. These figures represent the highest-ever sales
and the best results by far posted for the first half-year.

DEVELOPMENT OF RAYCARE CONTINUES AS PLANNED

RayCare is the next-generation oncology information system. When the system is launched in 2017, cancer clinics worldwide
will gain access to a comprehensive information system for all major methods used for cancer treatments — radiation therapy,
chemotherapy and surgery. RayCare will be able to automate workflows and store information about a patient’s complete
cancer treatment plan, thus offering new possibilities for data analysis and the evaluation of treatment outcomes. To ensure
that we meet the needs of these clinics, our development activities are taking place in close collaboration with leading cancer
clinics. Our present partners include the University of California San Francisco in the US, University Medical Center Groningen
in the Netherlands and Iridium Kankernetwerk in Belgium. Additional world-leading business partners will be joining us during
the year, and we are planning to demonstrate RayCare at the 2016 ASTRO Annual Meeting in Boston in late September.

CLEAR PLAN AND SOLID BASE FOR CONTINUED FOCUS

Our sales and earnings will continue to vary from quarter to quarter, since order intake and deliveries remain subject to
relatively large fluctuations. However, | take great pleasure in confirming that our sales have now reached record year-on-year
levels for eleven consecutive quarters. We also expect this growth to continue and that our recurring support revenues from
RayStation will grow steadily. This provides a stable base for continued investments in both RayStation and RayCare.
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To date, some 330 cancer clinics in some 24 countries have purchased RayStation. At the same time, there are more than
8,000 radiation therapy clinics worldwide and that number will undoubtedly grow over the next decade. The driving forces
include rising cancer rates, growing awareness of the benefits of radiation therapy and major healthcare reforms in Asia. The
market is therefore growing steadily. But we will continue to grow considerably faster than the market. We are aiming fora
global market share of a minimum of 30 percent in the not too distant future.

Leading a company like RaySearch is a privilege. The drive and innovative spirit in this company is exceptional, and we
have excellent prospects for succeeding with our joint mission — to continue the advancement of cancer care by developing
innovative software solutions that save lives and improve the quality of life for cancer patients.

Stockholm, August 25,2016

Johan Lof
President and CEO of RaySearch Laboratories AB (publ)
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ORDER INTAKE

In the second quarter of 2016, order intake, excluding service agreements, increased 79.3 percent to SEK 129.1 M (72.0),
of which order intake for RayStation rose 118.4 percent and amounted to SEK 120.8 M (55.3). This was primarily
attributable to a higher order intake in North America contributing to raising the quarter’s order intake and the continued

strength in Europe.

Rolling  Full-year

Order intake (amounts in MSEK) 02-15 03-15 04-15 01-16 02-16 12 months 2015
License order intake — RayStation 553 89.6 1029 726 120.8 3858 316.9
License order intake — Partners 16.7 19.4 15.0 9.3 8.3 52.0 68.3
Total order intake 72.0 109.0 117.9 81.9 129.1 437.9 385.2
Closing order backlog for RayStation 40.2 593 49.1 471 65.2 65.2 49.1

In the first half of 2016, order intake, excluding service agreements, rose 33.3 percentto SEK 211.0 M (158.3), of which
order intake for RayStation increased 55.5 percent and amounted to SEK 193.4 M (124.4). At June 30, 2016, the order
backlog for RayStation was SEK 65.2 M (40.2).

REVENUES

In the second quarter of 2016, sales rose 53.8 percent to SEK 119.0 M (77.3). Sales consist of license revenues from sales
of the RayStation treatment planning system, sales of software modules via partners, and support revenues. The sales
increase was largely due to considerably increased revenues from RayStation, which rose 100.0 percentto SEK 107.8 M
(53.9). In the second quarter, sales had the following geographic distribution: North America, 56 percent (44); Asia,

12 percent (16); Europe and the rest of the world, 32 percent (40]).

Rolling  Full-year

Revenues [amounts in MSEK) 02-15 03-15 04-15 01-16 02-16 12 months 2015
License revenues — RayStation 495 705 105.0 74.0 100.7 3503 285.0
License revenues — Partners 16.7 19.4 15.0 93 8.3 52.0 68.3
Support revenues — RayStation 3.0 31 41 6.7 6.9 20.8 126
Support revenues — Partners 6.7 6.9 7?5 5.4 2.8 225 289
Training and other revenues — RayStation 1.3 0.6 0.4 0.1 0.3 1.4 2.8
Total sales 7.3 100.6 132.0 95.4 119.0 446.9 397.6
Sales growth, %, corresponding period 49.1 405 224 8.7 536 29.8 395
Organic sales growth, %, corresponding period 27.3 186 145 8.7 554 23.0 329

In the first half of 2016, sales rose 29.9 percent to SEK 214.4 M (165.1), of which revenues from RayStation increased
61.7 percentand amounted to SEK 188.6 M (116.6). In the first half of the year, sales had the following geographic
distribution: North America, 43 percent (42); Asia, 14 percent (16); Europe and the rest of the world, 43 percent (42).

OPERATING PROFIT
In the second quarter of 2016, operating profitincreased to SEK 37.5 M (loss: 2.1), corresponding to an operating margin of
32.2 percent [neg: 2.7). The earnings increase was primarily due to a substantial rise in sales of RayStation.

Other operating income and expenses pertained to exchange-rate gains and losses with the net of these, in the second
quarter of 2016, amounting to a gain of SEK 3.8 M (loss: 4.1). The increase was mainly due to the major portion of accounts
receivable being denominated in USD, which strengthened in the second quarter compared with the end of the first quarter.

In the first half of the year, operating profit rose to SEK 60.8 M (31.0), corresponding to an operating margin of 28.4
percent (18.8). RaySearch is continuing to expand its global marketing organization, which has led to higher costs for
marketing and for personnel in sales, service and administration, however this cost increase has been more than offset by

increased sales in 2016.
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Currency effects

The company is dependent on exchange-rate trends in the USD and EUR against the SEK, since invoicing is mainly
denominated in USD and EUR, while most of the costs are in SEK. At unchanged exchange rates, sales would have increased
55.4 percentin the second quarter and posted a year-on-year rise of 30.4 percent in the first half of the year. Accordingly,
currency effects had a slight negative impact on sales in 2016.

A sensitivity analysis of currency exposure indicates that the impact of a +/-10 percent change in the average USD
exchange rate on operating profit for the first half of 2016 would be about +/- SEK 23.4 M, and that the corresponding effect
of a+/-10 percent change in the average EUR exchange rate would be about +/- SEK 6.9 M. The company pursues the
financial policy established by the Board of Directors, whereby exchange-rate changes are not hedged.

Capitalization of development expenses

AtJune 30, 2016, some 103 (92) employees were engaged in research and development. Research and development
expenses include payroll costs, consulting fees, computer equipment and premises. As of 2016, costs related to the quality
department, patents, internal IT support and so forth, have been reallocated from the development department to central
administration. Increased capitalization of development expenses pertained mainly to RayCare, which has its planned
launchin 2017.

Rolling Full-year

Capitalization of development expenses 02-15 03-15 04-15 01-16 02-16 12 months 2015
Research and development expenses 345 326 37.0 306 355 1357 1325
Capitalization of development expenses -18.6 -17.4 -28.6 -24.8 -25,7 -96.5 -81.0
Amortization of capitalized development

expenses 12.6 12.6 12.0 13.7 14.8 53.1 50.0

Research and development expenses after
adjustments for capitalization and
amortization of development expenses 28.5 27.8 20.4 185 246 923 101.5

In the first half of the year, before capitalization and amortization of development expenditure, research and
development expenses totaled SEK 66.1 M (62.9). Capitalized development expenditure amounted to SEK 50.5 M (35.0])
and in the first six months, amortization of capitalized development expenditure amounted to SEK 28.5 M (25.3).

After adjustments for capitalization and amortization of development expenses, research and development costs totaled
SEK44.1 M (53.2).

Amortization and depreciation
In the second quarter of 2016, total amortization and depreciation was SEK 17.5 M (14.1), of which amortization of intangible
fixed assets totaled SEK 14.8 M (12.5), primarily attributable to capitalized development expenditure, and depreciation of
tangible fixed assets amounted to SEK 2.7 M (1.6).

Total amortization and depreciation in the first half of 2016 was SEK 34.0 M (27.7], of which amortization of intangible
fixed assets totaled SEK 28.5 M (25.3), primarily attributable to capitalized development expenditure, and depreciation of
tangible fixed assets amounted to SEK 5.5 M (2.4).

PROFIT FOR THE PERIOD AND EARNINGS PER SHARE
Profit after tax for the second quarter of 2016 amounted to SEK 28.8 M (loss: 2.6), corresponding to earnings per share before
and after dilution of SEK 0.84 (loss: 0.08) For the first half of 2016, profit after tax was SEK 46.6 M (22.4), corresponding to
earnings per share before and after dilution of SEK 1.36 (0.65)

For the first half of the year, the tax expense was SEK 13.3 M (expense: 7.4), corresponding to an effective tax rate of 22.2
percent (24.9).

CASH FLOW AND LIQUIDITY

In the second quarter of 2016, cash flow from operating activities amounted to SEK 14.9 M (18.5). Improved earnings were
offset by an increase in working capital, primarily an increase in accounts receivable, as a result of the high sales growth
during the quarter. Cash flow from operating activities during the first half of the year totaled SEK 36.8 M (57.1).
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Cash flow from investing activities was a negative SEK 26.3 M [neg: 27.5) in the second quarter. Investments in intangible
fixed assets amounted to SEK 25.8 M (18.6) and comprised capitalized development expenditure attributable to RayStation
and RayCare. Excluding financial leasing expenses, investments in tangible fixed assets amounted to SEK 0.5 M (8.9).
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