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CUSTOMERS 

at 31 Dec 

RGUs 

Revenue 

generating 

units 

315,800 

200,800 
40,700 

74,300 Norway
consumers

Norway
businesses

International
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11 

Q4 2017 financials in brief 

REVENUES 

Q4 ’17 316 NOK 

MILLION 



REVENUES 316.2 NOK 

MILLION 

EBITDA 34.4 NOK 

MILLION 

EBIT -15.4 NOK 

MILLION 

CASH 11.5 NOK 

MILLION 

EQUITY RATIO 14.4% 

NET DEBT 

/EBITDA 1.40 
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Q4 2017 financials in brief 



REVENUE 

DEVELOPMENT 

• Stable revenue and gross margin 

development from Q3 to Q4 

• Price increases with positive effect 

on ARPU in consumer broadband 

and TV 

 

STRUCTURAL CHANGES 

Highlights Q4 

COST REDUCTION  

• The previously announced cost 

reduction plan (NOK 40 million 

annually) is on track  

• Consumer Mobile portfolio sold to 

Telia during Q4. First payment of 75 

MNOK received in January 

• Demerger of NextGenTel AS from 1 

November to establish Proximo 

Norge as a separate legal entity to 

focus on end-user corporate 

segment  
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Financial results  
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(Figures in NOKm) Q4 2017 Q3 2017 Q4 2016 

Revenues 316.2 317.4 330.0 

Gross margin 41.6% 41.4% 46.8% 

EBITDA 34.4 35.9 53.9 

EBIT (15.4) (7.8) 10.0 

Cash flow from operations 2.3 64.6 38.5 

Free cash flow per share (0.82) 2.02 0.51 

Cash and cash equivalents 

at end of quarter 

11.5 24.4 66.6 

• Stable revenue and gross margin 

development in Q4 

• EBITDA negatively affected by 

restructuring cost in Q4 

• De-merger of NextGenTel AS to establish 

Proximo as a separate legal entity 

• One-off depreciations related to 

reclassification of leasing agreements 

affect EBIT negatively with 6.3 MNOK 

• Cash flow from operations mainly 

affected by tax payments in Q4 and 

fluctuations in working capital 

 



Lower capex key to improve cash flow Positive trend 

• Capex reduction ahead of ambition to reach 8% 

capex/sales for 2017. 

• Total capex/sales for FY’17 of 7.1% 
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CAPEX development 
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CAPEX CAPEX/sales

Note: Capex in Q2’17 do not include the acquisition of Bayonette customer base (4.5 mNOK)  
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Q4 2017 7 / 

Product mix – share of revenues 

19,1 % 

14,1 % 

64,4 % 

0,9 % 1,5 % 
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Mobile
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SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Consumer broadband 

REVENUES (MNOK) 
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• Revenue growth on fiber based broadband compensate for the decline in xDSL revenues in Q4 

• Improved Vula Fiber margin in Q4 and potential further cost reductions announced (through regulations) 

• Implemented price increases with positive effect on ARPU in Q4 

Note: Historical subscription figures updated due to implementation of new BSS revealing an error in historical figures  



SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Consumer TV 

REVENUES (MNOK) 
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• TV subscribers represent a smaller share of the broadband customer base  

• Growth in high-speed broadband will facilitate upselling of TV services 

• Price increase in Q4 with positive effect on ARPU 

 

Note: Historical subscription figures updated due to implementation of new BSS revealing an error in historical figures  



SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Consumer mobile 

REVENUES (MNOK) 
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• Negative effect on ARPU from EU regulation and introduction of data rollover 

• All consumer mobile customers will be ported to Telia during March 2018 



SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Consumer VoIP 

REVENUES (MNOK) 
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• Subscriber base following the long term trend of VoIP being replaced by mobile 

• Stable ARPU 



SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Business datacom 

REVENUES (MNOK) 
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Internet Datanet Ethernet 

• Within the SMB segment, customers of Internet access over xDSL churn in favor of fiber or mobile broadband. Within Retail, xDSL is 

still the preferred access technology 

• Stable revenues supported by ARPU increase in Q4 

 



SUBSCRIPTIONS (‘000) ARPU (NOK/MONTH) 

Business mobile 

REVENUES (MNOK) 
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• ARPU development from Q3 affected by EU regulation and data rollover 

• Price increases made during Q1 2018 



Pro forma financial results NextGenTel (B2C) 

Q4 2017 14 / 

(Figures in NOKm) Q4 

2017 

Q3 

2017 

FY 

2017 

Revenues 189 191 779 

Gross margin 40.6% 40.4% 41.0% 

EBITDA  23 18 91 

Pro forma figures are based on certain assumptions and may vary from future actual 

figures after completion of the demerger 
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Pro forma financial results Fiber Norge (B2B)  
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(Figures in NOKm) Q4 

2017 

Q3 

2017 

FY 

2017 

Revenues 129 126 490 

Gross margin 38.8% 39.1% 42.2% 

EBITDA  11 14 57 
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Internet Std. DataNet Ethernet Mobile VoIP

In addition comes approximately 6,000 RGUs in Kvantel 

as of Q4’17 

Pro forma figures are based on certain assumptions and may vary from future actual 

figures after completion of the demerger 



Break-down pro forma EBITDA 
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(Figures in 

NOKm) 

Q4 

2017 

Q3 

2017 

FY 

2017 

Fiber Norge 

(B2B) 

11 14 56 

NextGenTel 

(B2C) 

23 18 91 

Int’l markets  6 6 24 

Eliminations -6 -2 -10 

EBITDA Group 34 36 161 

Pro forma figures are based on certain assumptions and may vary from future actual 

figures after completion of the demerger 



Financial  calendar 2018 
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Q1 2017 
Wednesday 15 February at 09:00 

Q4 2016 
Thursday 4 May at 09:00 

Q2 2017 
Wednesday 16 August at 09:00 

Q1 2018 
Thursday 26 April 2018 at 09:00 



Thank you! 

Q4 2017 18 / 



Disclaimer 
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By reading this document (the “Presentation”), or attending any oral presentation held in relation thereto, the recipient agrees to be bound by the following terms, conditions and 
limitations. 

The Presentation has been prepared by NextGenTel Holding ASA (the “Company”) exclusively for information purposes. The Presentation does not constitute, and should not be 
construed as, an offer to sell or a solicitation of an offer to buy any securities of the Company in any jurisdiction.  

The release, publication or distribution of this Presentation or the information contained herein may be restricted by law in certain jurisdictions, and persons into whose possession 
this Presentation comes are required to inform themselves about and comply with any such restrictions.  

The information contained in the Presentation has not been independently verified. While this information has been prepared in good faith, no representation or warranty (express or 
implied) is made as to the accuracy or completeness of any information contained herein. None of the Company or its subsidiary undertakings, affiliates or advisors, or any such 
person’s directors, officers or employees shall have any liability for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with 
the Presentation. The recipient acknowledges that it will be solely responsible for its own assessment of the market and the market position of the Company and that it will conduct its 
own analysis and be solely responsible for forming its own view of the potential future performance of the Company’s business. The content of this Presentation are not to be 
construed as legal, business, investment or tax advice. Each recipient should consult with its own professional advisors for any such matters and advice. 

This Presentation contains certain forward-looking statements relating to the business, financial performance and results of the Company and/or the industry in which it operates. 
Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”, “expects”, 
“predicts”, “intends”, “projects”, “plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements contained in this Presentation, 
including assumptions, opinions and views of the Company or cited from third party sources, are solely opinions and forecasts which are subject to risks, uncertainties and other 
factors that may cause the actual results, performance or achievements of the Company to be materially different from any future results, performance or achievements that are 
expressed or implied by statements and information in the Presentation, including, among others, risks or uncertainties associated with the Company’s business, segments, 
development, growth management, financing, market acceptance and relations with customers, and, more generally, general economic and business conditions, changes in domestic 
and foreign laws and regulations, taxes, changes in competition and pricing environments, and fluctuations in currency exchange rates and interest rates. None of the Company or 
any of its subsidiary undertakings, affiliates or, advisors, or any such person’s directors, officers or employees provides any assurance that the assumptions underlying such forward-
looking statements are free from errors nor do any of them accept any responsibility for the future accuracy of the opinions expressed in this Presentation or the actual occurrence of 
the forecasted developments. The Company assumes no obligation, except as required by law, to update any forward-looking statements or to conform these forward-looking 
statements to our actual results. 

The securities of the Company have not been, and will not be, registered under the United States Securities Act of 1933 (the "U.S. Securities Act"), and may not be offered or sold in 
the United States except pursuant to an exemption from the registration requirements of the U.S. Securities Act. 

This Presentation is dated 6 March 2018. Neither the delivery of this Presentation nor any further discussions of the Company with any of the recipients shall, under any 
circumstances, create any implication that there has been no change in the affairs of the Company since such date.  

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts. 

 


