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TOMRA GROUP 
 
PRO FIT & LO SS STATEM.               2nd  Q uarter        Accumulated 30.06   Full year 
(Figures in NOK million) 2001 2000 2001 2000 2000 
Operating revenues  759.7 658.9 1408.5 1242.2 2718.0 
Cost of goods sold 450.7 383.4 810.5 713.2 1521.6 
Leasing depreciation 20.1 16.2 41.6 30.7 80.2 
Gross contribution 288.9 259.3 556.4 498.3 1116.2 
Operating expenses 150.9 118.4 303.3 244.9 550.1 
Ordinary depreciation 31.2 26.1 61.0 49.0 100.5 
Operating profit  106.8 114.8 192.1 204.4 465.6 
Net profit  affiliated companies (0.4) 0.7 (1.2) 1.5 0.6 
Net financial items 25.9 (3.6) 39.2 (7.8) 26.3 
Ordinary profit  before tax 132.3 111.9 230.1 198.1 492.5 
Losses related to WMG - - - - 383.4 
Taxes 41.0 36.9 71.3 65.4 33.0 
Net profit  91.3 75.0 158.8 132.7 76.1 
Minority interest (9.3) (3.7) (13.1) (4.8) (15.5) 
 
BALANCE SHEET   30 June  
(Figures in NOK million) 2001 2000 31 Dec. 2000 
ASSETS    
Intangible assets 692.1 400.4 405.3 
Leasing equipment 272.1 243.7 253.3 
Other fixed assets 1002.3 682.6 784.2 
Other current assets 1226.6 1157.8 1117.4 
Cash and cash equivalents 347.6 255.8 712.0 
TO TAL ASSETS 
 

3540.7 2740.3 3272.2 

LIABILITIES & EQ UITY    
Equity 2866.5 1778.5 2636.5 
Minority interests 95.2 66.6 72.9 
Deferred taxes 77.0 127.4 77.0 
Long-term, interest-bearing liabilit ies 36.8 42.6 39.0 
Short-term, interest-bearing liabilit ies - 300.1 - 
Other short-term liabilit ies 465.2 425.1 446.8 
TO TAL LIABILITIES & EQ UITY 3540.7 2740.3 3272.2 
 
CASH FLO W STATEMENT                2nd  Q uarter         Accumulated 30.06   Full year 
(Figures in NOK million) 2001 2000 2001 2000 2000 
Ordinary profit  before taxes 132.3 111.9 230.1 198.1 492.5 
Changes in working capital (70.8) (163.7) (84.8) (206.4) (491.7) 
Other operating changes (27.1) 33.3 (64.7) 46.3 20.1 
Total from operations 34.4 (18.5) 80.6 38.0 20.9 
Total from investments (111.3) (94.9) (518.0) (146.2) (396.3) 
Total from financing (55.5) (1.7) 62.7 17.8 840.3 
 
INTERIM RESULTS 2nd Q uarter 3rd Q uarter 4th Q uarter 1st Q uarter 2nd Q uarter 
BY Q UARTER 2000 2000 2000 2001 2001 
Operating revenues 658.9 729.5 746.3 648.8 759.7 
Operating profit  114.8 139.7 121.5 85.3 106.8 
Sales growth (%) 9.8 28.6 31.9 11.1 15.3 
Operating margin (%) 17.4 19.2 16.3 13.1 14.1 
Earnings per share (NOK) 0.43 0.56 (0.97) 0.36 0.46 



HIGHLIGHTS 2nd QUARTER 
- Revenues of 760 MNOK (up 15%) 
      - Europe 227 MNOK (down 1%) 
      - North America 446 MNOK (up 4%) 
      - South America 117 MNOK (new) 
 

- Profit before tax of 132 MNOK (up 18%) 
 

- The amendment to the existing German Packaging   
  Ordinance was not supported but deposit on non- 
  refillable containers is expected to be announced on 
  August 15, 2001 under the existing law 
 

- Dutch agreement to introduce recovery system for 
  non-refillable beverage containers January 1, 2003 
 

- Israel introduces deposit October 1, 2001 
 

- Wise supply contract signed, sale of Wise Recycling  
  in progress, but not concluded 
 

- Continued weak development in the processing 
  activities of the Materials Handling business in 
  California - restructuring in progress 
 
FINANCIALS 
Revenues in the second quarter 2001 amounted to 760 
MNOK, up 15% from 659 MNOK in 2000. The 
operating profit showed a decrease of 7% to 107 
MNOK with an operating margin of 14.1%. The weak 
operational performance has mainly been caused by the 
processing activities in California and expenses tied to 
preparations in Germany. Profit before tax increased by 
18% from 112 MNOK to 132 MNOK. Currency 
exchange gains particularly related to forward contracts 
in Brazilian Real was the main reason for the strong 
results in finance. 
 
Sales for the first half-year was 1 408 MNOK against   
1 242 MNOK in 2000 (up 13%) while the operating 
profit decreased from 204 MNOK to 192 MNOK. Profit 
before taxes increased by 16% to 230 MNOK. 
 
Earnings per share increased by 6% to NOK 0.82 for 
the first half-year. Total assets have increased by 8% 
since the beginning of the year to 3 541 MNOK. 
Changes in currency exchange rates alone have given an 
increase of 3%, while acquisitions, inventory increases 
and other investments in order to be able to supply 
larger volumes for the German market in the second 
half-year represents the majority of the remaining 
increases in assets. The liquidity remains good and the 
equity ratio stands at 81%. 
 
MARKETS 
 
EUROPE 
Revenues in Europe amounted to 419 MNOK for the 
first half-year of 2001 against 441 MNOK in the same 
period of 2000 - a decrease of 5%. Revenues in the 
second quarter 2001 came out in line with last year, 
primarily helped by a strong development in the Dutch 
market (up 35%). Both Germany and Denmark had a 

slow quarter as expected due to the current discussions 
to expand the deposit systems. The figures for 2000 
and first quarter 2001 has been restated to reflect the 
formation of the new Business Unit South America. 
 
Sales by market 
Figures in NOK million 1h01 1h00 
Norway 45 45 
Sweden 63 67 
Finland 41 47 
Denmark 29 40 
The Netherlands 88 65 
Germany 91 115 
Austria 22 32 
Switzerland 21 23 
Belgium 17 5 
Others 2 2 
Total Europe 419 441 
 
Sales by activity 
Figures in NOK million 1h01 1h00 
Sales, lease 280 323 
Service 131 110 
Adm. & Promotion 8 8  
Total Europe 419 441 
 
Germany 
The German Upper House (Bundesrat) did not support 
the proposed amendment to the 1991/98 Packaging 
Ordinance to include all non-refillable beverage 
packaging in a new deposit system. The proposal from 
Rheinland Pfalz to replace the existing 72% minimum 
refillable quota with a new and lower quota received 
support but will, according to the Minister of 
Environment, Mr. Jurgen Trittin, most likely not be 
accepted by the federal cabinet.  
 
Trittin also stated that the 1998/99 measurement of the 
refillable quota will be formally announced before mid 
August 2001. These figures were published by Trittin 
already February 2000, but have been withheld from 
formal public announcement until a final decision on 
the amendment to the existing Packaging Ordinance 
have been made.  
 
If the refillable quota is confirmed at 70.13% for 
1998/99 as earlier communicated, the current law 
requires deposit to be introduced on all beverage 
containers except for softdrinks. Such deposit system 
must be introduced not later than six months after an 
announcement. The lawsuit filed by industry last year 
against the measurement data for 1997/98 (71.35%) is 
expected to be concluded by the Berlin Court before 
mid August. 
 
If deposit is announced within the next four weeks, the 
German industry will need some time to conclude on 
how the deposit system should be organized and, as an 
integrated part of these discussions, also conclude on 
the technical specifications. TOMRA therefore expects 
few orders to be placed during third quarter, but a 



startup of the deposit system by February 15, 2002 
could lead to substantial investments in the fourth 
quarter.  
 
The current volume of refillable containers in Germany 
is approximately 23 billion. The existing law will add 
approximately 7 billion non-refillable containers to the 
deposit system versus an estimated 12 billion under 
the rejected proposal. The total volume of containers to 
be handled in Germany is expected to require 
investments in technology, which does not materially 
deviate from the previously communicated 35-40,000 
machines for the next 2-3 years. 
 
German revenues were weak during second quarter as 
retailers were awaiting the final conclusions on the 
proposed new deposit system for non-refillable 
containers. This trend is expected to continue into 
third quarter 2001. 
 
Denmark 
Late May the Danish Parliament formally approved the 
license to Dansk Retursystem (DRS) to operate the 
deposit system in Denmark. Ratification from EU is 
expected by the end of August and if there are no major 
comments from other EU members, all formal 
approvals will be in place in November for DRS to 
implement the announced subsidy program. DRS has 
indicated that the qualification process of alternative 
suppliers will take some additional time after the 
formal ratification. 
 
The court case between Denmark and the EU related to 
the Danish ban of non-refillable containers for 
carbonated drinks was formally started mid June. The 
court is expected to state its opinion on the case mid 
September. If this opinion is negative for Denmark, the 
Danish government will have the opportunity to 
withdraw the case and negotiate an implementation 
date and process. If the Danish government should 
choose to maintain the ban of non-refillable containers, 
the case will be finally concluded by mid-December 
2001 and the ruling is then expected to have immediate 
effect.  
 
As soon as all formalities are concluded, the Danish 
market represents a major growth opportunity with a 
total market potential in the range of 400 MNOK. 
 
The Netherlands 
The Dutch Minister of Environment communicated late 
June 2001 that he had reached an agreement with 
industry to implement a recovery system for non-
refillable beverage containers before January 1, 2003. 
The system should have the following characteristics: 
 
• Minimum 90% recovery 
• Incentive for consumers 
• Retailers can choose whether to accept returned 

non-refillable containers or not 
 

It was further agreed to fund an external consultant 
study with the aim to verify alternative incentive 
systems and the impact of these on recovery rates. This 
study should be concluded before the end of October 
2001. A final conclusion on the concept is expected 
before the end of the year, but no commercial effects are 
expected until 2002. 
 
The Dutch market had strong growth in revenues 
during second quarter, mainly because of replacement of 
older Reverse Vending Machines (RVM�s) before the 
implementation of the EURO from January 2002. The 
order situation indicates a continued strong performance 
for the second half-year. Effects of the potential new 
recovery system can first be estimated when the system 
layout is concluded. TOMRA sees major opportunities 
also in this market for 2002. 
 
Sweden 
After a slow start in the first quarter, the Swedish 
market showed signs of recovery during second quarter. 
Effective May 2001, TOMRA took over the service 
operations and technology of the former Swedish 
competitor Eleiko Sanera. Eleiko decided to pull out of 
the RVM market and had an installed base of 1 000 
machines in Sweden. TOMRA is now looking forward 
to serve these customers with all their current and 
future needs for RVM�s. 
 
Since 2000 TOMRA has tested both donations with 
the Swedish food retailer ICA, benefiting the Red 
Cross and couponing with the retail chain Robin Hood 
together with various manufacturers. Both programs 
have been very positively received and show 
encouraging results. More retailers, both in Sweden 
and other European markets are today evaluating the 
opportunities of these programs. 
 
Israel 
The Israeli government authorities have set the 
implementation date of Israel�s new container deposit 
system to be October 1, 2001. Under the new deposit 
system, all non-refillable beverage containers made of 
glass, metal and plastic (with the exception of 
containers of 1.5 liters and above) will have a deposit 
of NIS 0.25 (about USD 0.05). All retail outlets larger 
than 28 square meters selling beverages will be 
required to accept returned containers. Orders for about 
5-600 RVM�s are expected to be placed as soon as the 
administrative body has been fully formed. 
 
NORTH AMERICA 
Revenues in America for the first half-year amounted to 
872 MNOK - an increase of 9% over the 800 MNOK 
reported in the same period 2000. The second quarter 
was generally weaker than first quarter, but the major 
deviations from earlier estimates came in California. 



 
Sales by market 
Figures in NOK million 1h01 1h00 
New York 232 210 
Connecticut 40 39 
Massachusetts 54 42 
Michigan 119 98 
California 329 328 
Non deposit states 51 60 
Canada 44 20 
Others 3 3 
Total North America 872 800 
 
Sales by activity 
Figures in NOK million 1h01 1h00 
Sales, Lease 74 68 
Service 62 58 
Recycling Centers 140 115 
Materials Handling 554 519 
Adm. & Promotion 42 40 
Total North America 872 800 
 
Wise 
On April 30, 2001 TOMRA and Wise Metals Group 
(WMG) signed a new scrap aluminum supply 
agreement. This agreement allows TOMRA to supply 
5-6 million lbs. of shredded scrap aluminum per 
month. TOMRA and WMG also agreed to exchange a 
total of 22 MUSD in receivables in Wise Recycling 
(WR) and WMG for convertible preferred stock, 
representing a potential ownership interest in WMG of 
30%. 
 
The process of selling WR is still in progress. A major 
portion of the activities has been sold or closed down, 
and the future of the remaining eight entities will be 
concluded as soon as possible. Payments for the sold 
entities have been used to pay down bank loans as will 
the proceeds from the sale of the remaining eight 
operations. 
 
California 
Despite the improved stability in the aluminum pricing 
from the reestablished supply agreement with WMG, 
TOMRA's processing activities of the Materials 
Handling business in California showed a continued 
weak development during the second quarter. The 
processing operations handle the volumes from 
TOMRA�s Recycling Centers, but also significant 
external volumes to utilize the existing processing 
capacity. 
 
Overall declines in the Californian recycling rates 
combined with the inability to build a sufficient 
commercial volume has resulted in significantly 
underutilized processing capacity. Utilization in some 
of the processing plants has been as low as 25-30% in 
the period. TOMRA�s processing plant in Los Angeles 
has a utilization in excess of 60%, which is sufficient to 
obtain economies of scale. Critical assessment of our 
processing activities is in progress. Failure to meet our 

minimum return on investment expectations will result 
in restructuring of the Northern California, 
Washington, Colorado, Hawaii and New Mexico 
operations. The financial impact of the restructuring 
will be improved profitability but may have negative 
impact on revenues. 
 
Revenues for the first half-year in California came out 
equal to last year with 329 MNOK. As in the first 
quarter, the Recycling Center activities have been less 
negatively impacted than the Materials Handling 
activities. 
 
The conversion of Recycling Centers to RePlanet has 
developed according to plan during the first half-year. 
The remaining centers will be rebuilt during the second 
half-year except for about 60 manual centers that are not 
suitable for rebuilding due to location and local permit 
issues. 
 
Recycling rates for beverage containers in California fell 
during 2000 to an all-time low of 62% which has led 
to a state financed marketing campaign to be 
implemented in June. Positive effects of this campaign 
should be visible during second half-year. 
 
SOUTH AMERICA 
The new Business Unit South America has been 
formed based on the activities in Tomra Latasa 
Reciclagem SA, where TOMRA acquired a 70% 
ownership interest as from March 1, 2001. In addition 
TOMRA sells machines through a distributor, Socse, 
serving other South American markets. These activities 
have previously been reported under Europe. Revenues 
for the first half-year 2001 amounted to 117 MNOK of 
which 86 MNOK was recorded in the second quarter. 
 
Sales by market 
Figures in NOK million 1h01 1h00 
Brazil 115 - 
Others 2 1 
Total South America 117 1 
 
Sales by activity 
Figures in NOK million 1h01 1h00 
Sales, Lease 2 1 
Recycling Centers 70 - 
Materials Handling 45 - 
Total South America 117 1 
 
During June 2001 Tomra Latasa opened the first two 
RePlanet recycling test-centers in Rio de Janeiro in 
cooperation with AmBev (the third largest brewer in 
the world) and Extra (part of Brazil�s largest 
supermarket chain Pao de Azucar). The centers accept 
both aluminum cans and PET bottles in an automated 
recycling center solution. Six additional centers will be 
established before mid August and the test will run for 
six months. 



 
MARKET OUTLOOK 
The Board remains optimistic to the long-term market 
opportunities. The third quarter in Europe will be weak 
but the remainder of the year may be positively 
impacted by the introduction of deposit on non-
refillable containers in Germany. The Board remains 
optimistic to the development of the core business in 
North America, but growth in Materials Handling will 
be negatively impacted by a restructuring of the 
processing activities. The South American activities 
are developing according to expectations. 
 
NEW PRODUCTS 
After going through the most comprehensive process of 
product development in the company�s history, 
TOMRA is set to launch several new RVM models 
during third quarter. The TOMRA HCp/TOMRA 83 
product family, designed for high volume returns of 
non-refillable beverage containers, will be released in 
selected markets in USA and Europe. Substantial 
improvements of speed and accumulation capacity and 
user functionality are some of the main benefits of this 
new RVM family. In addition TOMRA has developed 
a dedicated RVM program designed for the specific 
German handling requirements under the new deposit 
law. 
 
SHAREHOLDERS 
During the second quarter TOMRA issued 26,461 new 
shares to employees for a total of 1.8 MNOK. The total 
number of shares increased to 178.2 million. The 
distribution by country of TOMRA shareholders at the 
end of June 2001 shows: Norway 26.1%, United States 
18.3%, United Kingdom 17.1%, Luxembourg 10.6% 
and France 7.2%. 
 
TOMRA's share price increased from NOK 142 to 
NOK 147 during the second quarter 2001. The number 
of shares traded in the first six months were 298.2 
million, compared with 231.9 million in the same 
period last year.  
 
Asker, 13 July 2001 
  
The Board of Directors 
TOMRA SYSTEMS ASA 

 
Jan Chr. Opsahl  Erik Thorsen 
Chairman                         President & CEO 


