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Interim Report
January 1 – September 30, 2017
The third quarter in figures
· Net sales amounted to TSEK 1,172 (1,580).
· The loss after tax amounted to TSEK 8,810
·
·
·
·

(12,395).
The loss per share amounted to SEK 1.06 (1.50).
The cash flow from current operations was negative
in the amount of TSEK 9,796 (10,459).
The gross margin in the period was 56.8 (44.6)%.
Electrode sales in volume grew in total by 9% and
reached 3,440 (3,168) units. Repeat sales of electrodes grew by 42%.

Important events after the end of the
period
· Nevisense was presented as one of the top ten

·

·

The first 9 months in figures
· Net sales amounted to TSEK 4,973 (4,501).
· The loss after tax amounted to TSEK 32,168
·
·
·
·

(38,463).
The loss per share amounted to SEK 3.88 (4.64).
The cash flow from current operations was negative
in the amount of TSEK 32,821 (34,818).
The gross margin in the period was 36.8 (34.3)%.
Electrode sales grew in total by 33% and reached
12,768 (9,600) units. Repeat sales of electrodes
grew by 74%.

Important events during the quarter
· Following the Pre-Market Approval (PMA) of Ne-

visense in the US in June, SciBase presented an update of their strategic growth plan. The focus of the
plan is SciBase's entry into the US market, the continued growth in the core market Germany, and the
utilization of the current product platform for additional clinical indications.
· At the British Association of Dermatologist’s annual
meeting in July a new study from Southampton
University Hospital was presented showing Nevisense’s potential to help clinicians detect melanomas that otherwise could have been missed.
· SciBase released a new generation of Nevisense
and a new type of electrode for the evaluation of
new clinical applications.
· In September software to integrate Nevisense with
DermoScan’s digital dermoscopy system DermoGenius Ultra was launched. The cooperation with DermoScan represents a great opportunity to integrate
Nevisense with the more than 400 clinics using
DermoGenius Ultra in Germany today.

·

·
·
·

most important news stories within skin cancer for
dermatologists at the Fall Clinical Dermatology Conference.
The first Nevisense system in the US will be installed with the well-known key opinion leader Darrel S. Rigel, MD and Clinical Professor of Dermatology at the New York University Medical Center.
The first presentation of data in a scientific poster
by a US center occurred as a poster at the Fall Clinical meeting by Dr Ryan Svoboda, a Clinical Research
Fellow at the National Society for Cutaneous Medicine.
SciBase signed a distribution contract with International Fitness and Health Organisation AB to sell to
non-specialist clinics and pharmacies in Italy. The
agreement included an initial order of approx. MSEK
0.5 and potential for an additional MSEK 0.5 order in
2018.
The first US commercial order for Nevisense was
received from a private clinic focused on self-pay
patients in New York.
A nominating committee has been appointed.
The Company published a proposed preferential
rights offering and a summons to an EGM.
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Financial overview
Oct 1 2016 July 1 - S ep 30
THE G ROUP

2017

Jan 1 - S e p 30

2016

2017

S ep 30 2017 Jan 1 - De c 31

2016

Ro lli ng -12

2016

Net sales, SEK ths

1 172

1 580

4 973

4 501

6 908

6 436

Gross margin, %

56,8%

44,6%

36,8%

34,3%

36,3%

34,5%

Equity/Asset ratio, %

90,8%

86,9%

91,3%

86,9%

91,3%

86,9%

Net indebtness, multiple

0,15

0,09

0,15

0,09

0,15

0,10

Cash equivalents, SEK ths

50 948

98 272

50 948

98 272

50 948

84 955

Cashflow from operating activities, SEK ths

-9 796

-10 459

-32 821

-34 818

-45 853

-47 850

-1,06

-1,50

-3,88

-4,64

-5,65

-6,41

7,31

12,96

7,31

12,96

7,31

11,19

Average number of shares, 000'

8 285

8 285

8 285

8 285

8 285

8 285

Number of shares at closing of period, 000'

8 285

8 285

8 285

8 285

8 285

8 285

Share price at end of period, SEK

18,30

25,20

18,30

25,20

18,30

19,00

Number of sold electrodes, pieces

3 440

3 168

12 768

9 600

18 368

15 200

21

22

22

21

22

21

Earnings per share (before and after dilution), SEK
Shareholder's equity per share, SEK

Average number of employees

Definitions and a glossary are provided on page 18.

Comment by CEO Simon Grant
”First customer order received in the US and a new opportunity in Italy”
Highlights
·
SciBase released a new generation of Nevisense
and new electrodes for the evaluation of new applications.
·
Sales of electrodes to repeat customers increased
by 42% in volume while the total volume of sold
electrodes increased by 9%.
·
The operating expenses decreased by 28% resulting in a reduced loss of MSEK 3.6.
·
Agreement reached for first US Key Opinion
Leader installation.
·
An integrated DermoScan and Nevisense solution
was launched in September.
·
Distribution contract signed for Italy addressing a
new customer segment. The contract included an
order of MSEK 0.5 in 2017 and a possible followup order of the same level in 2018.
·
We have now received our first US commercial order from a private clinic focused on self-pay patients.
It was with a sense of accomplishment that we started
the third quarter. FDA's approval of Nevisense, which
came at the end of June, means that we now can lay
the tough and cumbersome approval process behind
us, and it is with pride that we are now looking forward
and westward!
The focus in the summer and early autumn has
been to update our strategy and we now have an ambitious growth plan where, of course, the United States
has a prominent role. However, the strategy also includes a plan for new clinical applications within der-

matology. Overall, it is a focused and ambitious strategy that we believe will pave the way for sales growth
for SciBase in the future.
USA
The United States is the world's largest market but at
the same time is a challenging market in which to become the standard of care. We intend to take a stepwise approach and we will start in the north-eastern US
with a focus on the New York Metropolitan Area. With
a large population, a high number of dermatologists, a
high incidence of malignant melanoma and a significant patient population used to paying directly for
care, we believe that this is an excellent launch pad for
a product introduction in the US. In addition, there is a
number of important Key Opinion Leaders (KOL) in the
area, and having these on-board is an important success factor in achieving market acceptance.
As one of the first steps in our US market launch
we participated at the Fall Clinical Dermatology Conference in Las Vegas. The conference is one of the
largest and most important national congresses within
dermatology and in the congress Nevisense was presented as one of the top ten most important news stories within skin cancer. A scientific poster analysing
Nevisense data was also presented by a US center for
the first time in the US at the meeting.
The first installation with a US Key Opinion Leader
will be at Darrel S. Rigel, MD and Clinical Professor of
Dermatology, clinic at the New York University Medical
Center. Finally, we have our first sales consultant on
board in New York and have received our first commercial Nevisense order. The order is from Dr Gary
Goldenberg who operates a private Dermatology clinic
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in Manhattan focused on self-pay patients, and is an
early indication that our strategy can work in this environment. Dr Goldenberg is also an Assistant Clinical
Professor of Dermatology at The Icahn School of Medicine at Mount Sinai Hospital in New York City.
Germany
In Germany we have now reached a high penetration of
the so-called ‘early adopters’. Today we have 170 devices installed at 150 customer sites and the most
gratifying thing is that we see an increased usage with
many customers. Repeat orders from our existing customers showed a strong growth in the third quarter,
with an increase of 41 percent, while the total electrode sales in volume grew by 8 percent in Germany.
Given our strong initial user base, it is now time for
us to take the next steps on the German market. Our
updated strategy means that we will broaden the target group we approach. To achieve this we must continue to improve Nevisense’s ease-of-use and integrate with our customer’s digital dermoscopy and
electronic medical record systems. The first step was
taken with the recently released improvements and
functionality upgrades to Nevisense. The software to
streamline information exchange between Nevisense
and DermoScan’s digital dermoscopy system
DermoGenius Ultra was also launched in September.
This means that we now are able to approach Dermoscan’s customer base, which represents around 400
clinics in Germany alone, with an integrated solution.
The collaboration has already led to a number of interesting leads.
Sales in the quarter
The total sales of electrodes, in volume, increased by 9
percent in the quarter while sales to repeat customers
increased by 42 percent. Pleasingly we also saw a significantly improved gross margin in the quarter. The
sales of devices were however below our expectations.
Total Sales reached MSEK 1.2, a decrease of 26 percent compared to Q3 2016, which reflected the holiday period, but also the bi-annual impact of a major
exhibition which also meant that Q3 last year was unusually strong. We also see the effect of moving from
the ‘early adopters’ to the mainstream dermatology
market. Users here require a system that is both very
easy to use and integrated into their clinic flow – two
things we have focused on in the recent software release. Despite this quarterly variation accumulated
sales year to date show a growth of 10 percent compared to the previous year. In addition, device sales in

Q4 have already exceeded the device sales for Q3 in
total. Finally, it is especially pleasing that this week we
received the first order of MSEK 0.5 from our new Italian distributor focussing on non-specialists, with potential for another MSEK 0.5 in 2018.
We have continued to focus on cost efficiencies,
resulting in significantly lower operating expenses, a
reduction of 28 percent compared to the third quarter
2016, thus reducing our loss during the quarter by
MSEK 3.6.
Updated strategy
Part of our updated strategy is to continue development of products for the evaluation of other skin conditions, such as non-melanoma skin cancer and atopic
dermatitis. Both these disorders are common and involve significantly larger patient groups than malignant
melanoma. SciBase’s strategy is to leverage the current product Nevisense as a unique platform that can
both investigate and support treatment modalities
within these new clinical areas. During the quarter we
launched new electrodes and software functionality
specifically for this purpose. SciBase is currently conducting clinical trials with leading centers to investigate these new indications. The first published results
are expected in the first half of 2018 and following
this SciBase will on the back of supportive results, start
the commercialization of the first application.
We remain focused on our existing customer
group, dermatologists, with the aim of offering a
unique integrated platform based on Nevisense. Instead of being a product for the detection of malignant melanoma only, Nevisense will have multiple clinical uses and thus attract more users and usage, leveraging our business model based on electrode usage
therefore exponentially providing the sales growth,
which is key to future value creation.
The autumn has delivered a key value driver in the
form of our US approval resulting in a massive market
opportunity. This in combination with additional dermatology indications provide an exciting platform for
the next twelve months, which the upcoming new
share issue that we recently announced will enable us
to pursue and exploit.

Simon Grant, CEO
Stockholm November 10, 2017
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SciBase in brief
About SciBase

SciBase is a medical technology company that develops
instruments for detection of skin cancer and other skin
conditions. The Nevisense and Nevisense View products
can detect malignant melanoma, the most dangerous
form of skin cancer, directly on the skin without needing to cut away suspected moles. The products are
based on comprehensive research on Electrical Impedance Spectroscopy (EIS), and SciBase has conducted
the largest study to date on the detection of malignant
melanoma, in which Nevisense achieved excellent results. The study was published in May 2014 in the prestigious British Journal of Dermatology. Nevisense and
Nevisense View are approved for sale in the United
States (PMA), Europe (CE mark) and Australia.
In addition to detecting malignant melanoma, SciBase plans to increase the number of clinical applications for Nevisense. By using Nevisense as a platform,
the Company may integrate functionality that uses the
EIS method in assessing other skin diseases, such as
non-melanoma skin cancer and atopic dermatitis. During 2017, SciBase launched a new type of electrode as
well as new software and functionality for this purpose.
Currently SciBase is conducting clinical trials with leading academic and clinical centers. The plan is to start
commercialization of the first application in 2018.
SciBase was founded in 1998 by Stig Ollmar, a researcher at The Karolinska Institute, and has its headquarters in Stockholm. The company is listed on the
Nasdaq First North exchange since June 2, 2015 and
Avanza is the Company's certified advisor.

Business model

The company’s business model is based on customers
initially purchasing an instrument (Nevisense or Nevisense View) and then buying disposables (electrodes)
on an on-going basis. Each electrode can only be used
on one patient but on multiple moles or skin areas.

‘For us, Nevisense is a tool to achieve two
goals; The primary goal is to detect melanoma as soon as possible to make sure that
we offer the best patient care available. The
second one is to reduce unnecessary excisions to decrease patient discomfort and to
reduce the high cost associated with these
excisions. We also like that it is a non-invasive test that quickly provides results that are
easily understood, retrievable and auditable.’
Alan Milligan CNS, Royal Free Hospital, London

Short facts
· Skin cancer is the most common and fastest-growing form of cancer in the world.

· Malignant melanoma is the most dangerous form of
·

·

·

·
·

·

skin cancer with a high mortality rate if not detected
early.
In the United States, expenditure for the treatment
of malignant melanoma is approximately USD 3.3
billion annually, equivalent to 41% of expenditure
for skin cancer. In recent years, expenditure has increased four-fold.
Today, some 50-60 million annual examinations for
malignant melanoma are performed, of which 5-6
million lead to excisions. Of these, some 86-97% are
shown to be benign.
With SciBase’s Nevisense® and Nevisense View
products, the number of unnecessary interventions
can be reduced by up to 50%, representing a reduction of up to 2.4 million interventions annually and
thus leading to significant cost savings.
Nevisense® provides physicians with an objective instrument to support better diagnoses.
Management of atopic dermatitis (eczema) represents the greatest burden globally of all skin diseases. As many as 20 percent of all children and between 1 and 10 percent of all adults are afflicted by
atopic dermatitis.
The number of patients affected by non-melanoma
skin cancer (NMSC) is over ten times the number affected by melanoma. In the US there are approximately 2.8M cases of basal cell carcinoma (a common type of NMSC) each year.

Excisions of lesions inSweden
• 100,000 individuals undergo surgery per year.
• 150,000 lesions excised per year to
detect 3,500 invasive melanomas.
• The annual cost is estimated to be
over MSEK 300.
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Third quarter
Net Sales
Net sales for the third quarter of 2017 amounted to
TSEK 1,172 (1,580), a decrease of 26%. Of this, sales of
instruments accounted for TSEK 102 (640) and sales of
electrodes for TSEK 1,069 (940). In July 2016, an important congress was held in Germany, which led to a
number of sales of new devices. This congress is only
held every second year and is one of the reasons for the
lower sales of devices in the period. This also leads to
lower sales of electrodes to new customers. The sales of
electrodes in volume to repeat customers did however
increase by 41% in Germany while the total increase was
8%. Germany, where we have our primary focus, accounted for 100 (100)% of the sales in the period.
Sales of electrodes in the quarter reached 3,440
(3,168), an increase of 9%. The sales of electrodes to repeat customers increased by 42%.

Operating profit/loss

The operating loss for the period July - September 2017
improved and amounted to TSEK 8,805 (12,407), a decreased loss of TSEK 3,602. The improved operating result is mainly thanks to lower expenses related to the now
completed PMA process and reduced sales and marketing
activities outside Germany.
The gross margin in the period was 56.8 (44.6)%. The
main reason for the improved margin is partly the mix of
sales towards electrodes and partly related to in the quarter lower purchasing costs for components included in
the electrode. The margin is very volume dependent.
Sales and marketing expenses decreased by
TSEK 1,365 and amounted to TSEK 5,096 (6,461) for the

period. The decrease is primarily attributable to reduced
cost of personnel outside Germany.
Administration expenses for the period amounted to
TSEK 1,965 (1,648), an increase of TSEK 317 primarily
due other expenses including increased board-fees.
Development expenses for the period amounted to
TSEK 2,413 (4,966), a decrease of TSEK 2,553. The expenses decreased primarily due to the completed PMA
process, which was charged to earnings for the period
with about MSEK 0.1 (1.5) and reduced product development costs.

Cash flow, investments and financial position

At the beginning of the period, cash and cash equivalents
amounted to TSEK 60,974 and, at the end of the period,
to TSEK 50,948.
Cash flow from current operations for the period was
negative to the amount of TSEK 9,796 (10,459), of which
changes in working capital amounted to a negative
TSEK 1,191 (positive 1,816). The negative operating cash
flow improved mainly thanks to the reduced loss. Total
cash flow for the period was negative to the amount of
TSEK 10,005 (10,516).
Net investments in tangible assets for the period
amounted to TSEK 209 (54) and mainly involved investments in production tools and demo instruments. Investments in intangible assets for the period amounted to
TSEK 0 (0).
Depreciation of tangible assets was charged against
earnings for the period to the value of TSEK 181 (74).
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First 9 months
Net Sales
Net sales for the period January - September 2017
amounted to TSEK 4,973 (4,501), an increase of 10%. Of
this, sales of instruments accounted for TSEK 1,070
(1,721) and sales of electrodes for TSEK 3,903 (2,780).
Germany, where we have our primary focus, accounted
for 94 (94)% of the net sales in the period. In Germany
the Company has now penetrated the so-called “early
adopters” and have an installed base of approximately
150 customers with 170 devices. The Company’s initial
target group is around 800 dermatology clinics of the total 2,800 existing clinics. Customers outside the “early
adopter” group have a slightly different focus where they
(among other things) want a very easy to use product and
a test that can be easily integrated into their practice’s
patient flow. This has led to some product modifications
and leads to a somewhat longer sales process than for the
“early adopters”. The sales in Germany increased in value
by 11% in the period compared to the corresponding period 2016.
Sales of electrodes in the period reached 12,768
(9,600) electrodes sold, an increase of 33%. In Germany
the total (repeat and initial) sales of electrodes in volume
increased by 35%. Repeat (sales to customers who return
for additional purchases after their initial order) sales of
electrodes increased in by 74% compared to the corresponding period 2016.

Operating profit/loss
The operating loss for the period January - September
2017 amounted to TSEK 32,134 (38,480), a reduced loss
of TSEK 6,346. The improved operating loss is mainly due
to reduced expenses related to the recently completed
PMA process and reduced sales and marketing activities
outside Germany.
The gross margin in the period was 36.8 (34.3)%.
During the second quarter of 2016 the Company announced that the strategically important manufacturing
of electrodes was to be insourced. This has led to a more
stable production and allows for an improved margin in
the longer term. However, the margin in the period was to

some extent negatively (Q1) impacted by scrap related to
electrode production development.
Sales and marketing expenses decreased by
TSEK 2,876 and amounted to TSEK 16,619 (19,495) for
the period. The decrease is primarily attributable to reduced cost of personnel in Sweden following our lower
activity levels outside Germany.
Administration expenses for the period amounted to
TSEK 6,813 (6,168), an increase of TSEK 645 primarily
due to the in the second quarter performed office relocation and increased cost of personnel attributable to the
function QA/Regulatory. The function was during the beginning of 2016 an external resource.
Development expenses for the period amounted to
TSEK 10,459 (14,187), a decrease of TSEK 3,728. The
expenses decreased primarily thanks to the now completed PMA process, which was charged to earnings for
the period with about MSEK 1.6 (3.9) and reduced product development costs.

Cash flow, investments and financial position

At the beginning of the year, cash and cash equivalents
amounted to TSEK 84,955 and, at the end of the period,
to TSEK 50,948.
Cash flow from current operations for the period was
negative to the amount of TSEK 32,821 (34,818), of
which changes in working capital amounted to a negative
TSEK 1,272 (positive 3,325). The negative operating cash
flow improved mainly thanks to the reduced operating
loss. Total cash flow for the period was negative to the
amount of TSEK 34,003 (35,463).
Net investments in tangible assets for the period
amounted to TSEK 1,182 (645) and mainly involved investments in production tools, demo instruments and investments in the new facilities. Investments in intangible
assets for the period amounted to TSEK 0 (0).
Depreciation of tangible assets was charged against
earnings for the period to the value of TSEK 530 (205).
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Other disclosures
Shareholders
At the end of the period, SciBase Holding AB had approximately 1,127 shareholders, of whom the four largest represented approximately 60.1% of the capital and
votes. The total number of shares amounts to
8,284,768. The largest shareholders as of September
30, 2017 were SEB Venture Capital (23%), SEB Pensionsstiftelse (16%), Fouriertransform AB (15%) and
Omega Fund IV LP. (7%).
At an extraordinary shareholders meeting held on
April 28, 2015 it was resolved to implement an incentive program. The program comprises a maximum of
553,863 warrants of which 392,317 have been allotted
so far. The warrants that were allotted to the subsidiary
SciBase Intressenter AB, shall thereafter at market
value, be allotted to employees, the Board, the CEO and
management. For a full description of the program
please see the Company’s website and the minutes
from the EGM on April 28th 2015.

Market overview

Skin cancer is believed to be the most common form of
cancer in the world. More than 3.5 million cases of skin
cancer are reported every year in the US alone, which is
more than the other five most common cancers combined. Currently around 50 million formal skin cancer
screenings are estimated to be performed annually in
SciBase’s target geographies. The cost for these 50 million screenings is estimated to be around USD 2 billion.
Around 10-15% of patients exhibit lesions that are
atypical and can be difficult to judge. Though there is
considerable variation, approximately 10% or 5 million
lesions are suspicious enough to be excised. These 5
million annual excisions represent SciBase’s initial target market where Nevisense could help to improve the
quality of the diagnosis.
Of the five million estimated annual excisions performed in SciBase’s target markets around 95% or 4.8
million lesions are later found to be benign. Uncertainty
in the detection of malignant melanoma due to inexperience and limitations of visual screening methods leads
physicians to excise many lesions ‘just in case’, as physicians do not want to risk missing a melanoma. The excision and biopsy of benign (harmless, i.e. not skin cancers) lesions due to uncertainty of visual screening
methods is estimated to cost payers around USD 1.5
billion annually. SciBase estimates that Nevisense could
reduce the number of benign lesion excisions by 3450% (1.6-2.4 million lesions annually) based on the EIS
score. These lesions represent around MUSD 520-770
in excision costs that can be avoided with SciBase
method.

Employees

At the end of the period, the number of employees
amounted to 20 (22), of whom 35 (32)% were women.
This includes new production employees at our Uppsala
electrode production facility and salespeople in Germany.

Financing

The Board of Directors regularly reviews the company’s
existing and forecast cash flows to ensure that the

company has the funds and resources necessary to pursue operations and strategic focus adopted by the
Board. The company’s long-term cash needs are largely
determined by how successful the current product will
be/is in the market, developments and regulatory
events that could affect the company’s ability to sell its
products or that would affect compensation levels in
insurance systems for the use of the company’s products as well as the expenditure associated with these
efforts.
In October of 2017 the Company published a rights
issue of up to MSEK 85. The rights issue is secured
through subscription undertakings and guarantees to
MSEK 75. It is the Board’s opinion that the current financial assets together with the secured part of the
rights issue together is sufficient to realize the Company’s current business plan.

Transactions with related parties

In the period, the parent Company SciBase Holding AB
has invoiced TSEK 3,230 (3,230) to the fully owned
subsidiary SciBase AB, which corresponds to a 100% of
the parent Company’s turnover in the period. During the
reporting period there were no other transactions with
related parties that had any material impact on the
Group or Parent Company’s position and earnings.

Risks and uncertainty

The principal risks and sources of uncertainty for SciBase include, albeit not exclusively, financial risks, such
as the future earnings trend, financing, and currency
and credit risks. In addition to market risks, there are
also risks associated with SciBase’s operations, such as
obtaining necessary approval from authorities, product
development, patents and intellectual property rights,
product responsibility and forward looking info. Nor are
there any guarantees that the Company will be able to
secure the financial resources necessary to conduct its
operations. Further information on the Company’s risk
exposure can be found on pages 28-30 of SciBase’s
2016 Annual Report.

Parent Company

SciBase Holding AB (publ), corporate identity number
556773-4768, is the Parent Company of the Group.
The company was formed in 2009 following a restructuring of the Group. The actual operations are conducted by the fully owned subsidiary SciBase AB.
As per September 30, 2017, there were three employees, the CEO and the Groups finance department.
The operations consist of consulting activities for the
rest of the Group. The company’s main task is of a financial nature – to fund the Group’s operational activities.
Net sales for the period reached TSEK 3,230
(3,230). The loss for the period amounted to
TSEK 34,097 (2,383). The Company’s net sales consist
of invoiced consultancy fees to the fully owned subsidiary SciBase AB.
The shareholders’ contributions to the fully owned
subsidiary SciBase AB has for 2016 and onwards been
decided to be charged to earnings and not be booked as
a financial tangible asset. The shareholders contribution
expensed in the period was MSEK 31.6 (0.0).
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Significant events during the quarter

Following the Pre-Market Approval (PMA) of Nevisense
in the US in June, SciBase today presents an update of
their strategic growth plan. The focus of the plan is SciBase's entry into the US market, the continued growth
in the core market Germany, and the utilization of the
current product platform for additional clinical indications. The strategic plan has been developed together
with the Company's Board and to support the above includes a reasonably aggressive investment strategy
that over time entail increased capital requirements.
The Company believes that if the strategy is successfully implemented, both the US market and the new applications will drive rapid growth. In summary, SciBase
believes this approach has great potential and can lead
to significant growth for the Company. The key elements of the strategy are:
· That the company plans the US introduction of
Nevisense in the North-East, initially targeting
self-pay clinics, while building a general reimbursement case.
· That there will be a continued focus on growth in
the German market, addressing more mainstream
private Dermatologists with improved Nevisense
features.
· By leveraging Nevisense as a platform, SciBase
can address unmet needs within other skin-conditions and be even more useful as a tool for Dermatologists.
Long term, the Company hopes to utilise the ASIC
project to both reduce cost and enable the development of smaller, simpler instruments potentially addressing new customer groups with new
screening capabilities.
A new study was presented as a poster at the 97th
Annual Meeting of the British Association of Dermatologists in Liverpool July 4-6 2017. The study, performed
at the Skin Cancer Clinic at Southampton University
Hospital and conducted by Dr Catriona Henderson and
Dr Birgit Pees, evaluated Nevisense as an adjunct to existing methods used for melanoma detection on 48 patients. The results of the study reinforce what has been
seen in other studies - that sometimes even innocuouslooking lesions can be melanoma, and that adding Nevisense can help clinicians detect these, when otherwise they might be missed. The study concludes that
using Nevisense “could help reduce unnecessary excisions and help detect subtle melanomas earlier. In a
pigmented lesion clinic Nevisense can be used as an adjunct to macroscopic, dermoscopic and clinical history,
to identify subtle early melanomas, which might otherwise be missed. Nevisense can also be used to reassure
that an otherwise mildly suspicious lesion does not
need excision.”
SciBase presented a new generation of its Nevisense device for early detection of malignant melanoma. The new Nevisense includes improvements in
both software and hardware with the aim of streamlining the EIS measurement process. In addition, SciBase
presents software and a new type of electrode, which
transform Nevisense into an impedance measurement
platform for the evaluation of new clinical indications

such as non-melanoma skin cancer. The next generation Nevisense includes the following:
·
Intelligent guidance and user feedback built into
the device based on AI (artificial intelligence), an
improved patient archive and a storage capacity
increased to over 1,000 patients
·
New hardware with image management functionality, wifi connectivity and import of digital dermoscopy images
·
Integration with Dermoscan’s new EIS-compatible
software for DermoGenius Ultra, which simplifies
workflow with the aim of increasing usage of Nevisense

Significant events after the period

After the end of the period SciBase has participated in,
exhibited and demonstrated Nevisense at the Fall Clinical Dermatology Conference in Las Vegas. The congress
was held between 12th and 15 of October and is one of
the largest and important national congresses within
dermatology. At the congress Darrel S. Rigel, MD and
Clinical Professor of Dermatology at the New York University Medical Center presented Nevisense as one of
the top ten most important news stories within skin
cancer. Nevisense was also presented in a scientific
poster by Dr Ryan Svoboda. The poster illustrated the
clinical performance of Nevisense and the EIS-method.
The first installation and clinical use of Nevisense with
patients in the US will be at Dr Rigel’s clinic in New.
The first US commercial order for Nevisense was received from a private clinic in New York focusing on
self-pay patients.
SciBase signed a distribution contract with International Fitness and Health Organisation AB to sell to nonspecialist clinics and pharmacies in Italy. The agreement
included an initial order of approx. MSEK 0.5 and potential for an additional MSEK 0.5 order in 2018.
A nominating committee was appointed for the annual general meeting 2018 consisting of David Sonnek
chairman (representing SEB Venture Capital, Andreas
Pennervall (SEB Pensionsstiftelse), Åsa Knutsson (Fouriertransform) and Tord Lendau (Chairman of the
Board).
The board of directors of SciBase Holding AB (publ)
proposes a preferential rights issue of MSEK 85, secured to MSEK 75. The Rights Issue is subject to approval at the Extraordinary General Meeting to be held
on 15 November 2017. The proposed terms of the
rights offering are:
·
A subscription price of SEK 9 per share
·
For each share held on the record date, the
shareholder will receive one (1) subscription
right. Seven (7) subscription rights entitle the
holder to subscribe for eight (8) new shares.
The proceeds from the Rights Issue will be primarily
used for the launch of Nevisense in the US, to develop
and market new applications for Nevisense and development of the next generation products based on an
application specific integrated circuit platform. The
Company's three largest shareholders, SEB Pensionsstiftelse, Fouriertransform Aktiebolag and SEB
Venture Capital have expressed their support for the
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Rights Issue and have undertaken to subscribe for a total of MSEK 16.0. The three main owners are participating as much as they can given their internal policies. In
addition, a guarantee consortium procured by Pareto
Securities AB has, subject to certain conditions, committed to subscribe for new shares for up to MSEK 59.
Together, these subscription undertakings and guarantee commitments amount to MSEK 75 or approximately
88 percent of the new shares offered in the Rights Is-

sue. Members of the board of directors and management have also undertaken to subscribe for shares for a
total of approximately MSEK 0.6.

SCIBASE INTERIM REPORT JANUARY – SEPTEMBER 2017

10

Consolidated summary Income Statement
Oct 1, 2016 Ju ly 1 - S e p 30

Jan 1 - S e p 30

S e p 30, 2017 Jan 1 - De c 31

SEK 0 00 '

2017

2016

2017

2016

Net sales

1 172
-506
6 66

1 580
-876
70 4

4 973
-3 142
1 8 31

4 501
-2 959
1 5 42

6 908
-4 399
2 5 09

6 436
-4 216
2 22 0

-5 096
-1 965
-2 413
8
-5
-8 8 05

-6 461
-1 648
-4 966
-36
-12 40 7

-16 619
-6 813
-10 459
96
-170
-32 1 34

-19 495
-6 168
-14 187
18
-190
-3 8 4 80

-23 363
-9 140
-14 925
378
-2 207
-46 7 48

-26 239
-8 495
-18 653
300
-2 227
-53 09 4

Cost of goods sold
G r os s P r ofi t /Los s
Sales and marketing expenses
Administration expenses
Development expenses
Other operating income
Other operating expenses
Ope r at i n g In come
Financial income
Financial expenses
P rofi t /Los s be for e taxe s
Income tax
P rofi t /Los s for t he pe r i od

Rolli n g-12

2016

3

13

15

22

17

24

-8
-8 8 10

-1
-12 39 5

-49
-32 1 68

-4
-3 8 4 62

-60
-46 7 91

-15
-53 08 5

-8 8 10

-12 39 5

0
-32 1 68

-1
-3 8 4 63

0
-46 7 91

-1
-53 08 6

-8 810

-12 395

-32 168

-38 463

-46 791

-53 086

Ne t P rofi t /Los s at tr i bu t able t o:
Parent company shareholders
E ar n i n gs pe r s h ar e bas e d on N e t P r ofi t /los s
at t r i bu table t o par e n t compan y s h are h olde r s (i n
S E K/s h ar e )
Profit/loss per share (before and after dilution)*

-1,06

-1,50

-3,88

-4,64

-5,65

-6,41

Average number of shares outstanding

8 285

8 285

8 285

8 285

8 285

8 285

*Profit/loss per share after dilution is not reported, since this would imply improved earnings per share

Consolidated summary statement of comprehensive income
Oct 1, 2016 Ju ly 1 - S e p 30
S E K 000'
P rofi t /los s for t h e pe ri od

Jan 1 - S e p 30

S ep 30, 2017 Jan 1 - De c 31

2017

2016

2017

2016

- 8 810

-12 395

- 32 168

- 38 463

Rolli n g-12
-46 791

-53 086

2016

-2

-2

-5

-4

-7

-6

0

1

1

1

1

1

Other comprehensive income for the period:
Items that have or may be reclassified to profit or loss:
Changes in fair value on financial assets that can be sold
Tax effect attributable to changes in fair value on financial
assets that can be sold
Translation differences on foreign operations
S u m ot h er compr e h en s i ve i n come
Total compr e h e n s i ve i n come for t h e pe r i od

-35

17

22

137

-28

87

-37

16

18

134

-34

82

- 8 847

-12 379

- 32 150

- 38 329

-46 825

-53 004

- 8 847

-12 379

- 32 150

- 38 329

-46 825

-53 004

Total compr e h e n s i ve i n come at t r i bu t able t o:
Parent company shareholders
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Consolidated summary statement of financial position
S e p 30
S E K 000'

Dec 31

2017

2016

2016

Tangible fixed assets

8 900

9 907

8 312

Financial fixed assets

1 171

1 178

1 176

10 071

11 085

9 488

4 509

4 489

4 038

996

996

548

AS S E TS

Fixed Assets

Tot al Tan gi ble As s e ts

Current Assets
Inventory
Current tax receivable
Receivables

820

816

898

2 346

1 902

2 179

50 948

98 272

84 955

Tot al C u r re n t As se t s

59 619

106 475

92 618

Tot al As s et s

69 690

117 560

102 106

60 555

107 380

92 705

24

25

25

24

25

25

Accounts payable

3 591

2 468

3 285

Other current liabilities

5 520

7 687

6 091

Total Current Liabilities

9 111

10 155

9 376

9 135

10 180

9 401

69 690

117 560

102 106

Other current receivables
Cash equivalents

S h are h olde r s' E q u it y an d L iabilit ie s
S h are h olde r s' e q u it y at tr ibu t able to par e nt
comp an y s har e h older s

Longterm Liabilities
Deferred tax liability
Total Longterm Liabilities

Current Liabilities

Tot al L i abi lit e s
Tot al s h are olde r s' e q u it y an d li abi li ti e s
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Consolidated change in shareholders’ equity

S E K 000'
Ope n i n g balan ce Jan 1, 2016

S h ar e
Capi t al

Ot h e r Capi t al
Con t r i bu t i on s

30 654

Tot al
s h ar e h olde r s '
E qu i t y
at tr i bu t able t o
par e n t
Accu mu lat e d
compan y
Los s
sh ar e h odle r s

Re s e r ve s

428 468

74

Profit/loss for the period
Other comprehensive income

-313 487

145 709

-38 463

-38 463

134

Tot al compr e h en s i ve i n come

134

0

0

134

-38 463

-38 329

Tot al t r an s act i on s wi t h s h ar e h olde r s

0

0

0

0

0

Clos i n g balan ce S e pt e mbe r 30, 2016

30 654

428 468

208

-351 950

107 380

Ope n i n g balan ce Jan 1, 2017

30 654

428 468

156

-366 573

92 705

-32 168

-32 168

Transactions with shareholders:

Profit/loss for the period
Other comprehensive income

18

Tot al compr e h en s i ve i n come

18

0

0

18

-32 168

-32 150

Tot al t r an s act i on s wi t h s h ar e h olde r s

0

0

0

0

0

Clos i n g balan ce S e pt e mbe r 30, 2017

30 654

428 468

174

-398 741

60 555

Transactions with shareholders:

Consolidated summary statement of cash flows
Oct 1, 2016 Ju ly 1 - S e p 30
S E K 000'
Cas h flow fr om ope r at i ng act i vi ti e s be for e ch an ge

2017

Jan 1 - S e p 30

2016

S e p 30, 2017 Jan 1 - De c 31

2017

2016
-38 143

Rolli n g-12

-8 605

-12 275

-31 549

-396

474

-471

278

630

-536

-1 073

712

-265

2 640

2016

-44 342

-50 936

879

-21

1 329

-194

-447

-105

-1 043

1 862

i n worki n g capi tal

Cashflows fr om change s i n wor king capit al
Change in Inventory
Change in Receivables
Change in Liabilities

Total change in working capital
Cas h flow fr om ope r at i ng act i vi ti e s

-1 191

1 816

-1 272

3 325

-1 511

3 086

-9 796

-10 459

-32 821

-34 818

-45 853

-47 850

-209

-54

-1 182

-645

-1 491

-954

-

-

-

0

-

-

- 209

-54

-1 182

-645

-1 491

- 954

0

0

0

0

0

0

-10 005

-10 513

-34 003

-35 463

-47 344

-48 804

60 974

108 786

84 955

133 736

98 272

133 736

-21

-1

-4

-1

20

23

50 948

98 272

50 948

98 272

50 948

84 955

Inve st me nt acti vit ie s
Acquisitions of Fixed Assets
Divestment of fixed assets
Cas h flow fr om i n ve s t me n t act i vi ti e s

Financing acti vit ie s
Cas h flow fr om fi nan ci n g act i vi t i es
Cas h flow for t h e pe r i od
Cash equivalents at start of the year
Exchange rate differences in cash equivalents
Cas h e qu i vale nt s at e n d of t h e per i od
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Income statement, Parent Company
Oct 1 2016 Ju ly 1 - S e p 30

Jan 1 - S e p 30

S e p 30, 2017 Jan 1 - De c 31

S E K 000'

2017

2016

2017

2016

Net Sales

1 077

1 077

3 230

3 230

4 306

4 306

-1 800

-1 661

-5 670

-5 613

-7 814

-7 757

Administration expenses
Other expenses

Rollin g-12

2016

-

-

-4

-

-4

-

-723

-584

- 2 444

-2 383

- 3 512

-3 451

-8 091

-

-31 621

-

-81 232

-49611

Financial income

-

-

-

0

1

1

Financial expenses

-

-

-32

-

-32

-

-8 814

-584

- 34 097

-2 383

- 84 775

-53 061

Ope r ati ng Pr ofit /los s

Earnings from financial items:
Profit/Loss from shares in group companies

Pr ofit /los s afte r financi al i te ms
Taxes
Pr ofit /los s fo r the pe r iod

-

-

-

-

-

-

-8 814

-584

- 34 097

-2 383

- 84 775

-53 061

Statement of other comprehensive income, Parent Company

Oct 1 2016 Ju ly 1 - S e p 30
S E K 000'

Jan 1 - S e p 30

S e p 30, 2017 Jan 1 - De c 31

2017

2016

2017

2016

Pr ofit /los s fo r the pe r iod

- 8 814

- 584

-34 097

-2 383

-84 775

-53 061

Other comprehensive income

-

-

-

-

-

-

Total oth e r compr e he ns i ve in come

-

-

-

-

-

-

- 8 814

- 584

-34 097

-2 383

-84 775

-53 061

Total compr e he ns i ve i ncome

Rolli ng-12

2016
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Summary Balance Sheet, Parent Company
S e p 30
S E K 000'

De c 31

2017

2016

2016

137 646

175 782

137 646

137 646

175 782

137 646

AS S E TS

Fixed Assets
Shares in Group Companies
Tot al Fixe d As s e ts

Current Assets
Current receivables and prepaids

32 141

2 538

5 040

Cash equivalents

18 287

93 989

79 258

50 428

96 527

84 298

188 074

272 309

221 944

30 654

30 654

30 654

428 521

428 521

428 521

-239 282

-186 221

-186 221

Tot al C u r re n t As se t s
TOTAL AS S E TS
S HARE HOL DE RS ' E QUITY AND L IABIL ITIES

Shareholder's equity
Restricted equity
Share capital
Non-restricted equity
Other capital contributions
Retained earnings
Profit/Loss for the period

-34 097

-2 383

-53 061

185 796

270 571

219 893

Current liabilities

2 278

1 738

2 051

Tot al liabili t ie s

2 278

1 738

2 051

TOTAL S HARE HOL DERS ' E QUITY AND LIABIL ITIE
188S074

272 309

221 944

S h are h olde r s e q ui ty
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Notes
Note 1 Accounting principles

The Group’s interim report has been prepared in accordance with IAS 34 Interim Financial Reporting and the Annual Accounts Act. For the Parent Company, the interim
report has been prepared in accordance with the Annual
Accounts Act and the Swedish Securities Market Act in
accordance with the provisions of RFR 2. For both the
Group and the Parent Company the same accounting
principles and bases for calculation have been applied as
in its most recent Annual Report. Significant accounting
and valuation principles are detailed on pages 39-45 of
the consolidated annual report for 2016.
New or revised IFRS standards and interpretations by
the IFRS Interpretations Committee have not had an effect on the Group’s or Parent Company’s earnings, financial position or disclosures.

Note 2 Fair value of financial instruments
Current receivables and liabilities

For current receivables and liabilities, such as accounts
receivable and accounts payable with a maturity of less
than six months, the carrying amount is considered to reflect fair value.
Financial fixed assets
The Groups financial fixed assets, which consist of cash
funds, are traded in an active market and fair value is calculated based on the last quoted bid price on the balance
sheet date. These assets are included in Level 1 of the fair
value hierarchy.

Note 3 Contingent Liabilities

The Parent Company issued a capital adequacy guarantee
to its wholly owned subsidiary SciBase AB for a maximum
of TSEK 55,000 that is valid until the end of 2017. The
corresponding agreement was in-place in 2016, 2015
and 2014 as well.

Note 4 Seasonal effects

To a certain extent, SciBase’s sales and operating profit
are expected to be dependent on seasonal variation that
the company cannot influence. In the third quarter, due to
the vacation period, the number of tests performed is expected to decrease and consequently the company’s
sales are also expected to dip.

Note 5 Information regarding operating segments
The Group has today only one operating segment, detection of malignant melanoma. Follow-ups are done on the
geographical areas, Europe/Rest of the World, US/North
America and Asia/Oceania.

Third quarter

Europe/Rest of the World
Net sales during the period amounted to TSEK 1,169
(1,580) of which Germany accounted for 100 (100)%. In
the period the focus for the sales and marketing effort
has continued to be Germany with the Company’s own
sales organization. However, a considerable effort has
also been made to get other markets to start generating
sales. Gross profit amounted to a profit of TSEK 665
(704).
Other geographical areas
Net sales during the period amounted to TSEK 3 (0). In
this area, it is only in Australia that the company is present, via a distributor. Gross profit amounted to TSEK 1
(0).
The Group has chosen to merge the areas US/North
America and Asia/Oceania into Other geographical areas
since they do not amount to a substantial portion of the
total.

First 9 months

Europe/Rest of the World
Net sales during the period amounted to TSEK 4,970
(4,501) of which Germany accounted for 94 (94)%. In
the period the focus for the sales and marketing effort
has continued to be Germany with the Company’s own
sales organization. However, a considerable effort has
also been made to get other markets to start generating
sales. Gross profit amounted to a profit of TSEK 1,830
(1,542).
Other geographical areas
Net sales during the year amounted to TSEK 3 (0). In this
area, it is only in Australia that the company is present, via
a distributor. Gross profit amounted to TSEK 1 (0).
The Group has chosen to merge the areas US/North
America and Asia/Oceania into Other geographical areas
since they do not amount to a substantial portion of the
total.
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Ju ly 1 - S e p 30, 2017

S E K 000'
Segment - Net sales

E u r ope /
Re s t o f
Ot he r
t he Wor ld S e g me nt s

Ju ly 1 - S e p 30, 2016
E u r ope /
Re s t of
Ot he r
t he Wor ld S e g me nt s

Tot al

Tot al

1 169

3

1 172

1 580

-

1 580

-

-

-

-

-

-

1 169

3

1 172

1 580

-

1 580

Cost of goods

-504

-2

-506

-876

-

-876

G r o s s Pr of i t /Los s

665

1

666

704

0

704

Sales between segments
Ne t s ale s f r om e x t e r nal cu s t ome r s

Operating expenses

-9 471

-13 111

Ope r at i ng pr ofi t / Los s

-8 805

-12 407

Financial Income

3

13

-8

-1

-8 810

-12 395

Financial Expenses
G r o u p e ar ni ngs - be for e t ax

S E K 000'
Segment - Net sales
Sales between segments

Jan 1 - S e p 30, 2017
E u r ope /
Re s t o f
Ot he r
t he Wor ld S e g me nt s
Tot al
4 970

3

Jan 1 - S e p 30, 2016
E u r ope /
Re s t of
Ot he r
t he Wor ld S e g me nt s
Tot al

4 973

4 501

-

4 501

-

-

-

-

-

-

Ne t s ale s f r om e x t e r nal cu s t ome r s

4 970

3

4 973

4 501

-

4 501

Cost of goods

-3 140

-2

-3 142

-2 959

-

-2 959

G r o s s Pr of i t /Los s

1 830

1

1 831

1 542

0

1 542

Operating expenses

-33 965

-40 022

Ope r at i ng pr ofi t / Los s

-32 134

-38 480

15

22

Financial Income
Financial Expenses
G r o u p e ar ni ngs - be for e t ax

-49

-4

-32 168

-38 462
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Signatures
The Board of Directors and the President provide their assurance that this interim report provides an accurate view of
the operations, position and earnings of the Group and the Parent Company, and that it also describes the principal risks
and uncertainties faced by the Parent Company and the companies included within the Group.
(SciBase Holding AB)
Stockholm, November 10, 2017
Tord Lendau
Chairman of the Board

Per Aniansson
Board member

Thomas Eklund
Board member

Diana Ferro
Board member

Renee Lucander
Board member

Thomas Taapken
Board member

Simon Grant
President and CEO

This information is information that SciBase Holding AB is obliged to make public pursuant to the EU Market Abuse
Regulation and the Securities Markets Act. The information was submitted for publication, through the agency of the
contact person set out below, at 08.00 CET on November 10, 2017.

Review report
SciBase Holding AB, 556773-4768
Introduction
We have reviewed the condensed interim report for
SciBase Holding AB as at September 30, 2017 and for
the nine months period then ended. The Board of Directors and the Managing Director are responsible for
the preparation and presentation of this interim report
in accordance with IAS 34 and the Swedish Annual Accounts Act. Our responsibility is to express a conclusion
on this interim report based on our review.

analytical and other review procedures. A review is substantially less in scope than an audit conducted in accordance with International Standards on Auditing and
other generally accepted auditing standards in Sweden.
The procedures performed in a review do not enable us
to obtain assurance that we would become aware of all
significant matters that might be identified in an audit.
Accordingly, we do not express an audit opinion.

The focus and scope of the general review

Conclusion

We conducted our review in accordance with the International Standard on Review Engagements, ISRE 2410

Review of Interim Financial Statements Performed by
the Independent Auditor of the Entity. A review con-

sists of making inquiries, primarily of persons responsible for financial and accounting matters, and applying

Based on our review, nothing has come to our attention
that causes us to believe that the interim report is not
prepared, in all material respects, in accordance with
IAS 34 and the Swedish Annual Accounts Act regarding
the Group, and in accordance with the Swedish Annual
Accounts Act regarding the Parent Company.

Stockholm, November 10, 2017
PricewaterhouseCoopers AB
Magnus Lagerberg
Authorized Public Accountant
Contact person:
Michael Colérus, CFO
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Quarterly overview
20 1 7
TH E GRO U P

20 1 6

2 01 5

Q3

Q2

Q1

Q4

Q3

Q2

Q1

Q4

Q3

Net sales, SEK ths

1 172

2 046

1 755

1 935

1 580

1 855

1 066

1 181

995

Gross margin, %

56,8%

34,2%

26,5%

35,0%

44,6%

30,1%

26,3%

18,4%

17,6%

Equity/Asset ratio, %

86,9%

87,2%

90,7%

90,8%

91,3%

92,7%

94,4%

95,1%

94,2%

Net indebtness, multiple

0,15

0,15

0,10

0,10

0,09

0,08

0,06

0,05

0,06

Cash equivalents, SEK ths

50 948

60 974

72 627

84 955

98 272

108 786

122 241

133 736

147 661

Cashflow from operating activities, SEK ths

-9 796

-11 044

-11 981

-13 032

-10 459

-13 112

-11 247

-13 864

-9 669

-1,06

-1,42

-1,40

-1,77

-1,50

-1,75

-1,40

-1,35

-1,24

7,31

8,38

9,79

11,19

12,96

14,45

16,19

17,59

18,93

Average number of shares, 000'*

8 285

8 285

8 285

8 285

8 285

8 285

8 285

8 285

8 285

Number of shares at closing of period, 000'*

8 285

8 285

8 285

8 285

8 285

8 285

8 285

8 285

8 285

Share price at end of period, SEK

18,30

23,40

19,30

19,00

25,20

17,20

23,50

31,00

30,80

Number of sold electrodes, pieces

3 440

5 232

4 096

5 600

3 168

4 016

2 416

2 720

1 520

21

21

22

23

22

19

18

15

15

Earnings per share (before and after dilution), SEK
Shaeholder's equity per share, SEK

Average number of employees

*Adjusted for in May 2015 performed reversed split, 40:1

Definitions
Financial key ratios

Industry specific glossary

· TSEK: SEK 000’
· Gross margin, %: Gross profit divided by net sales.
· Operating profit: Operating income less operating

·

expenses.

· Operating margin, %: Operating profit divided by
income.

· Equity/assets ratio: Equity at the end of the period
·
·
·

·
·
·
·
·

·
·

divided by total assets at the end of the period.
Debt/equity ratio: Total liabilities in relation to equity.
Earnings per share for the period before dilution:
Profit for the period divided by average number of
shares before dilution.
Earnings per share for the period after dilution:
Profit for the period divided by average number of
shares after dilution. Earnings per share after dilution is the same as before dilution because potential ordinary shares do not cause to dilution.
Shareholders’ equity per share: Equity divided by
average number of shares.
Dividend per Share: Dividend for the period divided
by average number of shares after dilution.
Number of shares before dilution at the end of the
period: Number of shares in issue before dilution at
the end of the period.
Average number of shares before dilution: Average
number of shares during the period before dilution.
Average number of shares after dilution: Average
number of shares in issue after dilution is the same
as before dilution because potential ordinary
shares do not cause to dilution.
Number of employees (average): Weighted average number of employees in the relevant period.
IFRS: International Financial Reporting Standards

·
·

·

·
·
·
·

CE labeling: A mandatory conformity marking to
show that products sold within the European Economic Area (EEA) since 2008 fulfills the requirements of the acquis. CE labeling is also included
on products sold outside the EEA but that are produced in the EEA, or intended for sale there.
Dermatoscopy or Dermoscopy: Examination of
skin lesions with a dermatoscope, a strong magnifying glass with a built-in light source.
Electrical Impedance Spectroscopy (EIS): A measure of the overall impedance occurring in tissue
when alternating current is applied at a series of
alternating frequencies. This is measured by
transmitting an imperceptible alternating current
between the bands on the electrode, which is
mounted on the tip of the probe and measures
the current.
FDA: The US Food and Drug Administration is the
US authority controlling all aspects of the development, manufacture and commercialization of
pharmaceutical products and medical devices in
the United States.
Malignant melanoma: The most dangerous form
of skin cancer, consisting of cancer in pigmentproducing melanocytes.
Unnecessary excision: The removal of benign skin
lesions/birthmarks.
Nevi: Lesion.
PMA: Form of approval required for all Class III devices for FDA approval in the USASA
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